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AVAILABLE NOW 


NO. SL-124 


Fluorescent SUN LAMP 


is Better 5 Ways... Sells Faster! 


Pt . @ More than twice as efficient for a QUICK TAN 
Ty & (due to use of an Alzak reflector), always COOL to 
_ w ad | the touch, radiating over WIDE AREAS for all day 
— long ultra-violet ray benefits, REMOVABLE from 


AT HOME —Wall Mount- 
ed in the Kitchen, Bath- 
room, Bedroom or Play- 
room 


base for wall or ceiling mounting, and with a 
RIGHT PRICE, the new Leader Portable Fluores- 


cent Sun Lamp really sells... as evidenced by or- 


ders and reorders from alert merchandisers every- 
where. 


The reason? The Leader Portable Fluorescent 

Sun Lamp, developed jointly by Leader Electric 

and Westinghouse Manufacturing Company, has 

AT WORK—Base-Mount- everything the consumer wants... including the 
ed on Office Desks, in cor ‘ | 1 

Rest Rooms, Lounges, — ''W Westinghouse Fluorescent Sun Lamp played up 

Conference Rooms so heavily in current Westinghouse lamp publicity. 


Soon Leader national advertising in top maga- 
zines and newspapers will give added push to the 
avalanche of Leader sales. For full information 
about Leader SUN LAMP deliveries, merchandis- 
ing helps, franchise opportunities, write TODAY! 


IN “REC ROOMS —Ceil- 
ing-Mounted . . . at Unexcelled QUICK TAN .. WIDE AREA Ultra- 


Violet Ray Benefits .. . Always COOL to Touch 


or Card Tables ... PORTABLE... . PRICED RIGHT 


4 


wile 
LEADER ELECTRIC COMPANY © 3500 NORTH KEDZIE AVENUE © CHICAGO 18, ILLINOIS 


Leader Electric— Western © 800 One Hundredth Avenue @ Oakland 3, California 
Campbell-leader, ltd. © Brantford, Ontario © Canada 
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WHOLESALERS — it pays you to have De-Lays’ too- 
Economy “De-Lays,” that is. Demand for them is in- 
creasing, stimulated by advertisements like these on o 


regular, persistent schedule in magazines reaching your 
i PAYS 


to have De-Lays ! 


Use Economy ‘‘De-Lay"’ Renewable Cartridge Fuses and Economy Renewal Links, and big loads 
like this will not be “hanging in the air’ because of unnecessary ‘blows’ in the circuits 


“De-Lays that speed production 


For delays that pay, use Economy “De-Lay’’ Renewable 
Cartridge Fuses and Renewal Links. They are designed to 
prevent unnecessary ‘‘blows”’ in the 135% and 200% range 
where most overloads occur. 


Your Electrical Wholesaler can supply you with ECONOMY 
‘‘De-Lay'’ Renewable Cartridge Fuses and Renewal Links. 
Send for Latest Catalog 
© Reg. U. S. Pat Office 
«ECONOMY “DE-LAY’ 
2717 GREENVIEW AVE. CHICAGO 14, ILL. 
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provid 
SQUARE D CONTROL CEN 
substantial space savings in 70 
tions. The compact design ot Sq 
circuit breakers permits si 
through SIZE 3. 
yisions for indi 
built to minimum hei 
section has 78" height available 
and 2 non-reversing starters are 1 


15" high. 
The control center illustrated 


ical Square D space economy. 
corporated in only 188" L x 90” 

SECTIONS 1 AND 2 (lef 
and one space for 75 HP. motors 


SECTIONS 3 THRU 7—two-spe 
15/3.7 HP and two 30 7.5 HP 


Wrute for Bu 


Free standing vertical 


motors. 


% of recent installa- 
uare D starters an 
de-by-side mounting 


sections have 
control units 


Each 
for units. sizes | 


2" high; SIZE 3 is 


above shows typ- 
The following is in- Spring bac 


H x 20" D: 


t to right)—three starter 


ed starters for five 
Starters for i 


letin 8938. 
N. Richards Street, 


4041 


50A frame 


SECTION g—Six 
g—Three rever 


space for 7 1 
buttons 


, four 10 HP and t 
circuit breakers. 


branch 
hcircui 


50A frame branc 
sing sta 
(Pilot light 


e mounted in covers without incr 


2, np. motors. 


standard unit sizes.) 


Plug-in 


tical busses- 


Safety Disconnect chani 
ith one to four P' 


starter unit 
ked, silver plate 


5 slide 


on guide rails 


d stab fingers grip 


ot 


wo 2HP motors. T 


J 
t 
i T | +f > 


pace 


hree 


t breakers- 


rters and one 
s and push- 


easing 


Problem— 

important features: 
four corners. 
ound ver- 


and disconnect W! 
door, handle moves to indicate ON or OFF. 
Wiring Channels of top, bottom o both sides of each 
section are fully front accessible. 


Square D Company, 


Milwau 


kee 12, Wisconsin 


O © 
SQUARE O COMPANY CANADA TORONTO * SQUARE de mexico, SA mexico CITY, DF 
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Underwriters approved as Type USE- Style RR 
for 600 Volts. First to be approved by Civil 


Aeronautics Administration as Type A insula- 
tion for airport wiring under Specification L-824 


RECOMMENDED FOR 


DIRECT EARTH 
BURIAL 


OVERHEAD 


IN CONDUIT 
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BUILD YOUR UNDERGROUND WIRING SALES WITH 


RoMarine RoPrene 


ALL-PURPOSE POWER CABLES 


RoBorn—For Farm and General Purpose Wiring 


Here is a “hot” sales item. Underwriters ap- 
proved as Non-Metallic Sheathed Cable, Ro 
Barn is the safe barn wiring material. Neoprene 
insulated and sheathed, it will not mold, rot, or 
oxidize. It is completely resistant to chemical 
fumes and is unaffected by the extreme tem: 
peratures and humidity of livestock buildings. 

Developed primarily for the farm, RoBarn 
is ideally suited to any general purpose wiring 
where comparable hazards exist. Write for 
descriptive folder. 


Rome Keeps Your Customers Sold 
by Agressive National Advertising 


Here is a special 500 
foot carton package 
of Weatherproof for 
handy contractor use. 
If you are not pushing 
this item, you're miss- 
ing a fast seller. Orig- 
inated by Rome for small outdoor jobs, this con- 
venient package eliminates waste and cuts 
costs. Available in sizes 4 to 14 AWG, soft and 
medium hard. 


There's a tremendous market for RoMarine-RoPrene .. . the 
modern, all-purpose power distribution cable. Farm elec- 
trification, outdoor theaters, airports, industrial and com- 
mercial modernization, as well as, residential services all 
offer you an opportunity to increase your wire sales with 
RoMarine-RoPrene. You can recommend RoMarine-Ro- 
Prene for these jobs with confidence that you are selling 
your customers the right cable and best cable for the job. 

Versatile in application, RoMarine-RoPrene is one cable 
you can offer for direct earth burial, installation in air, in 
conduit, or for circuits combining all three. The RoMarine 
insulation affords resistance to heat and moisture. The 
RoPrene (Neoprene) sheath is highly resistant to oils, acids, 
alkalies, corrosive fumes, flame and abrasion. Its fast 
growing popularity proves its dependability. 

RoMarine-RoPrene is less costly than lead sheathed 
cables... easier to handle, tape and splice. It is unaffected 
by electrolysis, weather hazards or extreme temperature 
changes. Available as single or multi-conductor. Take ad- 
vantage of the sales opportunities offered by RoMarine- 
RoPrene power cable. Sell it today. Descriptive Bulletin 
RR-1 will be gladly mailed upon request. 


IT COSTS LESS TO BUY THE BEST 


ROME CABLE CORP., Dept. ECM9, Rome, N. Y. 
Please send Bulletin RR-1. 

Name..... 

Company 

Address 


From Bor to Finished Wire 


City State 


October, 1950—ELECTRICAL WHOLESALING 


— 
A 
| 
| 
aS 
a 
7 % 
| 
| 
2 
38 
Special Wholesalers Packaged Weatherproof Wire 
| 
ROME CABLE at 
a 
a 
: 


Iwanta time switeh 
that wonteat up my profits 
with service call... 


Sell the Best- Sell SANGAMO 


number of operations daily. For example, the 
Type L is a versatile unit, capable of con- 
tinuous service under widely varying control 
requirements. It performs dependably even 


It’s good business to sell high-quality 
Sangamo Time Switches. Their troublefree 
performance makes satisfied customers 
Sangamo Time Switches stay sold! And, be- 
cause Sangamo quality commands higher 
prices, your margin of profit is greater. 
You need stock only ONE line when you 
stock Sangamo Switches because the 
Sangamo Line is complete. It includes models 
for practically every conceivable application, 
from the simplest ON and OFF operation to 
complicated weekly schedules involving a 


The Slightly Higher Price is Soon Forgotten —But the Quality Remains 


SANGAMO 


ELECTRIC COMPANY 
SPRINGFIELD, ILLINOIS 


in sub-zero weather... it can be supplied 
with an omitting device...an advanced 
time cut-off...or an astronomic dial for 
automatic sunset to sunrise operation. The 
other switches in the Sangamo Line are 
equally versatile. 


Sangamo’s 16 page Time Switch Catalog 
No. 1010C gives full information on the 
complete line. Write for your copy today. 


Do You Sei 
the 
SANGAMO Type 
Here's preci 
ture! Ane co 
Pact, Unusy 


Sion in Minia. 
nomical, com. 
ally Attractive 
h for Simple 
Problems, 


time swite 
time contro} 


ELECTRICAL WHOLESALING—October, 1950 


4 youve speci | .\ dh 
ICE 
: 
% 
Stoois 
6 


You Can SAVE Space 
and Reduce Inventories 


with 


TRIANGLE’S 


WIRE 


Can Be Used as Either Type RH or RW 
You no longer need two types! 
Here's something new—something really new! It's 
Triangle'’s for use in dry loco- 
tions at 75° C or in wet locations at 60° C. Underwriter's 

Approved. 

Think of the money you save in reduced inventories! 
Think of the space you save! 

Think of the confusion and the headaches you avoid! 
Size $14, Size #12 — right up to 1,000,000 CM — you 
only need one type. 


“DUAL-RATED!” 


No need to order two of each size. 


UNDERWRITER'S APPROVED! 


Underwriter's Laboratories 
Inc. has approved the use 
of Triangle's “‘Dual-Rated" 
in either RH or RW appli- 
cations. 


; a. It’s the insulation that Counts! 


This remarkable new Triangle insulation is expertly compounded to stand up 
under the extremes of heat or moisture (RH at 75° C, dry locations; RW at 
60° C, wet locations). it incorporates the qualities of the old Type RH and 
Type RW insulations. 


In the long run — you'll seve — and get it faster — from « Triangle Distributer 


A 
TRIANGLE CONDUIT & CABLE CO., INC. 


1902 JERSEY AVENUE + NEW BRUNSWICK, NEW JERSEY 


“GLAZON” BUILDING WIRE * BARE WIRE 

SHEATHED CABLE SERVICE ENTRANCE, 

LEADED, TRIOPRENE TRENCH, POWER AND PARKWAY 
GALVANIZED * ELECTRIC METALLIC THIN WALL CONDUIT + FLEXIBLE STEEL CONDUIT . 


Space’ 

IT MUST BE RIGHT 
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...a@ cinch to sell on both 


New Features Save Floor Space, 
Speed Up Wiring, Facilitate Operation 


LESS FLOOR SPACE NEEDED 


Compact trough design allows more troughs to be used 
in a given area of floor space 


LOTS OF ROOM FOR WIRING 


M FRONT 
Generous (4 x 8 in.) wiring gutter makes wiring easier SOS Cae on 


—can be accomplished with units in the trough—and al- CENTR-A-POWER Switchboards are completely accessi- 
lows use of over-size cable on long runs, keeping volt- ble from the front, permitting aisle, back-to-back, “L” 
age drop low and “U" installations, further saving floor space. 


TRUMBULL’S TRAINLOAD OF NEW PRODUCTS 
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quality and price! 


Save customers installation time and mainte- 
nance costs with Trumbull’s new type of switch- 
board for complete low voltage (600 V and under) 
switching requirements. Because of pre-engineer- 
ing and standardization, you can now offer high- 
est quality construction at lowest possible cost. 
Here are some of the features: 

Pre-fabricated, rigid steel troughs can be placed 
in any arrangement to provide a completely dead- 
front, totally-enclosed switchboard. Wiring gut- 
ter design is such that load wiring is isolated from 
incoming load bus. Compact switch or breaker 
units, called CENTR-A-PLUGS, are easily mounted 
or removed. A quick-clip attachment saves time 
in installation, inspection and maintenance. Self- 
aligning latches replace bolts and nuts. Positive 
connection to bus bars is assured by use of spring- 
loaded, reinforced stabs. Each CENTR-A-POWER 
unit self-contained and electrically isolated from 
adjacent units. 


How CENTR-A-POWER Fits in 
with Existing Rigid Type 
Switchboard Equipment 


CENTR-A-POWER is made from three standard 
troughs, all 90 in. high. At left is unit type CENTR-A- 
POWER with 18 in. trough; it handles fusible switch- 
es through 200 amp. and circuit breakers through 
600 amp. Two standard section troughs are indicated 
in the center. Type A is 22 in. wide, handles 400 and 
600 amp. fusible switches. Type B is 28 in. wide, 
handles fusible switches through 1200 amp. and cir- 
cuit breakers through 1600 amp. 

Unit-Type Troughs (18 in.) are furnished assem- 
bled or unassembled. Large standard sections are 
furnished assembled only. 


ALSO — TRUMBULL CENTR-A-POWER 
CONTROL CENTERS 
which are of similar construction and line 
up mechanically and electrically with 
CENTR-A-POWER Switchboards. 


THE TRUMBULL ELECTRIC 
MANUFACTURING COMPANY, 
Plainville, Conn. 


TRUMBULL (T) ELECTRIC 


SSS 
o 
| oo 
4 
Bar 
q 
= 
= 
4 
5 
. 
TRUMBULL’'S TRAINLOAD OF NEW PRODUCTS 
‘ike 
October, 1950—ELECTRICAL WHOLESALING 9 


— 


GOOD ADVICE )} 
ON ) 
( WIRING 


PROTECT 


TUMBLER SWITCHES. Heavy duty 


units for back and top wiring. Back 
wiring eliminates bending and looping. 
Wire goes straight to wire clamp for 
neat, strong, concealed connection. 


INTERCHANGEABLE LINE. For com- 
pact, convenient installation of multiple 


‘ Wiring devices don’t gather dust on your shelves these doys — or shouldn't — 
wiring devices in combinations of 2 or 


. because architects and contractors are acting on the public's demand for more 
3, on the job, Adds to convenience circuits, more devices, to accept the loads of modern electrical living. (The rewiring 
and appearance. potential is staggering, too — 90% of homes, thousands of industrial plants.) 


But while you're cashing in on increased wiring device sales, remember this: Your 
reputation is your best salesman; it takes time to build; it can be lost overnight. 


One way to insure your reputation in the wiring device business is to stock a 
quality line. We've produced just that — a quality line — for the past 60 yeors. 
We don’t think anything sanctions the sacrifice of 

quality. That's why we manufacture everything thot 

goes into our products in our own factories — buy 

only the finest raw materials, Our emphosis on 

quality has built our business. It will do the same 

for yours. 


We are promoting the importance of adequate eo 
CONVENIENCE OUTLETS. Duplex wiring and quality wiring devices through a = LANNY 
Back. or side-wired. Detachable contact series of ads like these to architects, specifying ur HOME 
engineers, and contractors, who ore your major 


fins provide for conversion to 2-circuit 
buying influences. 


receptacle. 
For more information, write today to: 
1610 Lourel Street, Hartford 6, Conn. 


QUALITY MADE — PROMOTED TO YOUR TRADE 


RANGE OUTLETS. Surface and flush 
types. Easy to wire and install. Complete 
line available. 


W-HART & HEGEMAN ELECTRIC COMP 

Branches in: Boston, Chicago, Dallas, Denver, Detroit, los Angeles, New York, Philadelphia, 
Francisco, Syracuse. In Canoda: Arrow-Hort & Hegemon (Conoda) itd. Mt. Dennis, Toronto 
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This year your Christmas lighting 
market’s as big as a house! 


Sell lighting for inside . . . sell it for 


Here's for 


ORE folks will be decorating with light this vear 

than ever before. And General Electric's big 
Christmas lighting promotion will help you make the 
most of it! 


The two big full-color ads shown above will spear- 
head the campaign, in Better Homes and Gardens. 
Life and Post. Plus spot radio and the Fred Waring 
Television Show ... all aimed to help you sell Christ- 
mas lighting as never before. ‘To cash in on the big 1950 
Christmas lighting market, urge your lamp agents 
to use the G-E promotion packages at right. And re- 
member to do these two things now: 

1. When you order Christmas tree lamps for 
replacements be sure to specify General Electric. 


2. Specify G-E lamps in all the sets and devices 
you distribute. 


TWO BIG PROMOTION 
PACKAGES 


One for tree lamps, which 
includes counter cards 
containing 10-lamp pack- 
ages of C74, and 
C6 G-E lamps, plus a 
streamer, tuck-in cards, 
and “ideas” sheet. 


One for large lamps, 
featuring PAR-38 and 25- 
watt colored lamps. Has 
counter cards, a streamer, 
“ideas” sheet, and cus- 
tomer give-away booklets. 


GENERAL ELECTRIC 
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MITCHELL MANUFACTURING COMPANY 
2525 N. Clybourn Ave., Chicago 14, Illinois 


Send free MODULE IN ACTION brochure 
Firm Name- 

Address 

City 


Attention 


lights them ALL! 


From coast to coast and border to border, MITCHELL MODULE 

is lighting America’s stores, offices and institutions. 

MODULE has conclusively demonstrated its amazing adaptability 
to all commercial lighting demands—has proved its ability 

to provide smooth, custom-fitting, high-efficiency lighting at 
unprecedented low cost. 


See the proof now—in actual photographs. Get your copy of 
MODULE IN ACTION—the new booklet that illustrates a cross-section 
of actual MODULE installations, representative of hundreds 

now in service—telling proof of extraordinary lighting superiority 
and flexibility. Here are ideas galore for contractors, architects, 
utility representatives — a clinching demonstration 

for lighting salesmen. See how MODULE lights them ALL— 

send today for your free copy of MODULE IN ACTION. 


MITCHELL MANUFACTURING COMPANY 
2525 N. CLYBOURN AVENUE + CHICAGO 14, ILLINOIS 
In Canada: Mitchell Mfg. Co., Ltd., 11-25 Davies Ave., Toronto 
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Plug Fuse 
Gives 


I, LONG TIME-DELAY... 


enough to start a heavy washer, 


2. SENSITIVITY... 
enough to protect a cord. 


HERE IT IS ! See how the performance curve 
of the Shawmut C-QUICK FUSE WITH 
TIME-DELAY (C-Q-T) compares with the 
time-current characteristics for 20 ampere 
protective devices proposed by the EEI- 
AEIC Joint Committee on Branch Circuit 
Protection (Curve G5, page 30 of EEl- 
AEIC Report). 


Shawmut C-Q-T Fuses, approved by Under- 
writers’ Laboratories, Inc., come in the following 
ratings and color codes: 15 amp — blue; 20 
amp — orange; 25 amp—red; 30 amp— 
green. Also in same ratings without color coding 
at slightly lower price. 


& 


SINCE 


Specify the 
NEW SHAWMUT C-QUICK PLUG FUSE 
WITH TIME-DELAY (C-Q-T) 


A quick study of the above chart shows you that the 
Shawmut C-Q-T Fuse gives even better protection than the 
device proposed in the EEI-AEIC Report .. . longer safe 
time-delay in the overload range .. . faster action in the short- 
circuit range. 


Designed for the average household branch circuit carry- 
ing a mixed load of appliances, it allows heavy-drawing ap- 
pliances like washing machines to start and operate through 
their entire cycle. No needless fuse blowing... yet assures 
protection to lamp cords. 

Put C-Q-T On Your Shelves NOW 

The demand for this new device is fast growing among 
Utilities . . . it meets their specific needs. Contractors, too, 
are asking for it. This business will be coming your way — 

if you’re ready to handle it. Write for Free Bulletin. 
THE CHASE-SHAWMUT CO., 372 Merrimac 
" Street, Newburyport, Massachusetts. 
1893 


Insure More Accurately Engineered Protection Fer Any Circuit 
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and here are the reasons a 


IN THE LAST 18 MONTHS, Federal Noark 
has led the field in introducing new and greatly 
superior devices in every line of low voltage 
distribution equipment. Tod: iy, you can fill every 
order within this wide range with Federal Noark 
equipment ...equipment which often slashes 
your requirements, boosts your pro- 
fits, and always gives your customers outstand- 
ing advantages and unheardof values. 

Many of these new developments simplify 


your customers’ wiring jobs, too, and reduce 
their installation costs. And Federal Noark’s 
constant testing, rigid control, and quality pro- 
duction invariably assure absolutely dependable, 
long-lived precision devices. 

Check into the complete lines of Federal 
Noark « equipment at vour earliest opportunity. 
You'll quickly see why Federal leadership with 
new product after new product spells more 
business and top sales for you. 


FOR EXAMPLE, LOOK AT THE FEATURES THAT GIVE EXTRA SALES PUNCH TO 
FEDERAL NOARK SAFETY SWITCHES 
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SAFEST, COOLEST OPERATION 


Federal Noark’s new line of “Ty ype A” Front- 
Operated Safety Switches is by far the safest 
and coolest in operation ... gives longest, most 
dependable service life. They're also the 
easiest switches to install and maintain . 
have guaranteed current break. ..new pat- 
ented high-pressure fuse holders ...only two 
joints per pole, both of them held under 
tremendous tension. 30, 60, 100 amp. switches 

“Type A” Front-Operated available now. 

Safety Switch 


GUARANTEED CURRENT BREAK 


Federal Noark new gE With this new Federal 

C” Front-Oper- aE is) Noark “Type D” Safety 

wat the Switches ca, Switch you can see the 

have practically all of ; 5 blade action. This 30 

the of the ampere switch i is available 

“Type A” Switch. Only | | in either 1 or 2 pole with 

two joints per pole... | solid neutrals. In both, 

new patented high-pres- | 30 Ampere Open Knifeblade the exact position of the 

sure fuse holder... cross- “Type B" Switch blades can be determined 

“Type C” Front-Operated bar underneath the | vee at a glance...a feature 

Safety Switch switchblades which | that has long been desired by the trade. The 

always forces switch open ...visible blade new “Type D” also provides ample wiring 

construction ...smooth mechanical operation. | space. Two pole switches are quick-break, 
Available in 30, 60, 100 amps. both blades breaking simultaneously. 


STAB-LOKS “DOUBLE” AS 
SAFETY SWITCHES 


New Federal Noark STAB-LOK Circuit Breakers and 
Enclosures are the most revolutionary deve lopment in 
modern circuit protection history... bring you the big- 
gest business opportun: ty in years. STAB-LOK Circuit 
Breakers come in ratings up to the equivalent of 60 
amp. fusible switches. There are 

only 5 ratings of single and simul- 

taneous trip double pole breakers, 

and only 9 STAB-LOK enclo- 

sures in this unique system... yet 

you can fill practically any circuit 

protection specification in a mat- 

ter of seconds, 


SEND FOR A COPY OF OUR NEW PRODUCTS BULLETIN. 


FEDERAL 


Safety Switches 
nar acoare of ELECTRIC PRODUCTS COMPANY, 50 PARIS ST., NEWARK 5, N. J. 


Complete line of Federal Electric Products includes Motor Controls, Safety Switches, Service Equipment, 
Circuit Breakers, Panelboards, Switchboards, Control Centers, Bus Duct * Sales Offices in principal cities. 


STAB-LOK 
Catalog No. 1125 
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Jenkins Bros. also make Diamond Seal 
Friction and Rubber Tapes which meet 
both ASTM and Federal Specifications. 


It's the tape linemen and electricians 
prefer — because it goes further. They 
can be sure of better taped joints in 
less time .. . in any weather. Tears 
evenly, does not ravel, dry out or peel. 
Laboratory control of production as- 
sures plenty of tack, from end to end. 

Gold Seal is packaged to attract 


FRICTION and 


sales. It is supplied in brightly boxed 
single rolls, and’in handy 10-roll 
containers — every roll cellophane- 
wrapped to keep it factory-fresh. 

Stock and sell Gold Seal for better 
tape turnover and profits. Jenkins 
Bros. (Rubber Div.), 100 Park Ave., 
New York 17. 


RUBBER TAPES 
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ted Wire & Cable is tated ag type 
2H with its higher permissible operating 
te perature and consequent cus. 
rent carrying capacity. 
In WET docations thie same ick with 
excellent. moisture-resisting qualities 
s rated as.a type RW... 


ining factor; RNDURITE, when 


ing capacity, so émailer size of cable 


be used at less = that would be i 


In DRY locations ENDURITE 


® Except where voltage drop is the de-~) 


used as a type RH, allows greater current- . 


d in many cases smaller size of conduit. 


YCRESCENT() 


WIRE & CABLE 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 


RH-75° 
RW-60° 4 


the same toad. 


@ CRESCENT ENDURITS, when use d 
and larger in dry loca- 


quired ‘Type Ror Type or TW to 


tions ‘will, ia most cases, give the Jowe 


installed cost per ampere of useful circuit 


capacity, 
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Broad Range of Sizes 
Types and Enclosures 


Type D 30 omps., 
2 poles fusible, for plug 
fuses. Single throw. 


Type D 30 amps.,, 3 wire, 
solid neutral, for plug fuses. 
Single throw. 


Raintight Type D 30 amps., 
3 wire, solid nevtral, 
for plug fuses. 


For N.E.C. fuses... Type D 
30 amps., 3 poles, fusible. 


For N.E.C. fuses... 
| Type D 60 omps., 3 wire, 
solid neutral, fusible. 


Raintight for N.E.C. fuses 
. Type D 30 omps., 3 wire, 
solid neutral 


D-Puller Front operated — 
lH. Type D for plug fuses, 


30 amps., 2 poles. 

D-Puller Front operated 


Type D for N.E.C. fuses, 60 amps., 
3 wire, solid nevtral. 


The Cutler-Hammer Type D line of 
General Duty Safety Switches is popular with 
electrical contractors and wholesalers because it has 
sO many uses in so many places. These inexpensive qual- 
ity products have ready acceptance for use with work- 
shop tools, oil burners and stokers, laundry appliances, 
air conditioning and refrigerating units, feed grinders, 
compressors . . . in home, shop, farm, commercial build- 
ings, and for service entrance too. Job requirements for 
heavy duty lighting circuits are amply met by the larger 
capacity Cutler-Hammer Type D Switches. 


Quality Products at No Extra Price 


These General Purpose Switches are built, as all 
Cutler-Hammer Products are built, not down to a price 
but up to a standard of excellence that is known wherever 
electrical products are used. Some of the construction 
details that tell you why the Cutler-Hammer reputation 
is well-deserved are given below. 


Features that Mean 
Better Performance on the Job 


“Easy-tight”” wire holes on terminals provide quick, 
solderless connections. Inorganic base will not carbonize 
or disintegrate, dissipates heat developed by fuse watt- 
age, results in cooler operation. Double faced contacts 
with wiping, self-cleaning action insure cool, continued 
performance. Single break; no needless overloading of 
switch mechanism. Sturdy shock resistant cases. Pro- 
vision for padlocking in “‘off’’ position, ample concentric 
knock-outs, ample wiring space. These are some of the 
many quality features of the C-H Type D Line. 

Dependability that Has Established 

C-H as Standard 

Whenever and wherever electrical men want reliability, 
they insist on Cutler-Hammer Safety Switches, carried 


in stock—by distributors everywhere. CUTLER-HAMMER. 
Inc., 1327 St. Paul Ave., Milwaukee 1, Wisconsin. 
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NIAA 


National industrial advertisers association 


ELECTRICAL MACHINERY, EQUIPMENT AND SUPPLIES 
FIRST PLACE 


PIP KK KKK KK 
BURNDY ENGINEERING COMPANY 


FOR THE CAMPAIGN WHICH IN THE OPINION OF THE 


JUDGES IS OF OUTSTANDING EXCELLENCE 


IN ITS PLANNING AND EXECUTION 


In Advertising, too, we do our best to help you sell and serve... 


Burndy leads the field in effective advertising 
to your customers! But the actual award 
in this industry-wide competition goes to Burndy 
distributors. Burndy promotion, 
like the Burndy Connector line, is designed 
to win contractor-preference—to create easier, 


bigger, more profitable sales for you. 


BURNDY 


Burndy + New York 54, Burndy Canada Ltd., Toronto 8, Ont.; Western Branch. Vernon 58, Cal. 
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LED BY 
PLASTIC NOVELTIES 
WITH 
“RUDOLPH 
THE RED-NOSED 
REINDEER” \ 


Royalites 


FOR 
Christman 
“something different’ customers look for. 
They'll excite interest by National Adver- 


tising, and carry right thru to the cash 
register. 


Show them...sell them! 


( 
O8 


Guaranteed by Pl 
Good Housekeeping ILLUMINATED 


ES 
PLASTIC PLAQU 
“VINYLITE 
D FULL-COLO 


f 


i 


LLUMINATE 


Ne. 780 


Order from your wholesaler- TODAY 


Write for complete full-color catalog 
ROYAL ELECTRIC COMPANY, Inc-PAWTUCKET-R-I 


THE 
Y Yj > 
| We. 710 
fi Ne. 930 
g | ASTIC NOVELTIES 
No. 932 
Wo. 705 | | au 
— / Ne. 790 
4 


K-1 Jumper Clamp 
(Also lable for al 
or copper to similar conductor! 


A-111 Armor Rod Jumper Clamp 
(Also available for aluminum to 
aluminum connections.) 


Write for the latest 
Weaver Catalogue 


connections—» WSB) 


WEAVER HOT LINE CLAMPS are cast of high strength HERCULOY to withstand 
maximum tightening without distortion. This exceptionally hard metal also produces o 
smooth, free running thread which efficiently converts the tightening torque to pressure 
on the conductor, HERCULOY also eliminates freezing of the tightening bolt so that 
clamps are easily removable 

Both main line and top wire connections are secured with SHAKEPROOF lockwashers 
to provide permanent high pressure, trouble-free connections which won't loosen under 
vibration. 

WEAVER HOT LINE CLAMPS are made in only two sizes which accommodate a large 
range of connections. There is no need to stock a big variety of sizes when you use 
WEAVER. 


FOR TOP QUALITY AT LOWEST COST... YOU CAN'T BEAT WEAVER HOT LINE CLAMPS! 


4 
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Completely Re-Engineered 


FRONT OPERATED TOGGLE 


Service Entrance Equipment 


Cat. No. 63324 


“Generals new Front Operated Toggle Service Entrance 
Equipment has been completely redesigned to incor- 
porate the very latest engineering features. 

The unit shown above is Cat. No. 63324 which is a 30 
amp. 3 wire, 2 main fuse front operated toggle switch 
controlling four plug fuse branch circuits. Other types 
of 30 amp. combinations are av ailable—fused or unfused 
mains —2 or 3 wire service—up to six branch 

cireuits— flush sll surface. Solderless pressure wire connectors on line side + De- 


For further details see page 20. Cat. 4809-A : ws pendable full-floating contacts + All bakelite unit 
Will accommodate non-tamperable fuses Insu- 
—write for your copy today. z lated neutral (bonding screw furnished for grounding) 
: Ample wiring room and abundant knockouts. 
Available exclusively through wholesalers. 


Cat. No. 633NP aadable— 


Front operated toggle, plug fused safety switches 


One of the largest Manufacturers of: 
SERVICE EQUIPMENT... 
Pullout, Front Operated Toggle and Side Operated types. 


Indoor—surface or flush, and Outdoor. 

SAFETY SWITCHES... 
30 through 1200 Amp., 250V and 600 V Type A, C and D. 
Indoor and outdoor. HP rated. 


Switch Corp. ELECTRICAL DISTRIBUTION EQUIPMENT 


49 Roebling Street Brooklyn 11, N. Y. SALES OFFICES IN EVERY MAJOR CITY 
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not two ...but all three 


Brand 
Electrical Tapes 


PLASTIX 


AL Tape 


FRICTION... PLASTIX... RUBBER 


No one electrical tape meets all the varying requirements of 

the electrical industry ... it takes all three types. Each with its 
special characteristics plays an important part in electrical 
insulating work. In some cases, two types of tape may be necessary. 
Full consideration must be given to the use, what is required, 

and the costs involved. 


It is for this reason that we recommend the “DUTCH BRAND” trio — 
Friction, PLASTIX , Rubber tapes to give the wide range so necessary 
for competent workmanship. 


We recommend that you stock and sell all three. 


the Dutch Br. and th Available in practical sizes ond 


retail consumers, contractors and industrial users. 


| 
> ‘not one 
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Chactic ROOM 


HUMIDIFIER 


Ty 


Here's why! 
Heat that wafms g home also dries the 
air! And dry ‘ait takes moisture from 


wherever it can get if. It draws moisture 


from skin, nose, throat! It takes it from’ 


furniture, floors, walls. That's why skin 
feels dry and drawn in the winter. That's 
why throats tickle, why your nose feels 
dry and stopped up. That's why cracks 
appear in wolls, why furniture dries and 
breaks. And that's why a Fresh'nd-Aire 
Humidifier is essential to everyone who 
draws a breath! 


The Fresh'nd-Aire Humidifier pulls in 
dry, parched air—washes it—fans it out 
fresh—with the exact amount of moisture 
air requires. There's no need then for air 
to rob your skin, your body, your house 
of additional moisture. 


‘Here’s. what it does! 


@ Relieves night-time discomfort of 
coughs, stopped-up nose, difficult 
breathing. 
- @ Keeps air fresh with. windows 
‘closedes 
e@ Filters germ-laden dust, dirt, smoke, 
and pollen from air. 
e Cuts down fuel bills. . .. More com- 
fort with less heat. 
@ Preserves furniture, books, musical 
instruments from ravages of dry air. 
@ Helps prevent dry, parched skin. 
@ Relieves suffering from Hay Fever 
and allergies due to dust and dirt. 
So practically everybody who draws a 
breath is a prospect for Fresh'nd-Aire's 
new low-priced Humidifier! Be sure you 
get your share of this new appliance 
market! 


FRESHND-AIRE COMPANY 
Division of Cory Corporation 
Manufacturers of Cory Coffee Brewers * Cory Electric Knife Sharpeners * Cory Electric Dishwashers 
Fresh'nd-Aire Fans * Circulators * Humidifiers * Heater-Fons 
221 North La Salle Street * Chicago 1, Illinois 


NEW HIGH STYLE DESIGN! 
Smartly-styled as a piece of good fur- 
niturel * Attractive, durable two-tone 
green-gray and cream plastic * Neutral 
shades blend with any color scheme. 


WHAT IT DOES! 
Moisturizes airl Washes and filters air! 
Deodorizes and purifies air! 

FU TERED -WASHED-HUMIDIFIED 
CORCULATES INTO ROOM 
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As we look back over our tirst 50 years in the electrical business, 
we know that the progress we have made here at Wiremold 
is very largely the result of the cooperation which our customers 
have so willingly given us. 


This relationship which we enjoy goes, we believe, far beyond 
traditional company-customer relationships. For many years it 


has been our policy to seek the advice of wholesalers, contractors, 
and wiremen in an effort to improve Wiremold products and Wiremold services. We 
are grateful for the help we have received, and are fully aware that Wiremold is as good 
as it is because we have listened to criticisms and suggestions from the field 


With the continuance of this same policy, we look forward to our next 50 years 
with the assurance that they will be profitable years for you and for us 


THE WIREMOLD COMPANY 
HARTFORD 10, CONN. 


ALWAYS GOOD FOR A PROFITABLE ENTRY 
ON A SALESMAN’S ORDER PAD 


SECURITY FRICTION TAPE—A PRODUCT OF... 


“Security” is a consistent seller and a good profit-builder. 
Electrical contractors prefer this electrical and general pur- 
pose tape because of its many advantages. It has a strong, 
rubbery adhesive that sticks and holds. It is non-ravelling and 
straight-tearing. And it is unusually high in di-electric strength. 


Is your stock of Security adequate? 


UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20, N.Y, 
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More 


JUST LOOK at Gedney Fittings from your customers’ 
standpoint. They want quality as much as you do, and 
they value the time-saving features of precision-made 
fittings. They want the strength and durability of 
malleable iron, and hot dip galvanizing . .. Simply call 
attention to these features and you'll find that selling 
Gedney is easy and profitable! 


GEDNEY FITTINGS FIT! 


* Accurate castings of malleable iron . . . no breakage. 
Threads cut true . . . perfect conduit alignment. 
dto fit... vibration cannot work it loose. 


ELECTRIC COMPANY 


RKO BLDG. + RADIO CITY - NEW YORK 20 
Foundry, Factory and Shipping Point: Terryville, Conn 
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MEANS BUSINESS FOR... 
BALLASTS AIR COOLED TRANSFORMERS 


Now is the time to feature 

the economy of balancing 

power and lighting circuits 

with Acme Electric Air 

Cooled transformers. Unbal- 

anced circuits keep mainte- 

nance men busy repairing 

breakdowns. The new Acme 

Air Cooled transformer cat- 

alog AC 178 includes wir 

ing diagrams which show 

; how to install transformers 

Every day the fluorescent lights will be switched on for balancing circuits, pro- 

vide 3 wire from 2 wire cir- 

earlier in offices, stores and factories. There's going eulis end many other belp- 
to be a good ballast replacement business especially ful suggestions. 

in those fixtures originally equipped with under- 

powered, unbalanced watt output ballasts. And that 

situation provides you with an exceptional oppor- 

tunity to prove to your customers that you distribute 

high quality products. By supplying Acme Electric 

ballasts for these fixture replacements, you provide 

a ballast that delivers its full rated watt output to 

each lamp. This means that lamps in turn are 

brighter, won't flicker, won't end blacken prema- 

turely, last longer. In addition to better electrical 

performance, Acme Electric ballasts are free from 

magnetic hum, usually minimize the noise level of 

the fixture. Write for bulletin and data which will 
help you sell more Acme Electric ballasts. 


Here's a specialty that is a big seller. 
Manually operated to regulate the volt- 
age to provide exactly the rated voltage 
necessary for good performance of every 
electrical appliance including lighting 
installations. Available in sizes from 150 
to 5,000 watts with manually reguleted 
secondary voltage ranges from 65 to 145 
volts or 145 to 240 volts. Bulletin SD 15! 


ACME ELECTRIC CORPORATION on request 


6710 WATER ST. CUBA, N. Y. 


Acme Electric M factures Lumi Tube Transformers—Fluo- 
rescent Lamp Ballasts—Cold Cathode Lighting Transformers and 
Ballasts—Mercury Vapor Lighting Transformers—Radio and Tele- 
vision Transformers—Electronic Transformers—Door Bell, Chime 
and Signaling Transformers — Safety Transformers — Voltage 
Regulating Transformers — Step Down Transformers — Control 
Transformers — Warp Stop Transformers — Air Cooled Power 
Transformers. 
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Unlike rigid steel ponduit, SHERARDUCT is forti- 
fed—permanent}y fortified—against rast and corrosion by the 
Sherardizing Process of dry galvanizing. A pure zinc coating, _ 
driven into the pores of the steel, becomes an integra! part of | 
the tube itself because it's alloyed with the steel. Furthermore, 
SHERAKDUCT will not split or peel, and slchough it can be 
bent easily, it will not crack! ; 
SHERARDUCT is still further prosected aguinst acids and 
other corrosive agents by the clear “Shera-Solution” coating, 
on for added endurance. The smooth inside surface 
— fishing easy. 
‘Specify SHERARDUCT. I's full weight, threaded, rigid 
—— give wires aud cables a 
IN WIRING 
Sold through leading etecerfeal wholesalers. POINTS TO 
by Underwrisers’ loc, 


National Elect ric 


1302 CHAMBER OF COMMERCE BUILDING, PITTSBURGH 19, PA. 
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EL 202 
DUTY. 


BUILT IN 
SWITCH 


for deep boring in heavy timbers... = 


creosote planking... sappy wet lumber 


Reversible Drill 
by converting it 
into an efficient 


. drill 
of all kinds - «A flick of the switch and ' tenting. 
drill to 
the tool turns in reverse . . . eliminates hand turning : stond is quick ond easy. 
No. 201 Stand only $17.50 


PORTAGLE 
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To Serve 
Your Customers 
Completely 


WALLPLATES 


Hard aluminum, attrac- 
tive design, tapped 
with proper conduit 
thread. Companion of 
the conduit gooseneck. 


GOOSENECKS 


For industrial lighting, 
farm, home, garage, 
and outbuilding ap- 
plications. Conduit 
threaded, uniform ra- 
dius, galvanized. 


RUNNING THREAD PIPE 


Furnished %” to 4” I.P.S. in three- 
foot lengths. A real convenience to 
the contractor where indefinite di- 
mensions are encountered. Can be 
cut to length to meet difficult instal- 
lations. Available in three types: 
Type “A'' — Raw Black; Type — 
Raw Black with threads electro-gal- 
vanized; Type ‘“C''—Hot-dip Gal- 
vanized with electro-plated threads. 


Order these products along with your Conduit elbows, nipples, couplings, and E.M.T. elbows 
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Without good clear vision on the job, even the most 
skilled production worker falls short of top performance. 
That’s why good lighting equipment is a basic essential 
for consistently profitable production. 

Appleton Lighting Fixtures provide the right light, 
without uncomfortable glare, troublesome 


contrast or shadow. Each type is a model of mechanical 


simplicity—economically installed, easily wired, 


conveniently serviced. 
: Products of more than a half century of experience, 


High Mounting Fixture ‘ ; 
Ser GighiBey teeter Appleton Lighting Fixtures are made to suit every industrial 
requirement—including hazardous locations— 


whether indoors or out. Sell the finest 
illuminating equipment—sell Appleton— 


Standard for Better Lighting. 


Pot. Applied 
For 


Pat. No. 2,392,202 
Type EVX Vented Standlite—for Filling 


The EFU—First and Still Finest Explosion-Proof Fixture Stations, Parking Areas 


Fluorescent Explosion-Proof Lighting Fixture 
Available for 60, 100, 150, 200, 


Available with two 40 Watt, 48” Lamps 300 and 500 Watt Lamps. 
or two 100 Wott, 60” Lamps. 


SOLD THROUGH ELECTRICAL WHOLESALERS 


APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE * CHICAGO 13, FLLINOTS 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd © CLEVELAND, 1836 Euclid Avenve *¢ SAN FRANCISCO, 655 Minno St. 
ST. LOUIS, 22, Frisco Bidg * LOS ANGELES, 100 N. Santo Fe Ave. * ATLANTA, 724 Bovlevord, N. E . BIRMINGHAM, 429 Brown-Marx Bidg. 
MINNEAPOLIS, 305 Fifth St. S. © PITTSBURGH, 414 Bessemer Bidg, © BALTIMORE, 100 E. Pleasant St. * BOSTON, 10 High Street * DENVER, 1921 Bloke Street 
PHILADELPHIA, 1017 Cherry Street e CINCINNATI, 626 Broodway . HOUSTON, 738 M. & M. Bidg . HAVANA, Cubo, Malecon No. 9. 
Resident Rep : Bingh Dallas, ind lis, Konsos City, Orlando, Milwaukee, New Orleans, Seattle, Portiand, Ore. 
Export Rep $ | Standard Electric Corp., 67 Broad St., New York 4, N. Y. 
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Washington 


THE DEFENSE PRODUCTION ACT OF 1950 ® Signed, sealed and written into the laws 
of the nation, the D.P.A. of 1950 contains substantially all provisions as outlined 
in the September WASHINGTON stRAWS. Opinions differ as to how far initial steps 
taken under the Act will carry the country toward wholly controlled business activi- 
ties. Orders already issued indicate a trend toward moderation in applying controls 
and tightening the rules when and where required, always giving the Defense Pro- 
duction program the right of way. 


POLITICS © Current Administration plans and actions under the D.P.A. of 1950 are no 
criterion of what the actual intent is, because all steps are more or less measured 
and tempered—soft-pedaled as it were—as the political situation dictates. You can 
expect material changes, tightened restrictions and a real showing of urgent needs 
after Nov. 7th. Meanwhile, political expediency receives prime consideration. 


INVENTORY ORDER ® That N.P.A. order on inventory control is a good example of 
pre-election pussy-footing. Manufacturers are to maintain a “minimum working in- 
ventory” with the “minimum” based on recent practice. This leaves the fellows who 
stock-piled hea’ily and out of proportion to current needs, sitting pretty and puts 
the squeeze on the ones who really worked on fast turning inventories without bulg- 
ing stock piles. Priority rulings, limiting inventories and giving military require- 
ments the right of way are not far away and these will give particularly the gray and 
black-market operations many headaches. 


NATIONAL PRODUCTION AUTHORITY ® Secretary of Commerce Charles Sawyer’s 
appointment of W. H. Harrison as administrator of the N.P.A. was received by the 
business world with mingled feelings. Nevertheless, having five years of Govern- 
ment service during World War II and a fine record as president of the Interna- 
tional Telephone and Telegraph Corporation to his credit, Mr. Harrison should be 
able to bring to his job a sympathetic understanding of priorities, allocations and in- 
ventory control problems as the business man views them. Skeptics predict that be- 
fore many moons have passed all the production control activities will be lifted out 
of the D. of C. and established as a separate agency. 


ALLOCATIONS ©® Serious snag in putting some system of voluntary allocations of criti- 
cal materials in effect speedily is, that such agreements will carry no exemption from 
the anti-trust laws. Until that hurdle is cleared very little can be done, and mean- 
while steel companies in particular wish that Attorney-General J. H. McGrath 
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would issue a ruling. Some manufacturers who are in urgent need of steel have 
tried in vain to get a tip-off on how far and how fast the controls program is likely 
to go. Distributors, who are anxiously waiting for some news on where they fit into 
the picture, have fared no better. Impression gained was that officials right now are 
playing down the need for tough controls. 


PRICE AND WAGE CONTROLS ® Truman created an economic stabilization agency to 
“establish price ceilings and stabilize wages and salaries where necessary.” On paper, 
the administrator of E.S.A. has under him a director of price stabilization, and a 
wage stabilization board made up of members representing industry, labor and the 
public. 

But don’t look for any action soon out of this new outfit. Truman said the agency 
would first go to work on inflation danger spots “without compulsion.” At present, 
it seems certain that Truman doesn’t intend to impose any price controls until 
Congress is given a chance to amend the law to permit use of “selective” controls. 
As it stands now, Truman isn’t sure the new law lets him use anything other than a 
general wage-price freeze. 


EXCISE TAXES ® Effective November Ist, is the new ten percent excise tax on television 
receivers and home freezers, to be collected only once, on complete sets and freezers. 
The law makes no provisions for a floor stock tax refund on TV sets. 


BUMPER CROP FARM INCOME ® The Federal Reserve Board predicts a 1950 cash 
farm income of $28,300,000,000 which is about equal to the 1949 record and only 
$21 billion below record 1948. That’s where the Korean war turned a threatening 
headache into a smile. 


BOTH ENDS TOWARD THE MIDDLE ® Knowing that gullible Uncle Sam is concentrat- 
ing on rearmament and defense production, cunning John Bull is putting on a real 
drive for export business, says the New York Times. Complaints reaching Wash- 
ington are said to indicate that potential customers are told that “this is the United 
States” war and that this country will soon be too tied up with defense production 
to fill the needs of Latin American and other customers. 

The N. Y. Times also reported that Britain’s total exports to the Soviet Union 
this year will be almost double the 1948 total, chiefly consisting of strategic mate- 
rials such as rubber, tin, wool, plus light and heavy machinery, electrical generators, 
ete. 


THE KOREAN SITUATION ® At this writing official Washington feels that the Korean 
fighting will soon be over, 1r Mr. Stalin decides to accept the “face” losing defeat. 
There is plenty of guessing as to when and where things will pop next: Indo China, 
Iran, Yugoslavia, or even Eastern Germany. Meanwhile our country will not be 
allowed to think that with Korea out of the way we can relax and enjoy ourselves. 

You can bet that the Defense Production Program will be pushed with all pos- 
sible speed, that restrictions on materials, civilian productions, non-essentials will 
get plenty tighter, that various measures for inflation and price controls will be 
taken, that taxes will go higher, and higher and higher. 
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Firmly, Permanently 
Grip Both Rigid and Thin Wall Conduit! 


“Sta-Tite” Pipe Hangers speed and sim- 
plify complex jobs—enable you to run con- 
duit parallel to the beam, at right angles or 
at any angle in between. 

Whatever the wiring requirement, you'll 
find the exact fitting you need in the 15,000- 


Type "PHS" for use with single conduit. 


For ruggedly dependable performance 
under the most severe service conditions, 
standardize on Appleton “Sta-Tite’’ Pipe 
Hangers. 

Easy installation of these sturdy pipe 
hangers is assured by clean threading, 


smooth finish, expert over-all design. 
Made of tough Malleable Iron in Apple- 
ton’s own foundries and fabricating plants, 


item Appleton Line. For faster comple- 
tion of better jobs, specify Appleton— 
STANDARD FOR BETTER WIRING. 


WRITE FOR COMPLETE CATALOG INFORMATION 
Type "PHD with two conduits parallel 


with structural shape. 


APPLETON 
SAFETY SWIVEL HANGERS 


Sold Through Electrical Wholesalers 


APPLETON ELECTRIC COMPANY 


1734 Wellington Avenue * Chicago 13, Illinois 


. Branch Offices ; NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Bivd. 
ond ‘a3 - CLEVELAND, 1836 Euclid Avenue © SAN FRANCISCO, 655 Minna Stree 

ST. LOUIS, 227 Frisco Bidg * LOS ANGELES, N. Son Fe Ave. © ATLANTA 
724 Boulevard, N.£. BIRMINGHAM, 429 Brown-Morx Bldg MINNEAPOLIS 
305 Fifth St. S. PITTSBURGH, 414 Bessemer Bidg * BALTIMORE, 100 E. Pleasant 
St. © BOSTON, 10 High Street © DENVER, 1921 Bicke Street © PHILADELPHIA 
1017 Cherry St. ¢ CINCINNATI, 626 Broodway * HOUSTON, 738 M. & M. Bidg 

HAVANA, Cuba, Malecon Ne 


Type "PH" with strips for 
suspending groupsof pipe 
Resident Repr ' : Bingh . Dallas, ind Kansas City, Orlando from structural shapes. 
Milwouvkee, New Orleans, Seattle, Portland, Ore 
Export Representatives: 
international Standard Electric Corp., 67 Brood St., New York 4,N.Y. 


Designed to assure cdequete support for 
heovy duty lighting fixtures used in industrial 
installations. Entire weight of suspended unit 
is carried by a fixture stud, greatly increasing 
lood capacity of hanger unit 
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THE REVOLUTIONA® 


| 


it’s tops for 
fast, easy installation... 
\ 


BETTER 
PROTECTION 


Here's the simplest, fastest-to-install cover you ever 
saw or used. This two-piece, molded canvas-bakelite 
cover entirely eliminates tedious taping. You simply 
put the KWI-COVER over the tap,—snap the 
fasteners — and that’s all there is to it. The four 
sturdy stainless steel spring fasteners center 
automatically; lock out dirt and prevent damage. 
Loose parts have been eliminated. Snaps are an 
integral part of the cover body — can’t get lost, 
can’t fall off. And sturdy! KWI-COVER is 
super-strong, has high impact strength — can 
really stand up under abuse. 
O. Z. KWI-COVERS for tee, parallel or two 
way taps are available from stock. Write 
today for detailed information on the 

ELECTRICAL simplest, strongest tap cover of them all. 


MANUFACTURING 
COMPANY, INC. 


262 BOND STREET - BROOKLYN 2,.N Y¥ 


And Remember — They're 0.K. If They're O. 2. 


CONDUIT FITTINGS - CABLE TERMINATORS - CAST IRON BOXES * GROUNDING DEVICES + SOLDERLESS CONNECTORS +» POWER CONNECTORS 


sow 
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Now you can get all the advantages of fully magnetic 
circuit breaker protection in load centers that are trim and 
compact — with breakers that are interchangeable with 
other new single pole individually housed breakers! Now 
you can get utmost flexibility with minimum stock — make 
up your own combination right on the job! Now you con 
forget about “‘derating’’...now you can banish the 
nuisance of false tripping ...now you can make satis- 
factory installations of circuit breakers in warm or poorly 
ventilated locations—where space and cost are important! 


These compact new Murray load centers are available in 

2, 6 of 8 circuit models. They come equipped with the 

sensational new small size Murray fully magnetic circuit 

breakers — now 30 per cent smaller than previous fully 

magnetic circuit breakers — available in ratings of 10 

through 50 amp. They save you time... save you trouble 

. +. $ave you money — yet assure the user positive protec- 

tion combined with utmost satisfaction! 
See for yourself why Murray fully magnetic 
breokers con't trip from heot... never need 
derating...alwoys carry roted flood plus 
hormiess overloods—even in worm locotions 
ond poorly ventilated ponels, Cleor, simple 
diagrams tell the story in this folder. Write 
for your copy today. 


MANUFACTURING CORPORATION 


1250 ATLANTIC AVENUE * BROOKLYN 16, N. Y. 


Electrical Safety Devices for Home and Industry 
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LOCK-TITE LUG 
#14 te 1,000 MCM 


LOCK-TITE TEE PARALLEL CONNECTOR 
Mains 1/0 to 1,000 MCM 
Branches: 2 to 1,000 MCM 

(Patented) 


HINJON JUNIOR TAP 
Mains: 28 to 1,000 MCM 
Branches: 214 to 2! 


@. [ENGINEERED 


WE BRIDGE THE GAP 


FROM CABLE TO STUD 
FROM CABLE TO CABLE 


T&B has a complete line of solderless 
connectors for every need. 


@ To Tap... To Terminate ... To Splice 


@ Install fast and stay fast 


Your T & B Distributor has ready every pres- 
LuG.IT sure connector you need to bridge the gap. 


214 solid to 4/0 stranded 


AT LOWEST INSTALLED COST 
LOCK-TITE THE THOMAS & BETTS CO. 


TWO-WAY cor 
CONNECTOR 


#14 te 1,000 MCM ELIZABETH 1, NEW JERSEY 


T&B PRODUCTS SOLD ONLY THROUGH THE T&B ELECTRICAL WHOLESALER 
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EXCLUSIVELY 
THROUGH 
WHOLESALERS 


xs Plus a complete line of Rubber Insulating Tapes. 


os Also available, Specification Tapes for all In- 
FRICTION dustrial and Utility Applications. 


TAPE 


MPPLETON RUBBER C0. int. 


Neston, 
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For Extra Safety and Convenience 
STANDARDIZED 


FEEDER DISTRIBUTION 
PANELBOARDS 


ADD TO @ FEEDER PANELBOARDS the extra safety (no 
overloading) and convenience (nothing to replace) of automatic 
circuit breaker protection and you have a panelboard that’s as 
popular as it is dependable. 


For economy and ease of installation, finished panelboards 
are built to your requirements using standardized boxes designed 
to meet any job need. Boxes are shipped from stock... with 
removable ends to permit drilling conduit openings on the job. 
Panels are readily installed after boxes are in position. 


The circuit breakers, too, are standardized as to dimensions 
and fastenings, permitting ready interchangeability or replace- 
ment. 50 amp. frame size has thermal trip only; 100 amp. and 
larger have combination thermal-magnetic trip. 


Capacities: 15 to 600 amps. in four 
Of compact design, minimum space is required for these frame sizes (50-100-225 and 600 
we amp.), 250 and 600 volts AC or DC. 

@® Circuit Breaker FEEDER PANELBOARDS without sacrific- 


Non-interchangeable trip elements 


ing capacity or installation features. For complete details, talk sizes; interchangeable trip on all 

it over with your (@ Representative (he’s listed in Sweet's). others. This feature is also available 
in 100 amp. frame on special order 
at slight additional charge. 


Srank Glectric Co. 


ST. LOUIS 13, MISSOURI 


Makers of BUSOUCT + PANELBOARDS + SWITCHBOARDS + SERVICE 
EQUIPMENT + SAFETY SWITCHES * LOAD CENTERS + QUIKHETER 
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GLASS-ENCLOSED 


FLUORESCENT FIXTURES 


FOR SEVERE SERVICE CONDITIONS 


DUST-TIGHT VAPOR- TIGHT 
FOR HAZARDOUS LOCATIONS FOR NON-HAZARDOUS LOCATIONS 


Designed for use wherever combustible dust The ideal unit for use in food plants, printing 
atmospheres exist, such as those containing establishments, and wherever non-combustible 
flour, starch, grain dusts, carbon black, coal atmospheres exist. Its efficiency soundly 
dust, or easily ignitable fibres or flyings. proved in actual operation. Easily installed, 


economically maintained! 


For plete inf tion write Wheeler Reflector Co., 
275 Congress Street, Boston 10, Massachusetts 


REFLECTORS 
Through Electrical Wholesalers 


MADE BY SPECIALISTS IN EQUIPMENT SINCE 1881 
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AN EXTRA PROFIT 


this XMAS!... with 


these 2 Westinghouse winners 


of 


Westinghouse 


This Xmas “SELL” is the word. That's why you will be putting plenty of 
steam behind large appliances. But... you can make many an extra dollar 
this season by promoting Westinghouse Sun and Heat Lamps. Both these 
fast-selling lamps are high profit gift-type items... and powerful new 
point-of-sale display cards will help you move them with a minimum of 
effort. Here's a further sales tip ... include the appropriate fixtures with 
vour Westinghouse Sun and Heat Lamp displays. This kind of merchan- 
dising helps sell more of both lamps and fixtures. Get set today! Check 
your stock of Westinghouse Sun and Heat Lamps and your supply of display 
material. Order more from your Westinghouse Distributor. Or write direct to 


the Lamp Division, Westinghouse Fleetric Corporation, Bloomfield, New Jersey, 
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by Killark 


THE FIRST FITTING IN MALLEABLE DIE-CAST’ ALUMALLOY 


Tested and accepted in the field, this Killark (6-Ways-Better) 
fitting stands out as a new major achievement in design and 
construction. Die-cast under 10,000 Ibs. pressure . . . made of 
new Allumalloy which combines strength and malleability 
with the recognized advantages of aluminum .. . it climaxes 
seven years of concentrated metallurgical research, yet costs 
no more than ordinary fittings. 


First with ALUMALLOY FIXTURES, too 


e A COMPLETE, ALL-PURPOSE LINE 


Vapor and Explosion-Proof Lights and Fittings . . . Service Fittings . . . 
Couplings and Connectors . . . Conduit Bodies . . . Flush Switch Fittings. 


*Pot. Pending 


Killark invites your comparison. 
60% LIGHTER THAN IRON—easier to handle. 


NON -CORROSIBLE and weatherproof clear through . .. 
resists chemical corrosion—will not rust! 


MALLEABLE—enough “give” to withstand shock and 
strain far beyond job demands. 


SMOOTH INSIDE AND OUT— satin-like finish prevents 
wire skinning, insuring insulation protection. 


CLEAN -CUT THREADS make work simple . . . assure 
precise fitting and longer, trouble-free service. 

WON-SPARKING—Alumalloy is completely safe . . . elimi- 
nates possibility of fire and explosion. 


Write for full information. 


ELECTRIC MANUFACTURING COMPANY 


Vandeventer and Easton Aves. 


BOSTON 156 Purchase St. PITTSBURGH 
216 Burnet Ave. CHICAGO 
121-123 Market St. DENVER 
69 Mills Street, N.W. SEATTLE 


SALES OFFICES and syracuse 


WAREHOUSE STOCKS PHILADELPHIA 
ATLANTA 


COLUMBUS 


SALES OFFICES CINCINNATI 


2620 Welsford Road MINNEAPOLIS 
49 Central Avenve KANSAS CITY, MO. 614 West 26th Street BALTIMORE 40! Natl. Marine Bank Bidg. 


St. Lovis 13, Missouri 


298 Duquesne Way SAN FRANCISCO 1123 Harrison Street 

564 West Adom Street LOS ANGELES 412 Seaton Street 
2134 Curtis Street DETROIT 8319 Mack Ave. 

4130 First Avenve Sovth DALLAS 1901 Griffin Street 


924 Andrus Bidg. NEW YORK 30 Irving Place 
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MEN WANTED! 


RIC PRODUCTS COMPANY 


TO QUALIFY AS 
FOR BULLDOG ELECT 


— TINE ta: 


1 


expanded merchandising program creates openings in our 
field organization for several high caliber men. If you are strictly 
top flight .. . stable and sincere in your desire to do an outstanding 
job ... if you are possessed of the electrical background and other 
qualifications necessary for representing a first line organization 
... these are extremely interesting positions that will tax your 


best abilities and offer in turn unusual opportunities. 


Applicants selected for these 


iCATIONS positions will be given the bene- 


fit of thorough instruction at the 


FOR THE JOB factory on products, policies, 


and field responsibilities. 


industrial ele 
or training 7 
tude . Goo 


and business 


d sales 
like manner 


qualifications: 


Address Division Manager in your area for interview 


M. P. Spurrell H. C. Dale J. T. Kelly E. R. Boruch 

600 W. Jackson Blvd., Room 302, Room 1821, 1229 Stahlman Bidg., 

Chicago 6, Illinois 22 South Young Street, 101 Park Avenue, 234 3rd Ave., N., 
Columbus 15, Ohio New York 17, N.Y. Nashville 4, Tenn. 


BULLDOG ELECTRIC PRODUCTS COMPANY 
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You Cento! Comat Dutibuter quality 
ond recommends Cantrat Rigid Steet 
den tow different types to provide pow 
with on electric! rocemoy thot will exactly Mt your needs, 
Ceniece ho) hot apped golvemzed ond locquered 
Contrel White no: on electro golvanzed ovtude 


CENLACO 


PED ) 


e 


 odditign te quality products. you con depend on you 
Central Conduit Distributor for frendiy service Mell go 
out of his way to see that you ore fully satsfied 


Unprecedented demand has mode imposible at times 


for hem to alway: completely fill your orders immediately 
But keep in touch with tim Me will moke sure that you get 


and o block enameled mude fiw Central Block 
hos © permonent, boked on enamel finish inde ond out 
Contret EMT light weight conduit with on electro 


SPANG-CHALFANT 
of The Supply Compony 
General Soles Office: Gront Bidg., Pittsburgh, Po. 
District ond Seles Representatives Prmcipal Cities 


@ tow shore of his wpply 


This is one of a series of Spang ads which are appearing 
regularly in: ELECTRICAL CONSTRUCTION AND MAIN- 
TENANCE; ELECTRICAL WEST; and ELECTRICAL WORLD 


AID YOUR FUTURE SELLING EFFORTS 


Teamwork means a lot in selling. That's why Spang gets 
behind you and aids your selling efforts with ads like the one 
above. We like to think that as a team we do one job and 


you do another ... we make 'em and tell ‘em. . . you sell ‘em. 


These advertisements add “punch” to your selling efforts. They 


are constantly reminding your prospects about the friendly 
service you give and the quality products you stock such as 
Central Rigid Steel Conduit. 


SPANG-CHALFANT 


Division of The National Supply Company 
General Sales Office: Grant Bidg., Pittsburgh, Pa. 


District Offices and Sales Representatives in Principal Cities 
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FOR 


SIGNALS 


THAT 


Auth Electrical Signaling, Protective, and Communica- ] BECKON! 


tion Equipment is so varied in style, design, size, and 
function that there’s scarcely a signaling or communica- 
tion need that can’t be met by an Auth product. Auth bells, 
buzzers, horns, push-buttons, chimes, telephones, or visual 
signals seldom fail to fit every application and every condition. 


Complete signaling and communication systems for hospitals, 
schools, apartments, offices, stores, and banks are available. Pro- 


tective equipment includes fire alarm, burglar alarm, and hold-up 
alarm systems. Marine bells, alarm panels, annunciators, and push 
buttons are other Auth specialties. 


That’s why the name AUTH is so readily acceptable — 
and why it will pay you to specify or recommend 
Auth products. 


Have you a copy of the complete Auth 
catalog? If not, write for one now. Keep 


it handy as a ready reference. SHOUT! 


MANUFACTURERS OF cE te 


Electrical Signaling, COMPLETE SYSTEMS @ ONE RESPONSIBILITY 
Communication and 


Protec Equi ont fe 

| AUTH ELECTRIC COMPANY, INC. 
Schools, Offices, Ships, 

— 34-20 45th St., Long Island City 1, N.Y. 
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October, 


HERE’S ANOTHER PROFITABLE BLACKBURN 
ITEM FOR YOU 


The Blackburn TWO-BOLT CLAMP is de- 
signed for both inside and outdoor use. Thus, 
one stock will suffice for both the utility and 
the electrical contractor trade. 


In recent years a large demand has de- 
veloped for this type of connector because 
of its high efficiency on stranded wire and 
cable from 1/0 to 1000 MCM. It is used out- 
doors for taps, service entrance connections 


Jasper Blackburn Products Corp. 


15 Yeors 
ST. LOUIS 6, MO, 


Builders of Quality Connectors for 
FIRST, MADISON AND CLINTON STS . 


Phone CEntral 3007 
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and dead ending. It is particularly good for 
the latter because its exceptional grip on the 
wire produces a joint which will not slip. It is 
used inside for splices and taps and is fully 
Underwriters’ approved. 


Blackburn Hi-Strength TWO-BOLT CLAMPS 
cost less than other types of connectors com- 
monly used and are priced to give the 
wholesaler a good spread. 


Mail Coupon for Sample and Full Details 


sample and further information on the BLACKBURN 


Send me 
TWO.BOLT CLAMP 
Wire Size Used 
Your Nome 
Company 


City & State 
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PAT APPLO. FOR 


The Entirely New Connectors For 


Armored and Non-Metallic Cable 
That You Just Snap Into Place! 


SNAPX is the new cable connector that is installed without 
tools. There are no nuts or screws to tighten. Just compress, 
snap it in place and it’s set. 


To try it is to buy it. See how easy SNAPX is to use! Write 
today for your free sample, giving the name and address of 
your electrical wholesaler. 


COMPRESS spring clip that holds 
cable. 


SNAP IN to box knockout and the 
cable is set — the job done! 


SnapX Fittings for 2-12 ond 3-12, 2-14 and 3.14 
armored, and 3-12 and 3-14 non-metallic cable G A LVA, ILLINO! 


carry the underwriters seal of approval 


) The M. B. Austin Co., Northbrook, Illinois 
Clayton Mark & Co., Evanston, Illinois The Steelduct Co. Youngstown, Ohio 
Clifton Conduit Co. Jersey City, N. J. Enameled Metals, Pittsburgh, Penn 
Wagner Malleable Products Co., Decatur, Illinois 


DISTRIBUTED BY 


of 
7 
‘ 
‘< INSERT cable in SNAPX connector. ic 
aN 


THE “INCH-MARKED” LI 
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Regardless of business cpnditions, the advantages of being an 
ELECTRUNITE E.M.T./Distributor are many. A glance at the 
record proves that fa 


Impartial surveys show that ELECTRUNITE is preferred by 
more contractors than/ is any other brand of E.M.T. The uni- 
formly high quality bf ELECTRUNITE E.M.T. is, and will 
continue to be, maigtained to the best of our ability despite 
threatened material /shortages. 


inally, and most important, is Steel and Tubes’ longstanding 
holicy of fair and etjuitable distribution of JJ]LECTRUNITE 
B,M.T. productiog among ELECTRUNITE Distributors. 
Every foot of ELECTRUNITE E.M.T. is sold only through you 
—the ELECTRUNITE Distributor. 


REPUBLIC STEEL CORPORATION 
STEEL AND/ TUBES DIVISION @ CLEVELAND 8, OHIO 
Export Depértment: Chrysler Building, New York 17, N.Y. 


GHTIWEIGHT RIGID STEEL RACEWAY 
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BLOS — Front view 


BLOS — Rear view 


Here’s the nation’s most popular switch box... 
with 3 basic, new improvements 


1 First of all, we've given it one-screw ears. And 
these are built as they should be for a secure 
mount. They are of heavy metal and slide between 
long, strong embossments in the box, which hold 
the ears in perfect alignment. They are adjust- 
able to a// wall thicknesses. And, of course, the 
one screw means easier, faster adjustment. 


2 Next, we've completely redesigned the clamp 
to give it firmer clamping action. We've also 


relocated its screw so that it projects through the 
bevelled side of the box where it is completely 
out of the way. 


3 Finally, we've relocated the slots in the 
knockouts so that knockouts can be removed 
with a single, smooth movement of arm and 
wrist. We've also broken the knockout circle 
design to give them flat bottoms for improved 
cable clearance. 


All this adds up to something even more important than a greatly 
improved box. It means that in its two styles (with and without ears) 
it will replace several styles of boxes you have hitherto needed.* 

Here's a box to get acquainted with, ther of the Raco products 


that keep Raco’s name up front when you are looking for the best. 


* BLC; BLCNE, BLN; BLNNE. 


There’s a RACO box for every job 


LL- STEEL EQUIPMENT In¢.—s00 Kensington Ave., Ilinois 


YOU CAN ALWAYS RELY ON RACO 
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MODERN FITTINGS FOR 


*thinwall conduit * rigid conduit * metal- 


lic and non-metallic cable *flexible 
steel conduit * service entrance 
cable *grounding devices ‘*lighting 
fixture fittings 


manufacturers for over 30 years 


Sold Through Whelesalers 


representatives in principal cities 


midwest electric mfg. company 
1639 walnut street chicago 12, ill. 


Simplest switching 
with 


ELECTRI-CENTERS 


New convenience for users... new 
business for you and your customers! 


“push —it's ON! 


Push —it’s OFF! 


Push —it’s ON 
again! 


*Push-button switch with automatic 
protection for electric circuits 


OTHING could be simpler! A simple push of the 

finger switches the current either ON or OFF. 
Think what this means to your customers! If Push- 
matic is automatically tripped by short or overload, 
just push and service is restored. No bothersome 
resetting . .. no fuses to buy. 
And simple push-button switching is just one of the 
many exclusives that make Pushmatic Electri- 
Centers first for circuit control and protection. Push- 
matic offers your customers flexibility never before 
obtainable in any panelboard! 


All units interchangeable! 


All Pushmatics are identical in size and contour, re- 
gardless of rating or type. That means each unit can 


Move Pushmatic Electri- P a few cartons of flexible 
Centers fast and help interchangeable Push- 
your Contractor customers, matics. With this emergency 
too, by urging them to hand, Contract- 


3 simply hooking Push- 


be quickly inserted, removed or interchanged without 
disturbing other units. Handle ties quickly convert 
two horizontally adjacent single-pole Pushmatics into 
two-pole branches 

It’s Pushmatic for surest protection, too! Approved 
by Underwriters’ Laboratories, quick-break Push- 
matics operate with split-second precision when short 
or overload occurs. Automatic tripping is entirely 
independent of manual operation 

There's a Pushmatic to meet every load condition: 
THERMAL-MAGNETIC or THERMAL-MAGNETIC 
with exclusive AMBIENT COMPENSATING FEA- 
TURES. They're rated at 15, 20, 30, 40 and 50 
amperes, 1 pole, 120 V., or 2 poles, 120-240 V., AC. 
Pushmatic’s simplest switching, most flexibility and 
surest protection pay off in a faster, more profitable 
turnover for you. Get behind them today! 


BULLDOG ELECTRIC PRODUCTS COMPANY 


DETROIT 32, MICHIGAN ® FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA; BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


PIONEERS IN FLEXIBLE ELECTRICAL DISTRIBUTION SYSTEMS 


This simple plan gives 
matics of the desired rat- users prompt service, 


ings and types on the saves Contractors valuable 


order several basic Electri- 
Centers and fronts plus .. . 


October, 
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ors can get the jump on any 
rush job by... 


WHOLESALING 


mounting rib and connect- 
ing them to bus bars with 
a screw driver 


time on rush jobs, and steps 
up your turnover for bigger 
profits! 
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Service Entrance Cable— 
Type SE With True URC 


WEATHERPROOF Protection 


— 


Now, “Anaconda gives” you 

pletely new Service Entrance C 

that provides greater dependability, 

longer life, higher resistance t 
-ather, with these features . 


1. TRUE URC SATURANT T and Fini 
provide durable fibrous 


“crease resistance to heat aa 
red—give the preferred means of 
colored conductor identification. 


_ 3. GLASS AND COTTON combination 
over-all braid covering provide 
high resistan 
T lete your inf ti th long aigtaee 
complete your information on the new FINISH cia 


pro- 
Silvaline* URC-Type SE Weatherproof \ vides forclean andanat-_ 
surface . makes 


Service Entrance Cable, contact\your neaxest 


Anaconda Sales Office or Distributor. 
Anaconda Wire & Cable Company, 
25 Broadway, New York 4, New York. 


*Tredemark 


The right cable for the job 
AnaconoA 


and be 


WIRE AND CABLE prepared ! 
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Our First National Defense Production Issue. 


[his issue reaches our readers just ten years after we 
published another “First” National Defense Issue—shortly 
after the National Defense Program of 1940 was launched 

Then we drew on our experience during World War I and 
gathered information, observations, pointers from all avail- 
able sources so as to give electrical wholesalers everywhere 
a picture of what it would mean to operate under war-time 
government controls 

Now, when this country of ours once more faces the urgent 
need of re-arming for defense, we are again sending forward 
to our readers another “First” National Defense issue which 
we know will be even more helpful to electrical wholesale 
distributors than was its predecessor of ten years ago 

Then, in 1940, twenty-two years had passed after war-time 
controls had been in effect. There were no records available 
other than those we had in our personal library of the 
official war-time proceedings and committee reports of the old 
Electrical Supply Jobbers Association predecessor to today’s 
N.A.E.D. Many of the men who had carried the burden of 
gaining official recognition at Washington no longer could 
be reached and of those available only a few were able or 
willing to delve into dimmed memories for facts and rulings 
that would provide guidance. Our own memory of doing 
business during the World War I period had to be drawn 
on freely 

Now, when little more than five years have elapsed since 
our industry emerged from a prolonged period of operation 
under government controls the preparation of the 1950 “First” 
National Defense Production issue involved fewer problems 
Basic records of the period are still available. The men who 
fought and won many of the early battles with uninformed 
Government officials are very much alive today, and were found 
ready and willing to help. Those of our industry, who in the 
later periods of the often-changed World War II priorities 
set-up had staffed the respective agencies that were created to 
take care of the wholesale distributors—at much personal 
sacrifice—also were available 

When this issue was planned the Defense Production Act 
of 1950 was still a nebulous script of proposed legislation that 
was being kicked around in Congress. 

We felt that, no matter how long it might be before such an 
Act would get through Congress and regardless of how much 
time it might take to get the necessary bureaus and staffs set 
up and ready to function: The final pattern of procedure for 
American Industry operating under control would unquestion- 
ably bear a close resemblance to the pattern of contro!s that 
had evolved out of our World War II experience and was in 
effect when the war ended. 

On that assumption we appealed to those members of our 
industry who out of their personal experience could write one 
chapter for what might be termed “A Primer for Electrical 
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Wholesale Distributors Operating Under 1950 Government 
Controls.’ 

We extend our sincere thanks to those men who contributed 
so freely of their time and talent in helping us to assemble 
and present in this issue such a wealth of timely information, 
suggestions and down-to-earth advice for the 1950 electrical 
wholesale distributors and their staffs 

If the contents of this issue will assist our readers in pre 
paring more quickly and effectively for the controls that are 
now being established and to function more speedily and 
efficiently under those controls—the mission of this, the 1950 
“First” National Defense Production Issue will have been 
completed. 


* 
The Red Feather Campaign 


You may or may not have noticed that little red feather 
super-imposed on the cover of this issue. If you did not see it 

take another look! 

Community Chests of America are staging the annual Red 


Feather drive for contributions Their slogan is: “Many 
CAMPAIGNS—in One,” and the summons to you ts “Give 
enough for ALI 

No campaign, private or public, ever has been planned and 
staged with more sound thinking and careful preparation 
back of it than has the annual Red Feather Campaign 

This year the two great Wilsons, giants of American Indus 
try, are spear-heading this drive, namely Charles E. Wilson 
president of General Electric Company and Charles E. Wilson 
president of General Motors Corp 

To you, if you are lucky enough to liv ne ve 1250 
cities that sponsor community chests, to “Give enough for all” 
means one amount, one check, one 1 cep track of for 
your tax reduction and—a good deed well done 

To your community the simplicity of applying the “Many 
Campaigns in One” idea results in more money at 
less cost. 


To the men and women who donate their services in keeping 


alive and active those various types of institutions or services 
that qualify for membership in the Red Feather family, the 
results of the annual drive bring such sense of confidence and 
appreciation as is rarely generated in a lone-wolf individual 
campaign 


GIVE enough for ALL! 


EDITOR 
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FOR ALL APPLICATIONS 


Her E'S a new source of profits—for you and for your for home owners to install thermostats themselves. 
dealers. The electric clock thermostat! This fuel The Universal Plug-in type Clock Thermostat requires 
saving instrument is rapidly finding its place in the no wiring, no special connections. It’s an over-the- 


millions of homes now equipped with automatic heating counter item, attractively packaged, supplemented with 

systems. Home owners want day-nite control for colorful display material. 

convenience and economy. And strong national adver- So get in on this new trend in the appliance field. 

tising is bringing the Universal TM Clock Thermostat Get your dealers in on it, too. Honeywell's Electric 

to their attention—creating demand that means Clock Thermostat is a high profit item—in a huge market. 

added money for your dealer. Minneapolis-Honeywell, Minneapolis 8, Minnesota. 
And, for the first time, Honeywell has made it possible In Canada: Toronto 17, Ontario. 


‘Designed to ft ALL automatic heating applications, W | | 
Honeywell's TM Universal Clock Thermostat is engi- 


neered and tested to give you the finest thermostat 


money can buy — at no extra cost to you. 


Now, FOR THE FIRST TIME.... 


One Chronotherm packaged two ways for your con- 
venience. The TM 848A Plug-in for replacement jobs — 
the TM 850A for all new or concealed wiring installa- 
tions. Makes stocking, selling and installation .. . 
Simple as A BC. 


_... INCREASE YOUR SALES! 
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CTICAL DESIGN 
FEATURES Improved 


Heavy-Duty Conduit Fittings 


1. FS AND FD PYLETS AND COVERS—1, 2, 3 and 4 gang, 


A , malleabl cast ad 
square corner types, take all standard switch and receptacle 


weather-proof protection first, galvan- plates. 
ized, and then finished with baked spray- 
ed aluminum 2. ROUND BASE PYLETS AND COVERS-—Idea! for Vapor- 


tight junction boxes—Flush and surface mounting. Take stand- 
ard 4-inch outlet box cover; also vaportight fixtures, plug 
receptacies and Flexible fixture hangers. 


3. VAPORTIGHT LIGHTING FIXTURES—With heavy cast 
metal bases, weathertight sealing and sturdy guards. Complete 
line, for 10 to 200 watt lamps, for conduit or wall mounting, 
universal 4 and 5 hub types, two and three gang, handrail and 
outlet box types, also midget fixtures. 


Smooth interiors, round edges and large 2 4. FLEXIBLE FIXTURE HANGER PYLETS — Universal joint 
wiring spaces prevent damage to wires. l f { { . of 
Ribbed sidewalls provide extra strength. hub allows easy removal of fixture, free swing movement 

Foy fixture with stop to prevent wire injury, also cushion type for 
protection against vibration. Also rectangular Pylets with 
suspension hanger. 


5. CAST METAL SAFETY SWITCHES AND CIRCUIT 
BREAKER PYLETS—Heavy duty safety switches and fuse 
boxes with or without plug receptacles and circuit breaker 
Pylets with all features for reliable service under severe 
conditions. Safety switches have quick make and break, inter- 
locked cover and weathertight gaskets on both cover and hub 


Strong Domed Covers are warped and “ “ts 

roa nes: Joints are ground flat for tight plates. Available with interlocking plug receptacles. 
gasket seal. Heavy hub sections of ample . 

cross section are tapped straight and true 
with accurate, cleancut, TAPERED threads 


Refer to your Pylet Catalog 1100 for complete listings includ- 
ing plugs and receptacles — explosion-proof pylets, cord and 
cable grips — flexible conduit couplings — unions — reducers — 
elbows and grip handles — po:table hand lamps. 


THE PYLE-NATIONAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS 


DISTRICT OFFICES and REPRESENTATIVES in Principal! Cities of the United States 
EXPORT DEPARTMENT: Internationa! Railway Supply Co., 30 Church St, New York 
CANADIAN AGENT: The Holden Co., Ltd., Montreal 


_ and RECEPTACLES - FLOODLIGHTS - TURBO-GENERATORS + LOCOMOTIVE HEADLIGHTS - MULTI-VENT AIR DISTRIBUTION 


Dowl-pin type self retaining screws pro- 
vide easy alignment of covers— hold cov- 
er and gasket together during handling 
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Electrical Wholesalers’ 
BUSINESS INDEX 
SALES INVENTORIES 
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THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


A McGraw-Hill Publication 


ULY 1950 > 


1939 1939 
AVERAGE AVERAGE 
MONTHLY MONTHLY 

SALES INVENTORIES 


The position of these monthly index indicators is determined 
by tabulation of hundreds of reports from an identical group 
of wholesale distributors, located throughout the U. S. wh 
furnish reports regularly. The figures are compiled for Exsec- 
TRICAL WHOLFSALING by the Bureau of the Census of the U. S 
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Electrical Wholesale 
Distribution 
For the Month of July 1950 


SALES 


sales of electrical goods wholesalers, all classes com 


bined, rose 27 percent above the previous month and 


Contrary to the usual seasonal pattern, July 


registered a 59 percent gain over July a year ago 

Considered by class of house, July sales of full-line 
wholesalers increased 27 percent over the previous 
month, wiring supplies and construction materials dis 
tributors increased 1 percent; appliances-specialties 
wholesalers increased 37 percent 

\ll classes of houses reported increases in sales in 
July 1950 as compared with the same month one year 
ago; sales of full-line wholesalers were up 57 percent ; 
wiring supplies and construction materials distributors 
up 36 percent ; appliances and specialties wholesalers up 
S1 percent 

Cumulative sales for all classes of houses and for the 
first seven months of the vear were 15 percent higher 
than in the same period of 1949 


INVENTORIES The dollar value of stocks in the 


hands of electrical goods wholesalers (all classes com 
bined) at the end of July dropped 19 percent below the 
June 30 level and was 12 percent below the value of 
July 1949 inventories. 

Full-line wholesalers reported a decrease of 20 per 
cent; wiring supplies and construction materials dis 
tributors an increase of 2 percent and appliances and 
specialties distributors a decrease of 21 percent 

Compared to the same month one year ago, inven 
tories were reported as follows: full-line wholesalers 
down 13 percent; wiring supplies and construction 
materials wholesalers up 4 percent and appliance-spe 
cialties wholesalers down & percent 

\t the current rate of sales electrical goods whole 
salers reported sufficient stock on hand for 30 days at 
the end of July 1950 compared with 46 days supply at 
the end of June 1950 


Department of Commerce. The National and Regional analyses 
which follow include the reports from a much larger but 
less regularly reporting group, and the percentages arrived at 
do not always check exactly with the index position. 

The Editor 
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OVER TYPES 


and cables 


BIG HELP 


filling orders 


ORE BUSINESS 


rough sales cooperation 
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ROEBLING supplies a complete line of electrical 
wires and cables... and from copper wires to 
protective jackets they are completely made in 
Roebling’s own plants. Roebling distributors are 
thus always sure of supplying wires and cables 
of unsurpassed quality, and backed by the best 
known name in wire! There’s prestige in selling 
Roebling. It brings customer-satisfaction and 
repeat business. And there’s always a big advan- 
tage in having one chief supplier who is alert to 
your interests and boosting for your success. 


FROM COAST TO COAST, there are Roebling 
warehouses in all strategic areas...and Roebling 
is making every effort during the current period 
of raw material shortages to keep them stocked 
with standard electrical wires and cables. This 
means that wherever you are located, Roebling 
will try to supplement your own stock and to 
give you the sort of delivery service that you need. 
Such cooperation has always helped distributors 
hold old customers and win new ones. You may 
be sure that during the present shortage everyone 
at Roebling will do his best to help you fill orders. 


ROEBLING helps distributors build sales through 
two active programs. One of these is advertising. 
Hundreds of full page advertisements are run in 
trade papers and in “Fortune,” “Business Week” 
and “Newsweek” telling about the extra depend- 
ability and economy of Roebling products... The 
other sales help is the cooperation that Roebling 
engineers and technical staff are always ready 
to give in helping you recommend the best wire 
for special requirements, and in finding the 
answer to technical problems. 


JOHN A. ROEBLING’S SONS COMPANY, TRENTON 2, NEW JERSEY 


RRANCH OFFICES AND WAREHOUSES IN PRINCIPAL CITIES 


Atlanta, 94 Avon Ave. ® Boston, 51 Sleeper St. * Chicago, 5525 W. Roosevelt : 
Road * Cincinnati, 3253 Fredonia Ave. * Cleveland, 701 St. Clair Ave., NE. * q 
Denver, 4801 Jackson St. * Houston, 6216 Navigation Blvd. * Los Angeles, 216 S 4 
Alameda St. * New York, 19 Rector St. * Philadelphia, 12 S. Twelfth St. * M ip 
San Francisco, 1740 Seventeenth St. * Seattle, 900 First Ave., 
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py DEL. 


Electrical Wholesale Distribution 


REGIONAL ANALYSIS 


EGLONALLY 
bined substantial increases over the previous month 


and with all classes of houses com- 


and also over the same month a year ago were reported 
in all geographic divisions 

The Pacific region led all divisions with an increase 
of 41 percent over June 1950 and also with the most 
substantial gain over July a year ago, 8O pércent. Otner 
regions reporting large increases over June 1950 in- 
cluded the West South Central, 39 percent; Mountain 
region, 33 percent and the West North Central, 29 
percent. 

Compared with the first seven months of 1949, only 
the West North Central region showed a decrease (one 
percent) 

Inventory figures for July 1950 compared with the 
previous month conformed closely to the national pat- 
tern, down 19 percent. The West South Central region 


registered the largest inventory decrease, 28 percent. 


JULY, 1950 


Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 


SALES INVENTORIES 
July 1950 July 1950 
Compared in %, with Trading Compared in °, with 
June July Region June July 
1949 (See Map) 1950 1949 
—9 
ait | 
—I8 —7 
| —8 
—20 — 4 
—28 
—23 —2! 


STATES COMPRISING GEOGRAPHI( 

GICN 1—Maine, N. Hamp., Vt., Mass., R. I 
2—N. Y., N. J., Penn.; REGION 3 
REGION 4—Minn., lowa, Mo., N 


DIVISIONS: RE- 

Conn.; REGION 
Ohio, Ind., Ill, Mich., Wis. 
Dak., S. Dak., Nebr., Kans. ; 
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REGION 5—Del., Md., D. of C., Va., 
Fla.; REGION 6—Ky., Tenn., Ala.. Miss 
La. Okla. Tex.; REGION 8—Mont 
N. Mex., Ariz., Utah, Nev.; REGION 9 


ve, 
REGION 7—Ark., 
Idaho, Wyo Cok 
Wash., Ore., Calif 
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WIK-LOCK’ 


UNIVERSAL MOUNTING 
BELL and CHIME TRANSFORMERS! 


For Every Small Transformer Need 


Mount Anywhere—Fit Standard Knockout 

@ Reduce Stock Inventory—Increase Turnover 

e 4 Different Sizes Suit Every Need 

e Attractively Packaged . . . New Utility Green Finish 


Introduced on our No. 180 transformer last spring, the revolutionary "“QWIK- 
LOCK" mounting was an instant success. Rittenhouse now offers four different 
transformers to fill any small transformer need, each with “QWIK-LOCK" 
mounting—the most important development in bell and chime transformers 
in twenty years. 

Any of these new, compact, low-cost transformers combines all the features 
and accomplishes everything that can be done by both outlet box and con- 
ventional types. They mount anywhere easily and quickly; on round or square 
outlet boxes, on side of switch or fuse cabinets, or on plain wall or ceiling sur- 
face. No extra plates or brackets necessary. No special parts to lose. No 
small screws to adjust in awkward places. Yet, they cost no more than our 
former, conventional types, actually less than the old outlet box types they 
replace. Here truly are ALL PURPOSE transformers . . . single, flexible units to 
answer all your small transformer needs. 


See it! Test it! Send for any model listed below on memo bill. Learn why Rittenhouse 
a QWIK-LOCK" transformers are your best buy. Ask for catalog and price list describ- 
ing our complete line of bell, chime and signalling transformers. 
*U.S. Patent Pending 


Catalog No.—Description-— Uses Wotts ri. <. | Frequency 
(Approx.) Volts Volts Cycles 


Ne. 180. Bell-Ringing Transformer. Extra capacity for im 5 115 10 60 
proved operation of bells, buzzers and smoll chimes 

Ne. 30. Chime Transformer. To obtain superior volume from 

10-wolt chimes, or where unusual conditions, such os long wire 115 60 
runs prescribe added power 


No. 36. Chime Transformer. For the lorger 16 and 18-volt 
chimes. Ideal for larger type bells and gongs, controls and 115 
similar devices 


Ne. 38. Chime Transformer. For powering all 24-volt chimes. 
Operates relays, controls, communication devices, etc 


To mount — Simply insert transformer nipple 
through knockout, replace and tighten 
conduit nut. 


MOUNTS ANYWHERE 


Built-in nipple fits stondard '2” knockout. 
Integral mounting feet for surface in- 
stall ation. 


© On side of switch 
or fuse cabinet. 


~ 
‘ 
., 
Open mounting 


On round or square on woll 
outlet box. or ceiling surface. 


*intermittent Service Capacity 


WY THE RITTENHOUSE COMPANY, INC., 1000 Owen St., Honeoye Falls, N.Y. 
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TUB 
ARE THAN OTHERS! 


THE PROOF IS IN! SYLVANIA WINS! 


2 years of rigid comparison tests defi- standards obtained from the U.S. 
nitely prove that Sylvania Fluorescent Bureau of Standards. 

Tubes outlast all others. Sylvania 
tubes, of the most popular types, were 
compared with those of the two other 
leading manufacturers. 


CHART SHOWS RESULTS! See for your- 
self the results in the chart below. 
Note that the Sylvania Fluorescent 
Tubes lasted 50°7 longer than brand 
“B” ... more than 60% longer than 

brand “A”. 6 YEARS IN SCHOOLS 
HOURS OF LIGHT 3 YEARS IN OFFICES AND FACTORIES 

1000 2000 3000 4000 5000 6000 7000 8000 3000 2%. YEARS IN STORES 


WHY SYLVANIA LEADS! Sylvania Fluo- 
rescent Tube superiority is the result 


BRAND “A’ 
of scientific developments in coating 


methods and fluorescent powders . . . 
BRAND'S” 
wit? 


All test conditions were identical. 
Today’s continuing tests show no de- 
viation from the original data. 


SEE WHAT SYLVANIA'S LONGER LIFE 
MEANS! The 7500-hour rated life of 
Sylvania Fluorescent Tubes means 
that under average conditions they can 
be expected to last 


plus exclusive advances in filamentary 


techniques. 
50% For full information about the full 
SYLVANIA MORE line of Sylvania Fluorescent Tubes 


mail the coupon today. 


Thus Sylvania Fluorescent Tubes pro- 
vided an “extra life” of approximately 
2700 hours over the other leading 
manufacturers’ tubes. 


SYLVANIA TUBES STAY BRIGHTER! In 
addition, they maintained a greater 
brightness at all times than either 
brand “A” or brand “B”. Measure- 
ments were based on photometric 


Sylvania Electric Products Inc. 
Dept. L-2310A, 1740 Broadway | 
| New York 19, N. Y. | 
| Please send me complete information about the | 
And for 50° more laughs — l life and brightness of Sylvania Fluorescent | 
see Sylvania's ‘Beat The Clock" | Tubes. 
on CBS-TV. Name 
COMPANY 
STREET 


Canada address Sylvania Electric 
(Canada) Drummondville, P. Q., Canada. 


FLUORESCENT TUBES, FIXTURES, SIGN TUBING, WIRING DEVICES; LIGHT BULBS, RADIO TUBES; TELEVISION PICTURE TUBES; 
ELECTRONIC PRODUCTS: ELECTRONIC TEST EQUIPMENT; PHOTOLAMPS; TELEVISION SETS 
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FITTINGS AND FIXTURES 


CONSISTENT HIGH QUALITY MEANS 
* MORE DEMAND > MORE SALES * MORE PROFITS * 


ap 
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BLACKHAWK No. 514 
Steel Clad Wire Holders Porcelain Enamel Yard Lights 


IMMEDIATE DELIVERY FROM ADEQUATE STOCKS TO ELECTRICAL WHOLESALERS ONLY Write for Free juke 


BLACKHAWK INDUSTRIES 


DUBUQUE, IOWA 


Yard Lights Wire Molders 


| 
= 
ae BLACKHAWK No. 645 BLACKHAWK No. 600 ae 
Sheathed Cable Straps Service Entrance Cable 
BLACKHAWK No. $00 BLACKHAWK No. 1426 
| 
Entrance Cable Fittings | «Sil Plates 
Locknuts 2 e 
October, 1950-—-ELECTRICAL WHOLESALING 63 


another aid 


BETTER PLANNED LIGHTING 


Everyone who specifies, recommends, 
buys or sells industrial lighting equip- 
ment should have a copy of the new 
RLM Bulletin 1050. This bulletin 
brings you an up-to-date check list of all 
manufacturers of RLM-labeled lighting 
units and the types of RLM-certified 
units made by each. It is intended to 
facilitate the specification of quality 
lighting units so essential to the success 
of any Planned Lighting Program 


Featuring an easy-to-use chart, the 
bulletin enables you to quickly determine: 
(1) whether or not a certain size and 
type of unit is RLM certified; (2) the 
names of all manufacturers who make 
RLM-labeled units of the type and size 
desired; (3) the names of manufacturers 
and the types of lighting units which they 
currently have on submittal to the Electrical 
Testing Laboratories for test and certification. 


The bulletin supplements the RLM SPECI- 
FICATIONS BOOKLET which contains all 


RLM Specifications in effect as of March, 
1950. When used in conjunction with the 
Specifications Booklet, the bulletin will 
prove of important assistance in the pro- 
curement of lighting equipment that meets 
nationally recognized standards of quality 
and performance 


For your complimentary copy of both 
the new Bulletin and the 44-page Speci- 
fications Booklet, mail coupon or write 
RLM STANDARDS INSTITUTE, Suite 817, 
326 W. Madison Street, Chicago 6, IIl. 


RLM STANDARDS INSTITUTE ¢ 
Suite 817, 326 W. Madison Street 
Chicago 6, Illinois 

Please send me, without cost or obligo- 
tion, o complimentary copy of both the 
RLM BULLETIN 1050 and the 44-page 
RLM SPECIFICATIONS BOOKLET 


iti) 
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32-watt (circline) standard lamps provide 
_ instant starting in residential fixtures. And a new 
_ two-lamp trigger unit is available for standard 
20-watt lamps. So now, whether it’s a residential, 
commercial, or industrial fixture, let this tag 
be your sign of top quality ballasts—let it help 


This Tag Sells the Story 


Stock the Brand in Biggest Demand 


business, 
GENERAL ELECTRIC 
r shelt wall n money 


M&D's 


A, 
1 
bt 
t dard drv-rve ‘ 
dre avilable Tor Quick delivery 
our ers NOW Bulletin GEA-S9 
Eleceri foe or Apparatus Departme 
General Electric Comput \ 
é New York 
4 
t 
411-70 


It’s Up Io You! 


system of local organizers. Their job it is to 
undermine the existing government in ever) 
country and prepare for the day of world 


Just ten years ago—in October 1940—this 
magazine also published a ‘'First’’ National 
Detense issue. 


Then a European dictator had plunged into 
a war of aggression with the announced pur- 
pose of first conquering Europe ‘‘and then the 
World” and—it took practically the com- 
bined efforts of the uncorquered part of that 
world and the miracle of America’s genius for 
production to first stop him—little short of 
having gained his first objective—and then 
to drive him and his allies back, back, back 
until unconditional surrender of our enemies 
ended the conflict. 


Now, just ten years later, again a European 
dictator is threatening the peace of the entire 
world, His methods are highly insidious and 
treacherous in the approach. He has main- 
tained for many years a well trained, rigidly 
controlled and steadily growing international 
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revolution when he expects to wipe all mod 
ern forms of government off the map and 
repli. ice them by a bloody Communistic re 
gime. He has demonstrated in country after 
country that treachery. barbarity and murder 
are his favorite weapons and that slavery is 
the fate of the conquered. 

At no time in the history of the world have 
the events of a few brief years sounded so 
clear a warning to all free nations as have the 
happenings in the Baltic countries, in Poland, 
Czechoslovakia, Hungary, Roumania, East- 
ern Germany and—who knows but what the 
outbreak in Korea marks the prelude to War. 


As he controls already Europe and Asia, 
from the Baltic, to the Bering Sea he can con 
tinue to manufacture the Korea type of out 
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break along the Iron Curtain front wherever 
and whenever he wills and thereby keep the 
rest of the world in an exhausting state of 
turmoil until he is ready to make his supreme 
effort for conquest of the U.S. A. 


We are thankful that those warnings have 
not gone unheeded and that today these 
United States of America stand dedicated to 
a National Defense Production Program that 
is designed to build our national defenses by 
land, on the seas and in the air into so power- 
ful a system that, given time, will once more 
bring us victory over all who may dare to 
challenge. 


It is fortunate for the country at large and 
its industries in particular that this new threat 
to our peace and liberty began to raise its 
head above the Iron Curtain soon enough after 
World War II to find most of the men who 
then helped to guide our course to Victory 
still ready, able and willing to take over once 
more the task of gearing all-out production 
into the needs of our armed forces for all-out 
defense—if the need should arise. 


As this 1s written the Defense Production 
Act of 1950 already has become the law ot 
the land but only the future can tell just how 
far our personal lives and all business activi- 
ties will be restricted. 


We can only hope that neither actual ne- 
cessity nor dictatorial aspirations of our gov- 
ernment will resule in the application of the 
strait-jacket-like restrictions which under the 
wording of the Act could be justified. 


Meanwhile we of the electrical wholesale 


distributing industry, along with all industry, 
must prepare for operating under controlled 
conditions with our freedom of buying and 
selling circumscribed with whatever rules and 
regulations may be issued under the N.P.A. 
of 1950. 


In the past and right through World War 
Il the electrical wholesaler has successfully 
maintained his status as an essential link in 
modern distribution. To protect that status in 
the furure, the industry as a whole and each 
wholesale distributor individually must keep 
strong, alert, efficient and eftective. 


We must remember that it is our job hence- 
forth to operate as the common stockroom for 
defense industries, ready to make spot de- 
liveries of vital and essential supplies, elec- 
trical installation and maintenance equipment, 
replacement and repair materials, as far as 
deliveries from manufacturers to us will per- 
mit us to do under existing controls. 


We must remember that in the execution 
of the National Defense Production Program 
speed, more speed, and still more speed is 
needed. Time will ever be ‘of the essence” 
regardless of whether an order from a defense 
production plant calls for truck loads of con- 
duit, cable, fittings or merely for a flock of 
fuse links or carbon brushes. 

We must make certain that at no time while 
the emergency lasts must we allow the wheels 
of a defense production plant to cease turn- 
ing, through a wholesale distributor's failure 


to perform. 


It’s up to you! 
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or Defense-Coordination-Results 
he Electrical Distributor Is Ready 


By W. G. Peirce, Jr. 


President, National Association of 
Electrical Distributors 


NCE again our interdepend- 
ent economy, and especially 
this key electrical industry, 
is face to face with a national emer 
that demands quick intelli 
In this situation, as 


gency 
gent teamwork 
before, the electrical distributor has 
a very big job to do. He is ready 
and he will deliver. 

Although the full pattern of the 
production and distribution job is 
not indicated in this first general 
legislation recently passed, and cer- 
tainly it is not complete, one thing 
can be said with some assurance 
Members of N.A.E.D. are well rep- 
resented in important Washington 
contacts. They have already been 
advised in the report on a special 
mid-August meeting of their Execu 
tive Committee regarding the 
“shape of things to come” and spe 
cial recommendations on problems 
they will have to face. 

Speaking of the all-important 
contact work, we are fortunate in 
having our able executive secretary, 
Al. Byers, as a member of Secretary 
4 Commerce Sawyer’s wholesale 
trade advisory committee, with ex 
ecutive director, Charlies Pyle, as 
an ex-officio member of the same 
group. Mr. Pyle, incidentally, was 
a committee member previously. 
Joth have attended meetings with 
Secretary Sawyer in recent weeks; 
both really know their way around 
Washington and have had the in- 
valuable experience of the former 
war years of '42 through 

Furthermore, our Association is 
doing and will continue to do every- 
thing it can to see that electrical dis- 
tributors are represented on Boards 
having to do with controls and di 


rectives affecting our industry 

The Government appreciates the 
excellent and efficient cooperation 
given by the then N.E.W.A. in 
World War IT. In consequence our 
members today have an even great 
er opportunity for service to the 
Government, their industry and to 
our overall national economy to 
whose welfare they are essential 

There is nothing easy about the 
job ahead—for us or anyone else. 
At the time this was written it was 
quite evident that national planning 
has been dilatory, and of several 
minds (to be expected, of course) 
regarding the what, where and when 
of controls and defense mobilization. 

The debate has run the gamut 
from Bernard Baruch’s early and 
uncompromising plea for an all-out 
program to a frame of mind that 
first viewed Korea as a kind of “po- 
lice action” and is now guessing as 
to the time of victory and what we 
do when we reach the 38th parallel 


W. G. Peirce, Jr. 
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What does not get in the news- 
paper, and is much more encourag 
ing, is the promptness with which 
industries, especially with the guid 
ance of trade associations, have tak- 
en steps to get ready. 

For example, N.A.E.D.’s Execu 
tive Committee held a special meet 
ing nearly two months ago. This 
was some weeks before the control 
hill was finalized and passed. 

At that time we made a very care- 
ful study of the national situation 
as it then affected our members and 
as it might develop in view of previ 
ous experience. It seemed to us that 
there were six phases of the prob 
lem that required careful study and 
decision by distributors 

Immediately following this meet- 
ing we issued a special summary 
report <0 members in which, in part, 
we advised our members to give 
special attention to the following 
problems : 

1. “Holding the line on prices” 
and thereby helping to avoid, or at 
least minimize, inflation. Primarily 
we urged the avoidance of hoarding 
and price increases. We suggested 
that our members also urge their 
customers to do the same. 

For the great electrical industry 

the first and I believe still the 
only one—to proclaim the idea of 
interdependence as a constructive 


67 


3 
4 
tet 
t 3 
: 


working force, this appeal requires 
no explanation. The effects of in 
flation are quick and can be disas- 
trous in the present situation. 

[ have recently seen published 
statements of the comparative costs 
if building tanks, planes, ships, etc., 
in 1939-1942 as 


costs 


against present 
Today ’s price for defense is 
double, or nearly double 
men of 


For all 
industry who 
can do anything at all about “hold 
ing the line” the decision is obvious 

In the electrical industry we 
have a special responsibility be- 
cause our thousands of products, 
from motors to lamps to refrig- 
erators, are essential components 
in the rapidly building defense 


state. 


business and 


Every effort should be made 


to see that there is a fair distribu- 
tion of merchandise. Shortages are 
not a novel experience for the elec 
trical distributor. Since the last war 
the distributor has been in periodic 
short supply in appliances and gen 
eral electrical equipment 

rhe distributor has already brok 
en down his territory into small 
segments and evaluated the poten 
tial demand for segment. He 
has accurate records of his custom- 


each 


er’s ability to perform in times of 
plentiful inventory and will use this 
as a guide during future shortages 

He realizes the importance of be 
ing fair to the general public as 
well as his customers in dividing up 
Intelligent han- 
merchandige 


scarce merchandise 
dling of 


scarce can 


well postpone indefinitely govern 
mental allocation of electrical goods 


3. We that 


credits be watched carefully, keep 


also recommended 
ing in mind certain credit limitations 
imposed by the Selective Service 
\ct as amended June 30, 1950. This 
has special importance because of 
buying. A credit 
policy, particularly during times of 
shortages, 


abnormal loose 


mcreases and 


can lead to serious tinancial troubles 


hoarding 


for dealers 

4. Distributors should give care 
ful attention to service departments 
This is urgent in view of the rapid 
ly expanding draft situation and the 
probability that 
drawn 


some employees 
awav by 
Not only 
adequate 
but personnel too, and of the right 


may be higher 


wages in other fields 


should service stocks be 


age 


Again, in terms of adequate 


RECORD NO. 
Number of tems ..........21 
Number of manufacturers ....9 


Airline mileage to 


manufacturers 3550 mi. 


Probable time required to get 
shipments from manufac- 
turers . 3 whs. 

WHOLESALER DELIVERED 
FROM STOCK IN ...1 day 


ONE ORDER 
ONE SHIPMENT @ ONE INVOICE 


WHOLESALERS 


stocks, there is an interdependent 
responsibility on the part of 
manufacturers to make parts 


available in the right quantities. 


when they are needed. 

\ careful stock 
situation, and of personnel, is cer- 
“must.” The 
important 


review of the 


tainly a distributor 
distributor is the 
national link in the maintenance of 
civilian and industrial equipment 
\nv extended breakdown the 
operation of such equipment could 


most 


be a national calamity 

5. Similarly, the distributor 
should undertake to further develop 
and engineering depart- 
ments and their industrial electrical 


expand 


supply business. These areas of in 
dustrial activity are increasing 
rapidly and will continue to grow. 

Both planning for new building 
of all types and the swift delivery 
of essential maintenance products 
and parts are involved. This is cer 
tainly a prime example of the dis- 
tributor’s key position. When the 
call comes, he cannot afford to be 
in the “too little and too late” cate- 
gory 

6. Distributors 
all personnel with respect to their 
availabilitv as 


should — classify 
draftees or as re 
called. With 


manpower shortages ahead, and a 


serves who might be 


few are making themselves felt now, 
this is an obvious step in planning 
efficient operation. It cannot and 
st ould not be side-stepped 

The 


reported 


Executive Committee also 
that the 


pointing out at 


Association is 
opportunity 
key factor 


every 


that the distributor is the 
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¢ Speed Production « Prevent Delays 


for providing equitable distribution 
Every effort is being 
made and will continue to be made 
in Washington contacts to urge that 


in his area 


Government equipment orders 
through the distributor will be the 
most effective and economical pro 
cedure. 

The 
out the armed 
services of utilizing the availability 
if distributors’ stocks for quick de- 
livery and is stressing the value of 


\ssociation is also pointing 
advantages to the 


channeling material 
through the distributor 
We are also, of course, under- 
lining the importance of the dis- 
tributor in servicing and main- 
taining civilian and _ industrial 
equipment. 
The 
distributor 1n 
{ the 
(,overnment 


requirements 


question of the position of 
sales of materials 
and other 


agencies 


armed services 
procurement 
was presented to members in a spe- 
cial foliow-up report to the Execu- 
tive Committee meeting. 

We pointed out that the posi- 
tion of the electrical distributor is 
clearly defined in the Armed 
Services Procurement Regulation 
(Public Law 413, 80th Congress, 
41 U.S. Code 151-161 and revised 
June 1, 1950) where “sources of 
include only (1) manu 
regular 


supply” 


facturers or (2) dealers 


in the supplies to be procured. A 
‘regular 


dealer” is defined as: 


(a) a person (or firm) who 


operates 


OWNs, maintains a 


ore, warehouse or other establish- 


ment in which the materials, sup 


plies, articles, or equipment of the 
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RECORD NO. 2 


Number of manufacturers. 
Airline mileage to 


manufacturers 2145 mi. 


Probable time required to get 
shipments from menufac- 


WHOLESALER DELIVERED 
FROM STOCK IN. ...1 dey 


WHOLESALERS 


general character described by the 
specifications and required under 
the contract are bought, kept in 
stock, and sold to the public in the 
usual course of business 

“(b) a bona fide manufacturer's 
agent regularly employed on a sal- 
ary or commission basis by one or 
more manufacturers of the supplies 
being procured, provided such agent 
has authority to bind the manufac 
turer, and provided further that any 
procurement of supplies from or 
through such agent results in a con 
tract issued in the name of the prin 
cipal.” 

Obviously, the electrical distribu 
tor qualifies on either or both (a) 
and (b) as a proper source of pro 
duction items as a prime contractor 
contend for 

stipulation 


Furthermore, he can 


business based on the 
for competitive proposals, Section 
I, Part 3, Paragraph 1-302.2. Copies 
of the complete regulation are 
able from Superintendent of 
ments, U.S. Government 
ing Office, Washington, D.C. Price 
45 cents per copy. 

The War Munitions 
established procedures for 


avail 
Docu 
Purchas- 


Board has 
allocat- 
ing to certain qualified manufac 
turers the responsibility of produc 
items for 


which they 


ing military 
(the 

facilities and qualifications 
orders will be placed by allocated 


suitable 
Such 


manufacturers) have 


negotiation, and will not be adver 

Materials 

and equipment thus purchased will 
july 


tised for public bidding 


amount to tremendous volume 
Che electrical distributor can ren 
der valuable service by assisting his 


¢ Save Thousands of Man Hours 
¢ Speed Production « Prevent Delays 


suppliers in determining the articles 
that are needed and are suitable for 
their production facilities. The posi 
tion of the electrical distributor 1s 
also firmly established for this type 
of procurement in the Production 
\llocation Manual as issued by the 
Board; Par. 2.1.212 


reads as follows: 


Munitions 


“Planning with selling agents and 
distributors who serve as sole dis 


tributors for one or more manufac 
turing concerns will be accomplished 
this 
manufacturers 
through 


In cases of this nature, the 


under the terms of manual 


when the involved 


agree to planning such 
channels 
selling agent or distributor will per 
form the functions of the Industrial 
Representative for 


he 


nufacturing plants 


Preparedness 
the manufacturers involved 
names of the ma 
will cross-indexed in the 
Board's 


PLANNEI 


ALPHABETICAL REGISTER O} 


WARTIME MATERIAL SUP 
PLies and listed under the name of 
the selling agent or distributor.” 

has a 


The manufacturer who 


distributor li and intends to 


with » electrical distributor 
establisl 
Procure 


letter 


work 
on alloc items should 
that otifving the 
ment Agency volved, by 
that 


thet 


the ele distributor 1s 


selling agent or distributor, 


whichever the case may he 


for 


much buying is done outside Wash 


procurement locations, 


both by public bidding and 
negotiation \ny 


ington, 


contract procure 


ment office may buy electrical mate 


rials and equipment by special as 


signment even though their normal 
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duties involve-articles entirely for- 
eign to the electrical industry. 

As the business of the electrical 
distributor is so broad and includes 
component parts as well as supplies 
and equipment, he will wish to have 
his salesmen follow each buying 
agency in his territory. 

The N.A.E.D. Executive Com- 
mittee believes that this is no 
time to curtail activities needed 
to maintain the civilian economy 
in a strong position. 

Che distributor should never lose 
entirely 
certain 


impetus. It is 


wossible that shortages in 
| 


his selling 


commodities could overt 


It therefore authorized con 


evaporate 
night 
tinuance of the Association's sales 
efforts 


Sales Booster program Several new 


promotional such as the 


issues have been planned and an 
Appliance 
and food waste disposers was pub 
lished last month. 

Through 


edition on dishwashers 


and 
Asso 


ciation’s comprehensive program ot 


careful planning 


close cooperation with their 


information and service members of 
N.A.E.D. will be able 
their affairs to the mutual advan 


to conduct 
tage of the community they serve 
and themselves. During World War 
II thev carried on with such great 
effectiveness their efforts were com 
mended by the armed services and 
by contractors and sub-contractors 
for the Government 

We face today 
become an all-out effort in defense 


what may again 


of our country and our freedom 


N.A.E.D 


expand the 


is attempting to greatly 
electrical distributor's 
ability to operate most effectively for 
his country in case of a new all-out 
ettort 

The vast facilities of electrical dis 
tribution are being presented to the 
proper Washington 


They include hundreds of thousands 


officials in 


of feet of floor space, over a hundred 


thousand emplovees (including 


many iighly trained 


speck 


competent management and = ovet 
million dollars ot 
Many 
highly 


or assemblers of im 


six hundred 


vested capital distributors 


could become tent 
manutacturer 
national 


portant equipment if the 


emergency became acute 
The electrical distril 

wus tt 

as possible the country 

provided the opportunity tor 


ing his outstanding success 


orig 
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J. G. Johannesen 


J. G. Johannesen was nine years old 
when his parents brought him to America 
from Norway and settled in Baltimore, 
Maryland 

Mr. Johannesen attended schools in 
Baltimore and upon graduating was em- 
ployed first by a vegetable packing firm 
and later, the Baltimore Pearl Hominy 
Co. When the latter firm's plant burned 
fire, Mr. 


Johannesen made a quick switch to a 


down during the Baltimore 
fire insurance company which was del- 
uged with claims as a result of the Balti- 


more holocaust. In going about his work 


adjusting claims, Mr. Johannesen was im- 
pressed with the great need for electrical 
equipment and contractual work in re- 
habilitating the city. It was then that he 
decided to get into the electrical sup- 
ply business. 

Mr. Johannesen joined the Southern 
Electric Co. as a stenographer and typist. 
During the next ten years he worked his 
way up through the shipping, purchasing, 
billing, stock and sales department. He 
became sales manager for the company 
and later general manager. Seventeen 
years from the day he joined the com- 
pany Mr. Johannesen was president and 
general manager. 

In 1929 Mr. Johannesen became asso- 
ciated with the General Electric Supply 
Corporation. He served that organiza- 
tion for many years as general manager 
and vice president. Later he became a 
traveling ambassador and counselor for 
the entire chain of G.E. Supply houses. 

During World War Il Mr. Johannesen 
served as a special consultant on ware- 
housing to the U.S. Army's General 
Somerville. 

Mr. Johannesen retired from the G.E. 
Supply Corp. in 1947 but has continued 
to remain active in the industry with 
which he has 


many years. 


been associated for so 


Today Mr. Johannesen is a special 
consultant on the staff of the National 


Association of Electrical Distributors. 


O OTHER 


vitally 


industry will be 
more affected than 
the electrical industry of this 
nation by World 
War ITT, as the possible result ot 
the present Korean situation. 


the occurrence of 


In attempting to anticipate and 
analyse the problems and even dan- 
industry 
naturally 


with which this will 


he confr ( minted, 


gers 
one must 
resort to speculation which, in turn, 
must be predicated on an uncertain 
and incomplete understanding — of 
world-wide facts, particularly those 
existing behind the “tron curtain.” 

Whether or not the 


Korea will eventually lead to 
and her 


fighting in 
a wat 
with Russia satellites, no 
one can definitely predict. One thing 
seems certain, Russia and her domi 
nated allies are better prepared at 
this than the United States 
ind the other nations who will fight 


time 


with us 
Che Soviet and her minions ap- 


pear to be superior to us and our 
allies in air power, land forces, sub- 
marine strength and armament pro- 
duction. Statistics that the 
Soviet Government now can draw 
on 750,000,000 people, as against 
$50,000,000 on our side. 

That situation compares most un- 
favorably with the like situation to- 
wards the beginning of World War 
II. In 1941, the people of the Axis 
nations numbered 474,000,000. 
whereas, the allied peoples totaled 
1.3 billion 


show 


Geographically, Russian strength 
is strongly concentrated while ours 
is more thinly spread over five con- 
She has developed her in 
dustries in Siberia where plenty of 


tinents 


essential raw materials are readily 
A large but, as yet, un- 
known number of long range bomb- 
ers and submarines have been built 
by her, which constitute an imme 
diate threat to us. 


avatlabk 


By J. G. Johannesen 


There appears to be much uncer- 
tainty as to how far Russia has pro- 
gressed in the scientific develop- 
ment and actual production of A 
and H Bombs. 

The above factors, and others, to 
which we need not devote any added 
space here, must necessarily be con 
sidered in attempting to derive the 
greatest possible advantages from 
experiences gained in World War I 
and World War II. 

Before being drawn into those 
wars, the United States had a cer- 
tain amount of intervening time 
within which to prepare and change 
over from peace to wartime produc- 
tion. For two years prior to Pearl 
Harbor, we were “tooling up” for 
the ‘Arsenal of Democracy.” 

If World War IIT should develop 
in the near future, then certainly 
we will be at a decided disadvantage 
in this respect. The presently lagging 
production of all kinds of war mate- 
rials will suddenly be speeded up, 
with the result that much of the 
raw materials that are now used in 
the manufacture of electrical con- 
struction items and appliances will 
be required for war use. 

This, of course, applies particu- 
larly to iron and steel, copper, lead, 
zinc, tin, aluminum, 
rubber and the like. Many electrical 
manutacturing plants, especially the 
be converted to 


manganese, 


larger ones, will 
war production. 
In the two previous wars, we had 
a certain amount of sabotage with 
which to contend. That will prob- 
insignificant compared 
be attempted in 


ably 
with what will 
World War III 


The many thousands of Commu- 


seem 
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Electrical Wholesalers Can Do 
Korea—W orld War III Emergency 


An objective appraisal of the future outlook and sound suggestions on how 
individual electrical wholesalers can be of utmost service in our defense 
activities and assure their own survival, based on extensive personal experi- 
ence through two World Wars 


nists in the United States, and in 
those countries which will be al 
lied with us, are extremely well or- 
ganized. Many of them are holding 
positions of responsibility in gov- 
ernment and industry, where they 
will be able both to obtain and sup- 
ply to our enemies vital and valu- 
able information, and to direct the 
doing of sabotage where it will be 
most disastrous to the war effort 
The strain of viciousness which per 
meates the communist doctrine will 
make itself felt in places and in 
ways heretofore not encountered. 

A more insidious means of sabo- 
taging war production will, of 
course, be Communists’ favorite 
method of causing internal dissen 
sion and the consequent 
down of war production in enemy 
countries. Much aid and comfort 
will be given to our enemies by ill- 
advised strikes, detrimental 
etfects wiil be widely felt. In short, 
our enemies will, no doubt, do 
everything pe ssible to handicap and 
slow up production of war mate- 
rials, and we will have to fight a real 
enemy in our midst. 

It must also be borne in mind that 
in the first two world wars prac 
tically all the fighting was in other 
countries and the United States sui 
fered very little within its borders 
Our cities and industrial plants were 
not bombed and ruined and we were 
able to accelerate production with- 
out interference. It is doubtful 
whether we will be so fortunate in 
the next world war. 

By means of her long range 
bombers, Russia will, no doubt, con- 
centrate her efforts in attempting to 
destroy our most important indus- 


slowing 


whose 


trial plants, oil refineries, steel mills, 
railroads and other vital points. If 
such long range bomber attacks are 
successful, undoubtedly some of our 
largest and most important electrical 
manufacturing plants will suffer and 
production will be curtailed. 

The important questions which 
should be answered are these: How 
will all this affect the 
wholesaling industry and what can 
we do about it? 

Naturally, space will not permit 
a detailed and exhaustive analysis 
which will fit the varying and pecu 
liar situations found in the industry 


electrical 


between the wide range existing be 
tween comparatively small business 
es and extremely large plants 

Only certain general suggestions 
can be made which, if followed, will 
probably result in profits being in 
creased or, at least, in losses being 
minimized. 

One of the first things that every 
one should ascertain as accurately 
as possible is the number of his em 
within the 

duty with the 

there others in 
trained to take 
mav 


ployees who are age 
eligible for 
Are 
the organization 

over the work of 
be called? If not, 
traming as soon as possible 


limits 
armed forces 
those who 


then begin such 


Women Replacements 


Give careful consideration — to 
training women to handle some of 
the jobs that may now be handled 
by men, for there are comparatively 
few jobs in an electrical distributing 
organization that cannot be handled 
by women, if properly trained. 

It is equally important that care- 
ful consideration be given to the 
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present financial condition of each 


business and existing banking ar 


rangements 


li both are satisfactory, every et 


fort should be made to matntain 


the latter in the most favorable 


con 


dition so that, in the event of unex 


pected and damaging losses, the 


storm can be weathered with the 
hank’s assistance 
li the 


of the company and its banking ar 


present financial condition 


rangements are not satisfactory, 
both situations should be strength 
ened to a point so that the business 
will not collapse if conditions get 
unusually tough. Don’t put this mat 
ter off. Discuss it with your banker 

If you feel you are going to have 
surplus warehouse space by reason 
of a falling off in business, consider 
ways and means of using this space 
to best advantage. 

You may be in a location where 
vou can rent or lease the space to 
sub-contractor for manufac 
work or for 


some 


turing or assembling 
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Number of items.............15 
Number of manufacturers......4 
Airline mileage to 

manufacturers ..... 1930 mi. 


Probable time required to get 
shipments from manufac- 
18 days 


WHOLESALER DELIVERED 
FROM STOCK IN | day 
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RECORD NO. 4 


| Number of items 
Number of manufacturers 


| Airline mileage to 
manufacturers ... 2400 mi. 
Probable time required to get 
shipments from manufac- 
turers . 


warehousing. In attempting to as 
certain your best bet in this regard, 
you may wish to consider making a 
direct contact with a proper govern 
ment agency 

Usually when the volume of sales 
ot items of which there is an ade 
quate supply begins to fall off con 
siderably, there is a great tempta 
tion to cut prices. In most instances 
nothing is accomplished by so do 
ing, because your competitors will 
very quickly cut their prices to meet 
vours or will quote even lower 
prices \nv advantage gained by 
price cutting 1s only temporary 

experience has shown that it is 
very difficult to raise prices after 
they are once lowered. With re 
duced volume of sales, it is espect 
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illy necessaiy to secure and retain 
t reasonable margin of profit. 

Conditions may become such that 
it may be feasible and profitable for 
you to handle some non-electrical 
items Wf they are avatlable Many 
electrical distributors, during World 
War II, took on non-electrical ttems 
did = satisfactory business 
Some have continued — handling 
them 

You should begin now, if you al 
ready have not done so, to explore 
the possibilities in this tield. Need 
less to say, care should be exercised 
to ascertain whether sufficient vol 
ume can be obtained to justify the 
had 


added investment and _ risk 


Stocks should be kept well bal 


1. Avoid overstocking on items 


for which there may be a very 
limited demand during a war. Previ- 
ous records should be helpful in 
determining such items. 

As there no doubt will be a short- 
age of certain staple items, use every 
opportunity to substitute like items 
in your stock that may have been 
slow moving or obsolete, and which 
have been taking up valuable space 
in your warehouse for many 
months, or possibly years 

Credits should be watched very 
carefully. A dealer or contractor 
may today be operating a satisfac 
tory business and paying his bills 
promptly and taking advantage of 
cash discounts. If he should be 
called into the service and does not 
have a capable partner or employee 
who can manage the business suc- 
cessfully, it may operate for a while 
and then have to close. 

Then again the volume of busi 
ness handled may be reduced to a 
point where the business can only 
be operated at a loss. Keep a close 
touch with each customer who owes 
you money. Adequate information 
concerning the condition and prog 
ress of his business will prevent 
losses or, at least, keep them at a 
minimum 

Because most of what has been 
said above relates to any mdividual 
business, it is not intended to over 
look or detract from the necessity 
for co-operation between members 
of the industry as a group. Mutual 
cooperation can and will eliminate 
or solve many problems 

Past experience has shown the 
necessity of having competent and 
experienced personnel to represent 
the electrical distributing industry 
in Washington. 

Without such adequate repre 
sentation, many unfortunate deci- 
sions and mistakes will be made by 
the different Government depart- 
ments, which will work against the 
best interests of electrical distribu 
tors and the public. 

Che National Association, during 
previous wars, had capable repre 
sentatives of the industry in Wash- 
ington practically all the time, and 
much good was accomplished 

Chis again will be desirable and 
necessary, and the Association 
should receive the wholehearted 
support of all electrical wholesalers 
and distributors, who, in turn, will 
receive benefits and advantages not 


otherwise obtainable 
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Distributors’ Officia 
Performance Alone 


By George F. Hessler 


Vice President 


Graybar Electric Company 


OW that the scramble to make 
the rapid 
quired by 


change-overs re 
the preparedness 
program is on, it is time for us ats 
distributors to 
the picture carefully to see where we 


electrical scrutinize 


For, as in the last period of 


a job to do 


fit in 
emergency, we 
which is of tremendous importance 
there has 
engendered since the 


have 
Unfortunately, been a 
psychology 
out-break of hostilities that the dis 


tributor will have to take whatever 


scraps of business are thrown his 


way by those who are handling the 
procurement — of 


manufacture and 


preparedness materials 


sake 


order 


be circumscribed for the 
called 
that the 
deal direct. 

from truth 
distributor has his 


will 
of so “efficiency” in 
agencies of procurement 
niay Nothing could be 
further 

The 


place in the preparedness economy 


rightiul 


That he 


This month, George F. Hessler cele- 
brates his forty-fourth year as a member 
distribution industry 
and of the Company by which he was 


of the electrical 


first employed. His career may very well 
have been lifted from the pages of one 
(por 
trayer of self-made men) for George is 
just that. 

Starting at the age of seventeen as a 


of the novels of Horatio Alger 


clerk in the Purchase Records Depart- 
ment, he has risen through the ranks of 
his Cornpany to become vice president 
in charge of all sales activities and a 
member of the executive committee of 
the Board of Directors, as well as a 
national figure in the industry. His entire 
career has been devoted to the selling 
and supplier relations end of the busi- 
ness. 

Being the rising executive hasn't always 
worked to George's advantage. In fact 
in the early stages of his career, it de- 
prived him of owning his own home. 
Every time George decided to buy he 
was cautioned to hold off because of 
the possibility of his being transferred 
to a bigger job elswhere. But the trans- 
fers never materialized and George kept 
rising right in his own home town. 

An outstanding member of the Na- 
tional Association of Electrica! Distribu- 
tors, he attended his first meeting in 
1916 and has been making his contribu- 
tions to that organization's growth ever 


George F. Hessler 


since. He has served as Chairman of the 
organization's Commodity Committee and 
as a member of its board of Governors 
and Executive Committee. 

During World War II, he was the only 
electrical distributor on a committee of 
electrical manufacturers formed to de- 
termine the basic war needs of the in- 
dustry. He also served with distinction 
as a member of N.A.E.D.'s Washington 
Committee formulated to help interpret 
the War Act to the industry. 


The EDITOR 
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That place has been defined in the 
regulations governing procurement 
and strengthened by performance in 
past periods of emergency. But, just 
distributor has the rightful 
privilege of exercising his profes 


is the 


sional talents in behalf of the pre 
paredness program, so too does he 
h to fulfill his 
prove his 


ave the obligation 


economic destiny and 


worth through constructive action 


First. let us examine the recogni 
tion which the distributor has been 
given, 

It is clearly defined in the Armed 


Services Procurement Regulation 


issued jointly by the Secretaries 
Navy and Air Force 
authority of the Armed 
Act of 1947 
from which we quote 
June 1, 1950. It 
obtained from the Superintendent 
of Documents, U. S 
Purchasing Office, 
D. for forty 
The part which interests the ele 
Part 


Army, under 
Services 
Procurement This reg 
ulation was 
revised can be 
(,overnment 
Washington, 
five cents 


is Section 1, 
201.9 “Sources ot 

states “The 
Supplies’ shall include 


trical distributor 
2, Paragraph | 
Supply.” It 
‘Sources of 


term 


(1) manufacturers or (2) reg 
ular dealers in the supplies to be 
‘regular dealer’ shall 
any one of the 


procured. A 
he deemed to be 
following 

(A) “A (firm ) 


owns, operates Or maintains a store 


person oI who 
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RECORD NO. 5 
Number of items ........ 29 
Number of manufacturers 6 


Airline mileage to 
manufacturers . 2145 mi. 


Probable time required to get 
shipments from manufac- 


turers 4 wks. 

WHOLESALER DELIVERED 

FROM STOCK IN 3 hes. 
ONE ORDER. 


WHOLESALERS 


* Save Thousands of Man Hours 
¢ Speed Production « Prevent Delays 


; 
RECORD NO. 
Number of items... ........ 20 
| Number of manufacturers 6 bw 
\ 

Airline mileage to \ 

manufacturers 2050 mi. jL ino 

Probable time required to get wo. 4 

FROM STOCK IN.......3 hrs. 

ONE ORDER 
ONE SHIPMENT @ ONE INVOICE LA 
L 
| 0 US 0 
Ne 


warehouse, or other establishment 


n which the materials, supplies, 
articles, or equipment of the general 
character described by the specifica 
tions and required under the con 
tract are bought, kept in stock, and 
sold to the public in the usual course 
of business 

(B) “A bona fide manufacturer's 
agent regularly employed on a sal 


ary or commission hasis | 


or 
more manufacturers of the supplies 
being procured, provided such agent 
has authority to bind the manufac 
turer, and provided further that any 
procurement of supplies from on 
through such agent results in a con 
tract issued in the name of the prin 
cipal.” 

Obviously, the electrical distribu 


tor qualifies under either 


\ and B as a proper source of pro- 


74 


duction items and as a prime con 
tractor. 

\gain we find the distributor’s 
position maintained in the Produc- 
tion Allocation Manual issued by 
the Munitions Board 

“Planning with selling agents and 
distributors who serve as sole dis- 
tributors for one or more manufac 
turing concerns will be accom 
plished under the terms of this 
manual when the manufacturers in 
olved agree to planning through 
such channels 

In cases of this nature, the sell 
ing agent or distributor will perform 
the tunctions of the Industrial Pre 
paredness Represent itive for the 
manutacturers involved. The names 

the manufacturing plants will 
he cross-indexed in the Board’s Al 
PHABETICAL REGISTER OF 
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PLANNED WARTIME MATE- 
RIAL SUPPLIERS and listed un- 
der the name of the selling agent or 
distributor.” 

From the foregoing, therefore, it 
can be rightfully deduced, that the 
distributor merits a position in the 
preparedness program and that this 
position has been recognized official- 
iy by the agencies charged with ac- 
tivation of that program. But, what 
the regulations do not state, is that 
the distributor must earn his 
right. This, of course, is implied. 

In order to solidify his position, 
the distributor must prove he is an 
economic necessity by gaining a 
thorough knowledge of his com- 
modity, his sources of supply and 
vital markets. 

He next must educate the pro- 
curement officers with whom he 
deals concerning the lines he car- 
ries, his inventory, the services 
he performs and his ability to ex- 
pedite and improvise when nec- 
essity dictates. 

This is most tnportant for, in 
cases too numerous to mention, he 
will be dealing with military and 
other purchasing personnel who 
have not been sufficiently trained 
in procurement and who have not 
learned intelligently to use the dis 
tributor. 

In this latter, electrical distribu- 
tion has an enviable record at which 
to point. Distributor ingenuity and 
resourcefulness have proved most 
successful in the markets generated 
by war. There is no finer story than 
that of the distributor’s contribution 
during the last war 

During this period, many dis 
tributors were called upon to per 
form many extraordinary services 
Among them was that of organizing 
as it were an “Assembly Line” of 
manufacturers in order that we 
could supply a complete package of 
the products of many suppliers to 
answer a specific need. On these as- 
sembly lines would be gathered from 
suppliers in all parts of the country 
dozens, sometimes hundreds — of 
items 

In other instances, the distributor 
was able to demonstrate another of 


his special services--that of provid 


ing catalog and other technical 1 
formation which helps to save time 
in locating electrical items and in the 
instruction of personnel in the care 
ind installation of electrical equip 


ment and materials. In the case of 


on 
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the previously mentioned packaged 
units, the distributor worked close- 
ly with the customer in preparation 
of a catalog and manual which 
would expedite proper and effective 
use of the unit packages. 

The job of expediting which we 
distributors soon again may be 
asked to perform, was one of the 
major functions performed by many 
during the past war. This was possi 
ble because of our industry’s good 
supplier relationships built up over 
the years and our knowledge of 
where and how to locate scarce elec- 
trical items. We all have on file rec- 
ords of such experiences of the last 
war to demonstrate to any buying 
agency, direct with the Government 
or a_ sub-contractor, spectacular 
feats of emergency service. 

These are but a few examples. | 
cite them to indicate the kind of 
service and action which will be 
asked of us. At the same time, I 
re-emphasize that we must do an 
educational job on _ purchasing 
personnel. Don’t take it for grant- 
ed that they are aware of these 
capabilities of ours for many ot 
them will be ignorant of the facts 
and inclined to write the distribu 
tor off. 

Not the least important is the 
distributor’s duty to build up his 
lines in order that he may serve his 
customers efficiently and properly 
with the best products for newer 
needs. In this, however, the dis 
tributor must not attempt to change 
the normal channel of distribution 
Sut where the manufacturer has a 
policy to merchandise through a 
distributor, then we have a right to 
prove that we can give adequate rep 
resentation in many fields 

Much of the volume of purchases 
by the Military will be in production 
items and will be covered by prime 
contracts. The distributor’s position 
regarding these purchases has al 
As regards the 
War 


Joard, he can render a 


ready been covered. 
production planning of the 
Munitions 
distinctive service to his suppliers 

The Board has established proce 
allocating to 
resp msibility for 


dures for 
manufacturers 
producing 
which they are set up to manufac- 


qualified 


specific military items 
ture. Such orders will be placed by 
allocated negotiation and will not be 
advertised for public bidding. The 
volume of such purchases is to be 
tremendous. 


Number of manufecturers..... 6 


Airline distance to 
manufacturers ...... 2230 mi. 


Probable time required to get 
shipments from manufac- 
...8 days 


WHOLESALER DELIVERED 
FROM STOCK IN...... 4 hes. 


Number of items. 
Number of manufacturers... 


Airline distance to 
manufacturers ....... 2930 mi. 
_ Probable time required to get 
shipments from manufac- 
wks. 


WHOLESALER DELIVERED 
FROM STOCK IN 


WHOLESALERS 


Here, the electrical distributor 
can serve his suppliers by assisting 
then: to determine the articles that 
are needed and are suitable for their 
production facilities. 

Much buying is 
Washington, both by public bidding 


Any pro 


done outside 
and contract negotiation 
curement office may buy electrical 
materials and equipment by special 
assignment even though their not 
mal duties involve articles entirely 
foreign to the electrical industry. 
Primarily then, the prepared- 
ness job ahead of the distributor 
is one of education of self, sup- 
pliers and customers (including 
procurement personnel) and effi- 
cient, effective follow-through to 
accomplish the mission, no matter 
what is involved, once we have 
undertaken to represent or to 
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. ‘Save Thousands of Man Hours 
Speed Production Prevent Delays 


service and expedite. To this end, 
every distributor worthy of the 
name will be working in the cru- 
cial period ahead. 

\lready, the procedural steps are 
emerging from the shell and shortly 
under the American 
price 


we will have, 


way, committees governing 
controls, priorities, allocations, in- 
ventories and manpower. Everyone 
in the industry should follow close 
ly the pronouncements of the com 
be alert to their effect 
on our business 

We must, if such becomes nec- 
essary to the general welfare, be 
prepared to adjust our undertak- 
ings to conform to another way 
of life. Then, we can meet the 
challenge just as we have always 
met any challenge: With forti- 


tude and courage. 


mittees and 
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Out Of Yesterday’s Experience 


By C. MeKew Parr 


Chairman of the Board 
Parr Electric Co., Ine. 


IK ARK about to enter a 


other period of CCONOTIIC 

mobilization for national de 
fense, The electrical distributor has 
a very responsible part to fulfill im 
supplying the needs of the armed 
services, the industrial community 
and the civilian population. 

Che distributor should be fore 
handed in helping the national gov- 
ernment meet the emergency in the 
electrical field, in efficient and 
economical a manner as possible 

lo accomplish this and to make 
his contribution helpful and ettec 
tive he should first ascertain what 
is his place in the national program 
of economic controls. To do this he 
must analyze his experiences and 
functions in World War IL under 
the W.P.B. and the O.P.A. Based 
on the distrjbutor’s record of par 
ticipation in the last war, the fol 
lowing reflections arise. 

The Distributors Problems 

rhis non-partisan law was voted 
hy the elected representatives of 
the people because of popular insist 
ence. It was put into effect at this 


CHARLES McKEW PARR has had years 
of experience in electric light, telephone, 
electric manufacturing and electrical 
distributing and export business. 

Is a governor of the N.A.E.D. and is 
chairman of wholesaler division of Essex 
Electrical League of New Jersey. Is a 
director of Newark Chamber of Com- 
merce and is Chairman of Board of Parr 
Electric Co., Inc., of Newark, N. J. 

In World War | he served in Wash- 
ington at nominal compensation as Trade 
Expert in the War Trade Board 

In World War Ii he served in Wash 
ington at a dollar a year as Senior Elec 
trical Consultant, Distributors’ Division 
War Production Board. He was a mem 
ber of O.P.A.'s Electrical Distributors 
Advisory Committee 

He operates a farm in Connecticut, 
where he has been elected for three 
terms in the Connecticut State House of 
Representatives. He is now Republican 
candidate for State Senator in Connec- 
ticut. 


time agaist the wishes of the Ad 
ministration. It therefore is a meas 
ure that represents the national will 
and should be received by business 
men 1 a cooperative and svi 
pathetic spirit. 

It can reasonably be expected 
that the electrical distributor will 
be consulted in the drawing up of 
the regulations that apply to his 
business 

He will be given an opportunity 
to suggest the form of the rules and 
the manner of their application. Hi 


will be asked to recommend the 


personnel who will be employed by 
the government to apply the restric 
tions and to supervise their being 
carried out. He will be consulted as 
to the manner in which the law is 
executed in regard to his own in 
dustry so as to insure fairness and 
effectiveness. He will be kept in 
touch with the progress of the ap 
plication of the regulations and in 
vited to suggest changes and amend 
ments 

Vherefore it will be seen that the 
electrical distributor under our 
democratic form of government will 
have an opportunity to cooperate as 
both the architect and builder of 
the structure of Federal Controls 
under which he conducts his busi 
ness during the emergency It fol 
lows that the more attention and 
study the individual businessman 
devotes to these problems at the 
present time when they are being 
initiated, the better it will be for 
him 

Che following suggestions based 
upon the experience of the industry 
in World War LIL. should be he Ipful 
in meeting the emergency with 
which we are now faced 
Local Iistributor Groups 

Lhe wholesaler members of a lo 
cal electrical league or of a local 
distributors’ group should meet 
trequently and analyze their posi 
egard to the lederal pro 
gran \ committee should be ap 


pomted of experienced members 


FLECTRICAT 


who are willing to devote time to 
study the problems 


Vational Association 


“Area Meetings” of members of 
the N.A.E.D. should be held under 
the auspices of the Central Office 
and appropriate suggestions should 
be made to the Central Office by 
the local members which, if ap- 
proved, can be transmitted to the 
Government through the proper 
channels. The local group can be 
instructed at the A\rea Meeting as 
to the meaning and purpose of the 
regulations and their manner of ap- 
plication. 


Personal Study of Regulations 


Kach distributor organization 
should designate a member of his 
staff to maintain a file of all per- 
tinent government regulations. He 
should subscribe to the Federal Reg- 
ister and to some authoritative pub 
lications, such as the Journal of 
Commerce and Business Week. 

Businessmen frequently criticized 
the form and phraseology of direc- 
tives issued by the W.P.B. and 
.P.A. in World War II Che 
critics had little knowledge of the 
infinite pains which were taken to 
compose and edit these regulations. 
Had the critics devoted more time 
to sympathetically reading such 
rules they would not have found it 
so difficult to understand them. 

Because of the diversified number 
of industries which are affected by 
anv mandatory bulletin of a Fed 
eral department, and because of the 
repercussions in unexpected trade 


} 


quarters to any such newly issued 


rules, there is generally much care 
| 


taken in Was 


these 


ington writing 


Most of the rules criticized were 
written by competent and experi 
enced men, but all such publications 
have to contorm to a general style 
and pattern of the Government and 


have to be approved by the legal 


department. No directives are issued 
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until they have been painstakingly 
scrutinized and tested by counsel, 
not only in the issuing department 
but they must also be approved by 
other interested departments of the 
Government. 

Distributors wrapped up in thei 
own trade interests do not realize 
that each Federal department must 
take into the views 
of numerous other Federal depart 


consideration 


ments, such for example as the legal 
department and the army and navy 
munitions boards, and perhaps other 
commodity and raw materials de- 
partments before issuing a directive. 


Your Own Responsibility 


The businessman is to a great ex 
tent responsible for the personnel 
of the staff of federal departments 
Nevertheless, during World War II 
businessmen were frequently critical 
and impatient with the shortcom 
ings and individual limitations of 
the men staffing the regulatory bu 
reaus who restricted the operations 
of business. 

The calibre and character of the 
clerks in the W.P.B. and the O.P.A 
was on the whole of a high quality 
If the the staff 
lacking in experience and in ability, 
\meri 

Most 


made 


members of were 


the fault lay largely with the 
can businessmen themselves 


of the 
every 


Government bureaus 
effort to 
and 
of their staffs and 
Washington to serve in the Industry 


have businessmen 
members 


them to 


select able energetic 


send 


boards. 
It was natural that most business 
were reluctant, par 


concerns very 


ticularly under the stress of wat 
conditions, to give up their best men 
to the 


it must be recognized that in 


Government service 
ever, 
establish and maintain a 
staff it 
men be 


order to 
high and efficient 
necessary that such 
to Washington by industry. 

Phere lack of 


is vitally 
lent 
was a recognition 


part of many businessmen 


on the 
individuals in l 


that many the bu 
reaucracv in Washington had made 


considerable personal sacrifices by 
bringing their families to congested 
and expensive Washington, They 
also had in many instances sacrificed 
and gravely prejudiced their own 
future careers by temporarily leavy 
ing their positions with their em 


ployers and surrendering their op- 


portunities to other men in their 
own organizations while they 
worked for the Government 

Many businessmen who criticized 
the bureaucrats at Washington 
failed to recognize that the Govern 
ment employee was working not to 
increase the profits of a business or 
of an industry, but to help support 
further 
the 


the armed services and to 
the 


war. 


successful prosecution of 


Vanufacturers’ Relations 
Distributors can help the defense 
program and improve the effective 
ness of Federal regulations by per 
suading the manufacturers to lend 
to Washington 
clerks and 


(,overnment 


first-class experi 


enced to make up any 


cle ficiencies im pay ol 
such men by liberal additional pay 
ments while on leave from thei 
service 

It cannot be emphasized too much 
that stumbling 
blocks to 
at Washington in the Defense agen 
World War II was due to 
reluctance on the part of 
Government 


one of the greatest 


successful administration 


cies in 
manutac 
turers to give up to 
the services of their own first class 


men, In some instances manufac 
turers did not lend to the Govern 
ment their most competent and 
suitable men. 

Distributors should keep in touch 
the advisory 
the 


com 


manufacturers’ 
work 


control of 


with 


committees which with 
(;overnment on 
lines in which the dis 
interest. Many of 


drawn up by 


modities anc 
tributor has an 


the regulations are 
the Government on advice of manu 
giving due con 


interest of the dis 


facturers without 
sideration to the 


tributors in the same line 
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The different sections of the Na 
tional Electrical Manufacturers As 
sociation and of the National Asso 
Electrical Distributors 
can make a better contribution to 
the war effort by cooperating to 
as well as with the Federal 


ciahon ol 


gether 
agencies when discussing the com 


position or application of controls 


Local Offices of Government 
Bureaus 

The local distributors’ organiza 
tions and associations should work 
closely with the 
their territories of the Federal agen 


branch offices u 
cies and keep them informed as to 
developments and activities in the 
electrical line. Many of these branch 
offices of Washington agencies are 


understaffed and overwhelmed by 
the complexity and diversity of lines 
which handle. Local 


tions can be of real service to them 


thes associa 


by keeping them up to date in re 


gard to the regulations and prac 


tices of the Federal headquarters 


concerning electrical materials 


Lhe 


businessmen to 


\merican people expect 


foreswear profit 
eering and speculation during the 
emergency. Business can prevent 
the spread of socialism in this 
country and can best advance its 
own interests with the public, by 
setting an example to other ele- 
ments in our society of self denial 
and patriotic devotion to the na- 
tional welfare. 

Electrical distributors are gomg 
to find their business much restrict 
ed and hampered by the stabiliza 
tion and conservation regulations of 


They had 


necessity 


the Federal departments 


best make a virtue out ot 


and cooperate cheerfully and cordi 


with our Government 

They 
just 
drafted 
they might 
at the 
part in helping the nation solve its 


ally 
be drafted flor service 
youth of the country 1s 
and 


right 


will 
as the 
for muiitary service, 
as well volunteer 


start and take an advanced 


present grave problems 
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der Our Priorities System: 
equires Knowing Ground Ru 


By Julian A. Hawks 


Eastern Manager 
Appleton Electric Company 


as told to 


0. 


Y service with the War Pro 
duction Board of World 
War II began after the pri- 
orities system for electrical whole- 
salers had undergone a number of 
changes and revisions. Out of those 
finally emerged the set-up which 
provided for a separate—The Elec 
trical Supplies Section——within the 
Wholesale and Retail Trades Divi- 
sion of the Board, and that set-up 
prevailed to the end of the war. 
That Electrical Supplies Section 
was designed expressly to meet the 
needs of electrical wholesalers and 


its official staff was made up chiefly 
of men who had practical experience 
in the field and so were familiar not 
only with the vast variety of mate- 
rials involved but also with the gen 
eral operating routines followed in 
the majority of electrical wholesal 


ing establishments. 

Those men applied their knowl 
edge and experience to the formulat 
ing of procedures and designing of 
forms that would best fit into the ex 
isting operating practices of electri 
cal wholesalers and still meet the 
requirements of basic War Produc 
tion Board policies and objectives. 


Fred. Rost 


The fact that the final priorities 
system for electrical wholesalers was 
not the product of a lot of inexperi- 
enced theories but evolved out of 
practical knowledge of the field 
needs particular emphasis now, in 
1950. 

The industry is again facing an 
indeterminate period of Government 
controls. At this writing it appears 
that now, at the very start, an Ad- 
visory Board made up of electrical 
wholesalers will have a voice in de- 
ciding the policies and procedures 
under which wholesalers throughout 
the country will have to operate—as 
far as scarce materials are con 
cerned, 

In other words, as it looks at this 
writing the electrical wholesalers’ 
priorities pattern and procedures 
will be more or less designed by 
practical wholesalers and adminis- 
tered by practical wholesalers. 

| have just one great big reason 
for emphasizing that point, namely : 

Phat priorities set-up will be just 
one important cog in a great big 
inachine that is being set up to de 
fend this country and thereby pre- 
serve our American system of free 


Division. 


until the end of World War Il. 


After spending practically his entire business life in the electrical wholesaling 
industry Julian A. Hawks served during World War II in the War Production Board 
as Chief of the Electrical Supplies Section of the Wholesale and Retail Trade 


The National Production Authority, now established under the Defense Production 
Act of 1950, is expected to create a system of Priorities that will probably follow 
in many respects the final pattern of procedure used under Mr. Hawks’ supervision 


Without knowing any details of the 1950 priorities pattern, Mr. Hawks offers here 
some observations that are so basically sound that they deserve the most careful 
study and consideration of every electrical wholesaler and members of his staff. 

With Mr. Hawks’ consent we are including pertinent excerpts from a message 
to electrical wholesalers published October 1943. 


The EDITOR. 


Julian A. Hawks 


enterprise which made possible our 
\merican way of life. 

If you, Mr. Wholesaler, are in 
tune with those objectives then for 
your country’s sake and your own, 
do these things: 

1. Study carefully all bulletins and 
instructions regarding allocations, 
priorities, inventories, etc., as they 
are issued 

2. See that 
wiliar with them 

3. MAKE IT YOUR 


SPONSIBILITY SEI 


your staff is fully fa 
PERSONAL RE 
that all the 
rules and regulations are properly 
and wholly compled with by 
staff. 

4. Remember 


your 


that 
thousands who 


you are just 
are in the 
same boat with you and if you want 


one ol 


to get your rightful share of avail 
able goods you have to play the game 
according to the rules. 


You 


MaKe st 


may wonder why I should 
strong a plea for your co 
operation at a time when the system 
under which our industry must work 
and exist for “NX” months or years 
been determined 
would not wonder if 
had for nearly 
vears sat in a Washington Govern 
ment office to the end of World War 
I! and found yourself called upon 
to settle the gripes that wholesalers 


registered when in the final analysis 


has not vet 
But 


yourseit 


vou 


you two 
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Getting Your Rightful Share 
And Playing The Game Straight 


they themselves were mostly re- 
sponsible for endless delays and 
precious time lost, because they had 
not read the rules or had chosen to 
try and skip around them. 

Therefore the most important and 
fundamental approach to handling 
the forthcoming priorities and con- 
trol matters to best advantage for 
yourself and your business, is to 
learn what the rules are when, if 
and as issued AND THEN OBSERVE 
them. 

Just put yourself in the position 
of one of the fellows at the other 
end, whose job it is to process your 
application and figure out which 
one will go through like greased 
lightning: the one that gives all the 
information honestly, clearly, con- 
cisely and—judged from your per- 
sonal experience—sound and with 
related facts in good balance, or the 
one filled out by someone who hopes 
to slip it through on misinformation. 


The answer is obvious. 


Sound Seven Years Ago— 
Seund And Timely Today 


The following excerpts from Mr. 
Hawks’ remarks of October 1943 
are offered here because they are of 
basic significance and should be a 
value in understanding the 
new set of rules that is now being 
prepared as well as enable electrical 
wholesalers to lay the 
ground work for creating the most 
complete and efficient system of co- 
operation with the National Produc 
tion Authority and whatever subdi 
visions it will create for handling 
the problems of the electrical whole- 
saler and other wholesaling branches 
of our economy. 


great 


necessary 


Advisory Committee 


\s this goes to press, prepara 
tions are being completed for an 


Electrical Wholesale Distributors’ 
Industry Advisory Committee. 

The industry should show interest 
in the Advisory Committee. Here is 
a useful opportunity to register in- 
dustry opinion on existing, or pro 
posed regulations. Prior to each 
meeting the industry has been in- 
vited through associations and trade 
papers to submit suggestions for the 
\genda. It will not always be pos 
sible to accept all suggestions but a 
more active support of the Commit- 
tee would be extremely helpful. 

It should be remembered that the 
members of the Committee are ren 
dering a real service to the govern- 
ment and their industry. They suffer 
all of the aggravations of travel con 
ditions today at their own expense 
It is pretty much of a thankless job 
aside from the personal satisfaction 
of a contribution to the war effort 
Certainly, the industry should show 
appreciative response 


Don't Ignore Any Forms 


If electrical wholesale distribu- 
tors do not fully understand, and 
appreciate, the value of any form it 
is not the fault of the Board. The 
procedure has been fully explained. 
Beyond that, the invitation still 
stands for inquiries on any point in 
the procedure that is not fully un 
derstood 

Strange as it may seem, there are 
still a great many electrical whole 
sale distributors who have never 
made use of the form. The most 
popular reason for their failure to 
do so appears to be “it is too much 
trouble to make out the form.”” We, 
of the Board have little or no sym- 
pathy for that attitude when minor 
inconveniences on the home front 
contribute to success on the war 
tront. 

The fundamental fact still remains 
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that poor distribution can nullify 
any production program, no matter 
how efficient. With these thoughts 
in mind it should be easy to under- 
stand that electrical wholesalers who 
continue to ignore any form unin 
tentionally perhaps, retard the war 
effort on the home front. 

No leniency can be shown to ap- 
plicants who for one reason or an- 
other fail to answer ALL questions 
on the form 

\ single unanswered 
compels return of the form without 
further consideration 

When using any form care should 
be taken in the relationship of the 
figures called for in different col- 
umns. Many times one, or the other, 
is in excess of the quantity earned by 
turn-over. In cases of this nature 
the analyst, knowing unit prices, 
uses whichever figure is smaller as 
a base for the quantity approved but 
in some cases, the application must 
he returned for proper adjustment. 


question 


Ratings 

Many distributors are of the opin- 
ion that several ratings might be 
available on a single specified prod- 
Too often, when an applica- 
tion is returned, the distributor is 
advised by a manufacturer that the 
approved rating is not high enough 
to secure delivery within a reason- 
able length of time. The distributor 
immediately writes the Board that 
he must have a better rating. Im- 


uct. 
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proved ratings can not be obtained, 
or granted, as easy as that 

When a regular supplier advises 
a distributor that a rating is not 
enough the next step should be to 
seek out another source of supply, 
and to continue to do so, until all 
known sources of supply have been 
without \fter 
that has been done, an appeal should 


contacted, success 
he forwarded to the proper Division 
enumerating by name the manufac 
turers approached and their replies. 
With that complete picture an at 
tempt made to 
improved rating directive from the 
product division 


can be secure an 


When Supply Is Limited— 
Priorities Are Applied 

Official forms are strictly an in 
strument available to distributors in 
need of priority assistance in order 
that they might obtain their share 
of a limited available supply. Ob 
viously, if the available supply of a 
product is plentiful, no priority rat 
ing is necessary. It is only when 
the supply available is limited that 
Priority Regulations are invoked. 

Naturally, the supply available 
varies according to the essentiality 
of products to the war effort. On 
some items, earned by turn-over 
quantities must be cut back as much 
is © while on others a 
more liberal allocation might be pos 
sible ‘nfortunately, there can be 


no set, or 


percent 


permanent, percentage 


schedule as shortage of a product 
might be more critical in this quar 
ter, than it will be in the next 

It is that under the 
iW sixty or ninety days 
upply on a given item may 
mussible but that not involve 
in obligation of the board to supply 
such quantities 


CONCE ivahble 
rules a thirty 
be per 


does 


Instead, whenever 
supply is permissible means if vou 
can get the product and, of course. 
on most products under a priorities 
rating, the limited available supply 
makes it impossible to get all that is 
wanted 


Back Orders 


In many cases where distributors 


ask for a quantity in excess of that 


earned by turn-over performance, 
they endeavor to justify the request 
by elaborate emphasis on the num 
ber, or quantity, they require to fill 
“Back Orders.” 

While material shortages continue 
critical no consideration can be given 
to that situation. The supply avail 


ible is so limited that great harm 
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Number of items 
Number of manufacturers 


Airline distance to 
manufacturers .. 


3740 mi. 
Probable time required to get 
shipments from manufac- 
turers 4 wks. 
WHOLESALER DELIVERED 
FROM STOCK IN 6 hrs. 


ONE ORDER 
ONE SHIPMENT @ ONE INVOICE 


WHOLESALERS 


¢ Save Thousands of Man Hours 
¢ Speed Production « Prevent Delays 


RECORD NO. 10 


Number of items.............15 
Number of manufacturers..... 5 


Airline distance to 


manufacturers ....... 2405 mi. 


Probable time required to get 
shipments from manufac- 
turers 3 wks. 


WHOLESALER DELIVERED 
FROM STOCK IN...... 2 hrs. 


ONE ORDER 
ONE SHIPMENT © ONE INVOICE 


WHOLESALERS 


could be done if so called ‘Back 
( rders” were accepted by the Board, 
is sales 


still 
percentage of 


Hlowever unfortunate, we 


have our average 
here could be no such 
thing as equitable distribution if the 
cheat” could and in 
clude collection of illegitimate 
“Back Orders” in sales, only to have 
the 
once 


“chiselers.” 


accumulate 


orders sO included cancelled 
the material 
While there are other complications, 
that possibility 


for 


was enroute 


elimi- 


destructive 


nates any standing 

Aside from the manner in which 
‘Back Orders” 
the mechanics of 


tion, 


with 
equitable distribu 


could interfere, 


there is reason to question the 


ELECTRICAI 


~*~ \ 


¢ Save Thousands of Man Hours 
¢ Speed Production * Prevent Delays 


ractice of holding back orders, in 
ie face of conditions today. 

There would seem to be wisdom 
adopted by certain 
the 
“Items not included in original ship 
ment will be automatically cancelled 
the not 


thirty davs.” 


in the practice 


distributors who clause 


use 


material is available in 


Distribute Equitably 
Distributors would do well to imi 
tate the the Board 
when they receive a limited supply 
materials. Rather than 
an uncontrolled number of 


procedure of 
of critical 


orders interfere, they, too, 
ke a determined effort to 
distribute critical material 
re activity 
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Sell Defense Production Plants 
A Basic Plant Security Pattern 


No less an authority than J. Edgar Hoover, head of !t was our good fortune to see a bulletin on the sub- 
the Federal Bureau of Investigation, has frequently ject “What G.E. Is Doing to Strengthen Plant Security," 
stated that adequate measures for strengthening plant which high-spots some of the measures and methods 
security are urgently needed in every shop, factory or employed in all G.E. plants that are more or less en- 
plant that is partially or wholly engaged in Defense gaged in “classified” work. 

Production work. We told General Electric Company officials that we 

The salesmen of that vast National network of elec- would like to publish some of the details and pictures of 
trical wholesale distributors collectively call regularly on its plan, because it provides a basic pattern that 
every important factory, large or small throughout the through the thousands of electrical salesmen can be 
country and therefore can render a highly valuable ser- shown and recommended to Defense plants everywhere. 
vice to our Defense Production Program by recom- We extend our sincere thanks to the General Electric 
mending suitable measures for plant security. At the Company for supplying us with the details and pictures 
same time they will be building good will for their house here presented—in the interest of raising the standards 
and potential orders for suitable protective devices and of Defense Plant Security. 


equipment, The EDITOR. 


TOWERS at strategic points provide armed guards with 
clear view of the surrounding area. At night powerful search- 
lights on top of the towers are used to light the plant property. 


PERIMETER fences are lighted and patrolled at night. Here 
guards in a prowl car make their rounds of the plant. 


. 
tle 
| 
~, 
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SALESMEN, visitors and 


employees from other plants are 


registered at the reception room, and given a temporary pass 


upon being cleared. 


RO ty ORDNANCE 


STEMS DIVISION 


ONLY cleared 
permitted to enter 
areas” containing secret, 
dential and restricted work 


employees 


“restricted 
conh- 


are 


SECURITY patrol checks to see that all clas 
fied material is safeguarded. 
higher than “restricted” is found, responsible 
person is called in to see that it is locked up 


EVERY employee is provided with a photographic identifica- 
tion badge which must be worn in sight when in the plant. 


FREQUENTLY, the works security agent meets with his 
division security agents to discuss the latest developments 
and instructions concerning plant protection. 


COMPANY photographer faces 
strict plant security regulations 
Here, a “restricted area” guard de- 
mands his credentials. 


If material rated 
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WHENEVER employees leave the plant, guards at every TRUCK pass is time-stamped when a truck enters and leaves 
gate carefully check all lunch boxes and packages. plant, and is registered at points within the plant area. 


NERVE center for coordinating the communications and ARMED services keep resident security officers in plants 
activities of the guards is the plant protection headquarters. where classified work is in progress. 


VISITORS to restricted areas must sign the register in and MANY news pictures and news stories require approval of 
out, and generally require an escort throughout the area. works security agent before publication can be authorized 
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Kk ARE already emerging 
from the blue-print stage of 


Nation’s defense planning 


and have entered another period in 
which business considerations are to 
be subjugated to defense production, 
In 1917-18 and again in 1940-41 
the electrical wholesale distribution 
industry found that it was necessary 
to present to War Production au- 
thorities a clear picture of the ser 
vices rendered by wholesalers, em- 
phasizing that these essential func- 
tions cannot be performed with 


equal efficiency and speed nor as 
economically by any other single 
agency 
Realizing that the electrical whole- 
sale industry faces a situation paral- 
} lel to that of 1917-18 and 1940-41, 
we are presenting here excerpts 
from an article which appeared in 
] ELECTRICAL WHOLESALING when 
the nation last commenced all- 
out defense production effort. 


“Thus, with defense demands en- 
joying the absolute right of way, the 
outlook for all types of industries is 
today confused and obscure. It must 


be remembered that the wholesaler 
always has been under attack when 
various methods of distribution are 
\-raved 
: “lor these and other reasons it 
£ seemed desirable that the industry 
as such, and each wholesaler indi 
vidually should have ready at hand 
conclusive evidence of the inestim 
able value of the services rendered 
by his industry 
“We present here a series of case 
studies, each representing a trans 
action that involved a defense pro 
duction plant or project. Each case 
demonstrates conclusively that with 
out having an electrical wholesaler 
near at hand, ready to serve, and 
without having a vast variety and 
huge quantities of various materials 
quickly available at the point of use 
that particular defense activity 
would fall far behind in its schedule 
“We believe that these case stud 
ies are genuine proof that Whole 
salers Will Speed Defense Produc 


tion Everywhere 


CASE STUDY NO. 1 
Defense Plant Requirements 


68 Items Value $16,000 
9 Different Manufacturers Involved 
Number Number When 

If Ordered from Rought From A 

Monufacturers Wholesaler 
Orders 9 1 
Acknowledgements 9 1 
Follow-Ups 36 of more None 
Bock Orders 14 of more None 
Shipments 14 or more 3 
Bills of Lodings 14 of more 3 
Invoices 14 or more 3 
Receiving Operations 14 or more 3 
Checking Operations 14 of more 3 
Checks to issue 14 of more 1 
Time of Delivery 1 to 12 weeks 3 Days 


WHOLESALERS SPEED DEFENSE PRODUCTION 
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CASE STUDY NO. 2 
Defense Plant Requirements 
46 Items Volue $850 
21 Different M i] Involved 
am Number Number When 
If Ordered from | Bought From A 
Manufacturers Wholesaler 
Orders 21 1 
Acknowledgements 21 1 
Follow-Ups 63 or more None 
Bock Orders 42 or more None 
42 or more 2 
Bills of Lodings 42 of more 2 
Invokes 42 or more 2 
Receiving Operations 42 or more 2 
Checking Operations 42 or more 2 
Checks to issue 42 or more 1 
Time of Delivery 3 weeks to 6 months} 2 Days 
WHOLESALERS SPEED DEFENSE PRODUCTION 
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Typical of What Wholesalers Do Everywhere — Every Day 


Speeding Construction of 
Machine Tool Plant 


Number of items ..... 
Number of manufacturers. . 


Airline distance to 
manufacturers... .. 1,035 mi. 

Probable time required to get TENN. 

shipments* from manufac- 


turers. ..........30 to 60 days 
WHOLESALER DELIVERED FROM 


Typical of What Wholesalers Do Everywhere — Every Day 


seceding Construction of 
Ammunition Factory 


Number of items 42 
Number of manufacturers 4 


Airline distance to 
manufacturers 1,445 mi. 


Probeble time required to get 
shipments from manufac- 
turers 7 weeks 


WHOLESALER DELIVERED FROM 
STOCK IN....... ... .8 hours 


1 Order 1 Shipment 1 Invoice 


W H 0 L E SA RS 


Typical of What Wholesalers Do Everywhere — Every Day 


speeding Enlargement ot 

Machine Tool Plant 


Number of items 


| Number of manufacturers... . 


Airline distance to 
manufacturers........1,190 mi. 


‘If ordered direct, manufacturers 
promised defivery in. 30 to 105 
days 


WHOLESALER DELIVERED FROM 
STOCK IN 


1 Order 1 Shipment ¢ Invoice 


WHOLESALERS speed production + Prevent Delay 


L 
WHOLESALERS « Prevent 


Case Study No. 1. 
Pacific Coast— Construction of a 
Defense Plant. 68 items. Value of 
order $16,000. Products of 9 manu- 
facturers. Time saved 1 to 12 weeks. 
See accompanying map. 


Case Study No. 2. 
Middle Atlantic — [:xpansion of a 
plant having defense contract. 46 
items. Value S850. Products of 
31 different manufacturers. ‘Time 
saved 3 weeks to 6 months. See 
accompanying map. 


Case Study No. 3. 
Maryland Building Airplane 
Plant. (Quantities of materials had 
been underestimated by contractor 
who operated from distant city. 
Wholesaler was on the ground 
opened warehouse on Sunday, sup- 
plied 7 classes of materials including 
some control switches. ‘Time saved 
7 or 8 weeks. 


Case Study No. 4. 
North Carolina -I-xpansion of tex 
tile mill on defense work. Normal 
time of delivery on quantity of as- 
sorted items would have been 5 
weeks. Wholesaler delivered most 
of the goods at once, his specialized 
knowledge of where materials could 
be secured was called on when he 
telephoned to 11 different long dis- 
tance points for several special 
items, obtained them in time for use 
when needed. Products of 12 dif 
ferent manufacturers lime saved 
at least 5 weeks 


Case Study No. 5. 
Ohio—Plant making ordinance with 
\-l-a and A-1-b priorities. Urgently 
needed conduit, fuses, fittings, con- 
trollers, transformers and a long list 
of other materials before it could go 
into production Wholesaler de- 
livered from stock, If ordered from 
the 20-odd different manuiacturers, 
delivery would have taken 8 to 12 
weeks. 


Case Study No. 6. 
Pennsylvania—Naval Air Craft Fac- 
tory. Over 20 different types of 
products. Some in several different 
sizes Conduit, switches,  trans- 
formers, motors included. Whole- 
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saler delivered from stock goods 
where deliveries from manufacturers 
are made on 6 to 18-week schedule. 


Case Study No. 7. 


New England — Marine Motors 
Plant. Conduit, fittings, panels, 
switches, wire, cable, connectors 
Over 50 items made by nearly 
different manufacturers Whole- 
saler delivered from stock as needed 
on the job. Shipments from manu 
facturer would have taken 4 to 10 
weeks. 


Case Study No. 8. 

New York State — Reconditioning 
ordnance plant. This operation pro- 
ceeded on day-to-day basis with 120 
electricians on the job. Changes in 
plans and unexpected emergencies 
arose almost daily. Wiring mate- 
rials and control equipment of every 
imaginable type and size were de 
manded on short notice. Comple 
tion of this job while purchasing all 
materials direct from 40 to 50 dif- 
ferent manufacturers would have 
been subject to inestimable delay 
\t least 3 to 4 months were saved 
utilizing the facilities and services of 
the wholesaler. 


Case Study No. 9 
Illinois —Fire destroyed part of 
Quartermasters Distribution Depot 
Wholesaler stood by through the 
night, planning temporary connec 
tions, delivering necessary materials 
for installation by electricians so 
that operations could be resumed 
promptly. No estimate can be made 
of the time saved as compared with 
having to obtain the needed mate 
rials from plants scattered all over 
the country 


Case Study No. 10. 


Ohio —Plant making machine tools 
for arsenals, required immediate ex 
pansion of capacity to keep up to 
delivery schedules. Products of 48 
different manufacturers of electri 
cal equipment were involved 
Wholesaler delivered within 8 hours 
after receiving the order. Conserva 
tive estimate of time required to 
gather the same lot of materials 
from those 48 different concerns is 
30 days——using full force of highest 
possible priority ratings 


Typical of What Wholesalers Do Everywhere — Every Day 


Speeding Changeover of 
_Warplant Powerplant 


Number of items 
Number of manufacturers 


Airline distance to 
manufacturers... . 1,075 mi. 


Probable time required to get 
shipments from manufac- 
turers. ....1 te 3 months 


WHOLESALER DELIVERED 
days 


L 
W H 0 E SA E RS Save Thousands of Man Hours 


ing Construction of 
Army Training Center 

Number of items. More than 10 

tons of assorted RC and bere 


wire, cable and weatherproof 
wire 


Number of manufacturers 


Airline distance to 
manufacturers. 2,730 mi. 


Probable time required to get 
shipments from manufac- 
turers / 3 to 4 weeks 


WHOLESALER DELIVERED 
STOCK IN.............1 day 


1 Order ¢ 1 Shipment ¢ 1 invoice 


H 0 L E SA L E RS 


Speeding Construction of 
Chemical Plant 


Number of items 
Number of manufacturers 


Airline distance to 
manufacturers 


Probable time required to get 
shipments from manufac. - 


WHOLESALERS seca production 
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Case Study No. 11. 
Atlantic Coast 


duction project 


Large defense pro 
Decision on loca 
tion was followed immediately by 
starting construction. Advance plan 
ning for accumulation of necessary 
electrical wiring and control equip 
ment was impossible 

Engineers and contractors used 
the large and diversified stock of a 
\verage 
0 


wholesaler as supply base 
order included the products ot 
different manufacturers, Consider 

ing present deliveries of those mai 

utacturers against orders with high 
priority ratings, completion of this 
project would have been delayed at 
least 3 months. 


Case Study No. 12. 
New York State making 


yuns had to increase capacity and 


Factory 
stall more equipment. Every type 
of equipment was needed but no one 
person was capable of making a plan 


or preparing a list of requirements 


Wholesaler cooperated with plant 
electrician and engineer. Introduced 
them to certain new products that 
facilitated production and were more 
speedily installed. Saved them se 
eral thousand dollars costs. of 

iterials and labor 


New produc 


ton equipment went into operation 


betore originally expected 


lime and money saved by whole 


saler cannot be estimated 


Case Study No. 13. 
Central West Manufacturer of cer 


ment ryently needed ror 


naval construction, needed quanti 
tes of neoprene cable, one of the 
tems on the eritical materials 
list Wholesaler lelivered fron 


part ot needed quantity, ob 
tamed balance from other wholesal 


in «lifferent parts of the countr 


ind enabled the manufacturer 
deliver the machinery whet the 
Navy wanted it lime saved cannot 


estimated 


Case Study No. 14. 
Mid. Atlantic 


Retriveration equip 


ent detense plant Special comin 
breakers and 4 

lieht assembhes were needed imine 

hately to aveord costly cle AN 

hest delivery promise from a repu 


table manufacturer was 3 months 
because the units had to be built to 
order. Wholesaler obtained the va 
rious component parts from numer 
ous sources, had the units assembled 
locally and made delivery in 10 days. 
Time saved by the wholesaler was 


at least 2 months and 20 days 


Case Study No. 15. 
Gulf Coast government 


needed circuit breakers power dis 


plant 


tribution panels. Best delivery ob 
tainable from manufacturers was & 
weeks on the specified sizes. Long 
distance telephoning by the whole 
saler resulted in changes to equally 
suitable equipment that was imme 
available. Wholesaler ab 
sorbed extra costs but saved at least 


diately 


8 weeks of precious time. 


Case Study No. 16. 
Illinois 
guns had had frequent 
breakdowns to 


Plant making shells for big 
electrical 
overloading 
Main service burned out completel, 
Wholesaler got part 
of his own stock and delivery force 
to stay on the job through from Sat 
urday until Monday 


ona Saturday 


He secured a 
capable contractor with some experi 
enced men to assist the plant engi 
neer in installing new wiring control 
equipment which was delivered from 
the wholesaler’s stock as the need 
occurred, The furnaces went back 
inte full operation on Monday morn 
ing, thanks to the services and sup 
plies that the wholesaler had mace 


available over the week-end 


Case Study No. 17. 
Atlantic Coast 


inediate use in connection with mili 


Required for im 


tary operation was a long list ot 
electrical materials including flood 
hghts. Most of the items could have 
een obtained from the respective 
undet 


manutacturers only 


proper 
ority ratings, Orders would have 

id to take their turn and delivery 
nught have occurred in from & to 12 


weeks Instead a wholesaler ce 


ered the desire materials fron 


ock and a serious emergency was 


Case Study No. 18. 
Navy Yard 


led for immediate use of a large 


Emergency conditions 


ELECTRIC 


quantity of various electrical mate 
rials Several different types and 
sizes of wire, conduit, switches and 
included. <A 
wholesaler supplied practically all 


transformers were 
the items and quantities from stock 
If ordered individually from the 20 
odd different manufacturers whose 
products were involved, from 6 to 18 
weeks would have elapsed before 
all deliveries could have been com- 
pleted 


Case Study No. 19. 


Eastern States. \ new plant for 
building airplanes was being erect 
ed. When it was nearly completed, 
changes were ordered that required 
certain quantities of additional or 
different electrical materials. With 
out the 
wholesaler to draw on, 11 different 


services and stocks of a 


manufacturers would have had to be 
called and deliveries of all the items, 
on the basis of then existing ship 
ping schedules, would have taken at 
least 3. weeks The wholesaler de- 
livered all the needed material from 
his warehouse in one shipment. 


Case Study No. 20. 
Central West ] 


duction capacity in 


Expansion ot pro- 
plant making 


equipment for the army 


Require 
materials in 
cluded the products ot 48 different 
manufacturers. I-ndless delay would 


ments of electrical 


have been caused if each of those 
factories would have had to be con 
tacted From & to 12 


weeks would have elapsed before 


separately 


enough of the material could have 
been on hand to let crew of electri 
wholesaler 


cians go to work Phe 


delivered the goods—-in 24 hours 


Case Study No. 21. 
Atlantic Coast 


vaged in defense production had a 


Chemical plant en 


tire Rubber covered and weather 
proot wires and cables; regular and 


vapor proot and explosion proof 
fittings ; safety switches; heavy duty 
plugs 


ind receptacles were needed 
at once so as to get the plant hac k 
into production with the least possi 
ble delay lo obtain those varied 
items from different manufacturers 
would have kept the plant closed for 
from 3 to 4 months lhe whole 
saler had deliveries completed m 3 


davs 
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; 
¥ 
on 
3 
iverted 


Speeding Construction of 
Naval Base 


Number of items......_.... 228 
Mumber of manufacturers. . 26 


Airline distance to 
manufacturers,..... 26,730 mi. 


Probable time required to get all 
shipments from manufac- 


WHOLESALER DELIVERED 65%, 
FROM STOCK IN Day 


Balance made to order within 
time limit 


1 Order 2 Shipments! Invoice 


Speeding Construction of 
Navy Mess Hall 


Number of items............ 32 
Number of manufacturers..... 9 


Airline distance to 
manufacturers...... 20,615 mi. 

Probable time required to get 
shipments from manufac- 
turers... 30 to 105 days 


WHOLESALER DELIVERED FROM 
STOCK IN.............1 day 


1 Order © 1 Shipment * 1 Invoice 


| Speeding Construction of ii 
Navy Barracks 


Number of items ...........22 
Number of manufacturers 9 


Airline distance to 
manufacturers 20,250 mi. 


Probable time required to get 
shipments from manufac- 


WHOLESALER DELIVERED FROM 
STOCK IN...........12 hours 


1 Onder * 1 Shipment invoice 


* This is typical of WHAT WHOLESALERS DO EVERYWHERE-EVERY DAY _ 
u 2 to 3 months | Lf 
Gave He. 2 
WHOLESALERS Save Thousands of Man Hours - Speed Production + Prevent Delays Bf 
This is typical of WHAT WHOLESALERS DO EVERYWHERE-EVERY DAY 
og WHOLESALERS Save Thousands of Man Hours + Speed Production + Prevent Delays, a8 
a This is typical of WHAT WHOLESALERS DO EVERYWHERE-EVERY DAY 
: WHOLESALERS Save Thousands of Man Hours + Speed Production + Prevent Delays = 
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IF YOU WANT TO SELL TO 
ARMY, NAVY OR AIR FORCE 


The Yards and Docks Supply 
will buy, at Hueneme, 


You will find decentralized, 
simple, integrated purchasing 
procedure already in force. 

These five procurement offices 
will do the job for all three sery 
ices: 

Chicago Procurement Office, 
Corps of Engineers, 226 \\V. Jack- 
son Blvd., 
some construction machines and 
herein, in 


Chicago 6, Ill. (for 


other items as noted 
cluding some parts and attach- 
ments). 

Yards and Docks Supply Of- 
fice, U.S. Naval Construction 
Battalion Center, Port Hueneme, 
Calif. (for construction 
machines and other items noted 
herein, including some parts and 
attachments). 

Detroit Ordnance District, 6301 
W. Jefferson Avenue, Detroit 7, 
Mich. (for all motor trucks and 
other motor vehicles). 

St. Louis Procurement Office, 
Corps of Engineers, 1132 Boat- 
men’s Bank Bldg., 314 N. Broad- 
Mo. (for lum- 


some 


way, St. Louis 2, 
ber). 

Engineer Supply Officer, Co- 
lumbus General Depot, US. 
Army, Columbus 15, Ohio (for 
miscellaneous parts and attach 
ments for construction, mining 
and excavating equipment). 

The Engineers 
buy at Chicago: 

Rock drilling, earth boring and related 
machinery 

Power excavators and 
wheel mounted only 

Dredging machinery and components, 
except hulls 

Scrapers 

Tractors, contractors’ 
only ) 

Loaders, self-propelled, positive feed 

Crawler, carts, wagons and _ trailers 
(full or half track) 

Bituminous mixing, paving, and related 
equipment. 

Stabilizing, compacting, and soil-prep 
aration equipment tor roads and streets 

Railroad construction and maintenance: 
equipment, power-driven, except railroad 
car mounted. 

Special logging equipment. 

Road and pavement repair, marking, 
leveling, and demolition equipment 

Scaftolding, adjustable and demount 
able 

Sawmills (complete units). 

Tractors (includes only those used in 
mining, agriculture, logging, earth mov 
ing, petroleum development ) 


( orps of will 


attachments, 


(special design 


Officer 
Calif. : 

Oil field producing equipment. 

Power excavators and attachments 
(track-laying only) 

Graders and maintainers 

Concrete mixing, paving, placing, and 
related equipment. 

Cement handling and placing machinery 
and equipment 

Road and pavement clearing and clean- 
ing equipment, except tractor and truck 
attachments. 

Domestic water systems, power operat- 
ed (shallow-well, deep-well, jet-pump sys- 
tems) 

Crushing, pulverizing, screening ma- 
hinery and equipment, mixing machinery, 
except construction-material mixers 
(crushers, pulverizers, grinders, granula 
tors, shredders, chippers, knife hogs, 
screeners, sifters, sizers, mixing machin- 
ery, parts, attachments and accessories as 
applicable). 

Lumber is being purchased by 
the St. Louis procurement office 
which also operates three region- 
al offices at Chicago (for hard- 
wood purchase), Atlanta (pine) 
and at Portland, Ore., (fir). 

These two procurement offices 

Chicago and St. Louis—are con- 
sidered adequate to handle the 
increased purchases contemplat- 
ed under the President’s limited 
mobilization plan. But if and 
when complete mobilization 
should be ordered an expanded 
set-up is all ready to go. Then 
there would be five procurement 
offices—the present two plus 
New York, Philadelphia, and 
Pittsburgh, 

In addition to the main pro- 
curement offices—with any furth- 
er regional sub-offices necessary 
—there would be a group of serv- 
which would handle 
expediting, inspection and vari- 
ous other matters relating to pro- 
curement orders. There would be 
a service office in each of the five 


ice offices 


main procurement offices and in 
Detroit, Dallas, Cin 
\tlanta, Seattle and San 
Each 
also have a series of area offices 
located at points where important 
purchases originate. The Detroit 
service office, for example, might 
have area offices at Ft. Wayne, 
Toledo, and so forth. 


addition in 
cinnati, 
would 


Francisco. service 


M. Johannesen 


S THIS article is being writ 
ten, controls are about to be 
authorized by Congress and 

they may or may not be in effect 
when you read it. However, no mat- 
ter what turn for better or worse 
the international situation may take, 
it is time to consider the effect of 
control regulations on the business 
of the wholesale electrical supply 
distributor. 

Sut first, I think we should con- 
sider our status on the present basis 
of partial mobilization, because what 
we now look upon as an emergency 
situation could very well become 
our normal status for years to come. 
That certainly 
sibility if we assume that our Na 
tion’s role as policeman of the world, 
which appears to be our job whether 
we like it or not. We may have to 
contend with a long 
cidents similar to the Korean situa- 
tion. 

Such a condition 
shortages and inconveniences from 
would learn 
to live with and work with 
the British 
years. 


seems to be a pos- 


series of in- 


would create 
time to time, that we 
just as 

some 


have done for 


The existence of shortages is 
now, and will continue to be the 
reason for the allocation of criti- 
cal materials, either on a volun- 
tary 
forced. In either case it 
me that the wise electrical distribu- 
tor will not try to make “a quick 


basis or government. en- 


seems to 


ELECTRICAL WHOLESALING—October, 1950 


st 
ag 
A 
R. 
end 
a 
on : 


ave Yourself Many Headaches 
In Converting To Controls 


By R. M. Johannesen 


President 


Johannesen Electric Co., Inc. 


buck” out of the situation, but 
rather he should carefully allot 
his supplies to his regular cus 
tomers on the basis of need, past 
purchases, and other fair and 
equitable factors. Most manufac 
turers seem to be handling sales 
to distributors on such 
and if we distributors all do like- 
wise it should help create a fair 
ly stable condition under which 
we could operate without the 
need of too many controls. 

This matter of fair treatment 
to all customers is important at 
any time but particularly when 
abnormal conditions prevail. 

During and immediately after 
World War II, as my firm re 
ceived small shipments of sup 
plies that we could let go with 
no priority or with a low priority, 
we spent considerable time allot 
ing this material as far as it 
would go. It would have 
much more simple and less ex 
pensive to let a few favored ac- 
counts have the entire shipment, 
and it also would have been easy 
to find buyers happy to pay a pre 
mium for the goods—in one form 
or another. 

Because of our conscientious 
efforts to distribute our supplies 
in a fair and equitable manner we 
built up customer loyalty and 
friendships that have, in many 
cases, withstood the rigors of 
keen post-war competition. 

Under a system of complete 
controls and priorities our free 
dom of action would be consider 
ably restricted. Some of us made 
the mistake of waiting too long 
the last time before securing pri- 
orities and going after priority 


a. basis, 


been 


result, we 
found working 
yreatly depleted inventories 
which could not be replaced. It 


soon 
with 


business. As a 
ourselves 


we must work under controls and 
priorities this time I recommend 
that you learn the rules in a hur- 
ry, and put them into effect im 
mediately. 

Of course, there were some dis 
tributors operating in areas 
where high priority manufactur 
ing predominated. 
along fine under the old priority 
system and will probably do as 
well under any form of new con 


They got 


trols 

Many of us territories 
that combine industrial and rural 
areas, and much of our industry 
may be in non-essential produc 
tion. I think we will get a better 
break this time—due to the trend 
toward decentralization of indus 
try and also due to the policy of 
government and big industry to 
sub-contract as much as possible. 
In addition, many small factories 
all over the country now have the 
ability and the contacts to get 
into defense production in a hur- 
ry—because of their previous ex 


have 


periences. 

Of course, any type of priority 
Under 
there 


system is a big headache 
the last 
was an endless array 


svstem we used 
of forms to 
complete, records to keep, and 
miles of red tape to contend with 
The set-up was so complicated 
and involved that there was a 
widely spread feeling that it per 
mitted the chiselers and the black 
market operators to have a field 
day. 1 believe and hope that the 
will try to 


government work 
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things a little differently this 
time. If critical materials are con 
trolled at the source, namely the 
manufacturer, it eliminate 
much of the detailed record keep 
ing at the distributor level. 

| don’t believe that the electri 
cal distributor will have as hard 


may 


a job this time as he did before 
in convincing government circles 
of his importance and value to na 
tional defense. Our past perform 
ances were of such a high caliber 
that they have not been forgotten, 
in addition we have an ex 
perienced and enlarged associa 
tion (N.A.E.D.) to go to bat for 
us, 


and 


However, no one is likely to 
look us up and force business on 
us. We must analyze the possi- 
bilities in our individual terri- 
tories now, and make our services 
known. Many 
non-essentials 


factories making 
could 
weuld convert to other products 


now and 


quickly if necessary, so our con 


tacts should be of a continuing 
nature 

The distributor gives 
thought to such matters now, and 
plans his future course of action, 
is the one who can convert to a 
controlled economy with the least 


amount of confusion. 


a 
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HieRE to now, Mr. Sales 
Manager, that Uncle 
Sam is breaking up the sales 


TLOW 


force you so painstakingly cultivated 
that 


‘get”’ 


now your major activity 
is again to more goods rather 
ind now 


the contractors and dealers are 


than “sell” more goods 
that 
again visiting en masse, emanding 
their share (and more) of the searce 
items ¢ 
It’s a 


Sales Manager 


world, Mr 


You just get things 


discouraging 


shipshape to do a hard. selling job 
again, and along comes The Alloca 
Man full 


sad tidings. 


tion with a wheelbarrow 


\ sales manager with nothing to 


sell is as unhappy as a farmer with 


sced, True, vou can spend halt 


appeasing irate cus 


deserve 


think they 
and cor 
that vou 


are getting, 


agement 


are pract sleeping 


suppliers, and there just isn’t any 


} 


consun 


more merchandise to be had 
1 


These daily chores wi 
more. but 


Right 


half vour calories o1 


want somethi sell 
Something th a positive ri 


tion busmes 


By Lloyd Foster 


where they grab it out of your hand 
and vou have to defend why you 
allocate Well,  let’s 
browse around and see if we can't 
find flex 


your sales muscles on 


can't more 


some things for you to 


How About The Dogs? 


Sure, the popular numbers are 
moving out faster than you can get 
them in, but aren't there a few items 
hack in the dark corners that some 
of the boys define as dogs, long- 
haired, unwanted mongrels? 

Just for the heck of it, have the 
inventory clerk (Oops I forgot. 
Okay, do it check the 
records and make a list of the items 
that have been in stock more than 


yourself. ) 


six months. Brace vourself before 


ou look at the list. It will be longer 
ou think 

time and routine effort wall 
these items, so vou 
that 


fudging 


of 
scratch the numbers 
this 


just the numbers that vou are de 


out 


fall in eategory—no 


sure will be sold in the next few 


weeks without special sales 


any 
effort. That should leave vou a tart 


em to have something 


We have a 
happy answer to the salesmen when 
“Why should I 
ravel ? nothing to sell.” 
Now, how can the list be made most 
palatable for the salesmen? How 
about giving the 
whole list and telling him to get 
going? Nope, that’s not so good. If 
we do that we may just as well say, 
“Here is the dog list. The needle 
will follow.” The results would not 


here to sell. seem to 


they grumble, 
There's 


each salesman 


he very gratifying. 

Why not break down this list into 
broad merchandise categories; five, 
maybe ten different categories. Then 
every week or every two weeks we 
might run a promotion on one of 
these categories, giving each man a 
quota of items to sell. 

The list for each man then would 
he short, and he could concentrate 
his efforts on a few products rather 
than a stock sheet full. You might 
tabulate the results and keep it post 
ed in your office. You might award 
i nice prize for the best perform 
You and the other salesmen 
can prod the lagging salesmen who 


ance 


have not sold their quota 
and telephone allocating 
does miraculous things to a whole 


Time 


saler’s inventory in a_ period of 
merchandise scarcity, but there are 
usually quite a few dogs that man 
miracles It 


takes a planned effort to move them 


age to escape these 


How About a Mailing Campaign To 
The Trade? 


Even though you can’t give deal 
rs all of the merchandise they want, 
you can keep them posted on what 
what is why, 
outlook is for that 
\ steady tlow of mailings will 


s available, 
what the 


scarce, 
and 


item 
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Mr. Sales Manager 


When Peace-time Markets Crumble? 


answer some dealer beefs before 
they get to you. Too, you'll be im- 
pressing the company name on the 
dealers, month after month, continu- 
ously. 
Say, what about your mailing 
list? Is it in good shape? Do the 
addresses on your mailings look like 
this ? 
Mr. Welch, 
Sterling Store 
Clayton, Md 
or like this ? 
Mr. Rodney A. Welch, Jr 
The Sterling Store, Inc 
324 Main Street 
Clayton, Md. 
mail on 


You get enough 


desk each morning to 


your 
know how i 
ritating it is when you receive an 
incorrect or incomplete address. A 
wrong or fragmentary address oft 


en neutralizes the sales message in 


the envelope, especially when the 
man to whom the letter is addressed 
has been deceased for seven years 
One of the girls, thumbing 
through the customer correspond 
ence files for a day, can bring half 
the list up to date. The 
can check a lot of the 
names for you, and a self-addressed 


salesmen 
remaining 


penny postal can do the rest 
Start the mail campaign rolling 
need to be reminded 


“We're 


Customers 
time and again, doing the 


hest we can.” 


Keep The Stock Sheets Coming 

something im 
stock. Whatever it is, it is better 
ff sold than in stock. These fringe 
to fill in 
items left a 


There’s always 


lines vou took on where 


unavailable hole in 


your volume picture deserve the 


impetus that a regular follow-up 


October, 


campaign to the trade might give 
Why not 


to work every week or every other 


put your imagination 


week cooking up a clever stock sheet 
that will help your salesmen to con- 
vince dealers that what they need 
is precisely what you have in stock, 
and the time to buy it is now—from 
you 


stock 


sheet follow-ups sell merchandise 


Clever sheets stock 


You must agree that a bit more vol 
from the fringe lines wouldn't 


and 


hurt the profit statement 


loss 


Take The Offensive On Telerhone Calls 


inside salesman, who 


Phe poor 
ever he or she is, has a tough mis 
is nothing to allo 
bait to dangle 
customers. If he sells 
it is usually sold, not snatched from 
the salesman’s hanfls 


Do the people who handle 


sion, when there 


+ 


cate, no before the 


something, 


your 


telephone customers know their 
Do they sell or 
stock The 


entitled to a 


just report 


Is mm te lephone 
good 
personal attention, 


can do a good iob of 


salesmen are 
share of 
they 
substitution or 


your 
since 
pushing the fringe 
and hard-to-sell items 

You might put vour ingenuity to 
devising for the telephone 
notebooks 

tell the 


each “push item,” so they 


work, 
salesmen condensed 
whole story on 
can 
absolutely 


These 


defe nse 


ther learn these stories 
cold or can find them quic kly 
on the 


help them take the offense 


people need not he 


How About Taking Inventory 
of Service To The Trade 


Poor service doesn't bring the ill 


will now that it did a few months 
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don't expect the 
Isn't that a 


your house 


ago. Customers 


typ« service 


wonderful reason why 
should be doing its darndest to dis 
**the 


service away 


tinguish itself as one house 
that 
call of duty during a seller’s mat 
ket ?” 


Customers will remember it when 


vave beyond the 


begging for their business, 
likely to 


give vou their fringe business which 


you are 


and they're much more 
they could just as well give to half 
a dozen other distributors who have 
practically the same thing to offer 
When start to sell this idea 


or superb service in a seller’s market 


you 


your firm 
jacket. You'll 
But 
Okay, hop to 


some of the brethren in 


may send for a strait 


yet resistance; bound to you 
said you want to sell 
it 

You're a persuasive fellow, or you 
You can 


other 
best 


sales manager 
to the 
Demanding the 


wouldn't be 


sell vour ideas execu 
tives 


that 


service 
certainly your 
kind of take 
take a walk 
through the 
tion, by the order desk 

just look and listen 
stick thi 
hefore vou start 


1. What happens 


is practical is 
prerovative, so just t 
inventory ot service, 
through the warehouse 
credit 
You might even 
check list in vour pocket 


whet “wall 
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DEVELOP a special campaign to move 


call” customer rolls up to the ware 
house unheralded, and requests an 
item in a hurry? Does some wise 
that 


seller's market again, or does he get 


acre remind him we're in a 
a cordial reception by someone who 
not only gets him what he came for 
but also suggests some of the items 
you're trying to push? 

2. How 
the time a salesman’s order comes in 
the customer gets the ship- 

(Not that 
vo to the warehouse for shipment ?) 
Is this 


competitor 


long does it take from 


until 


ment ? when does order 


service better than 
It should be 


paper 


your 


3. Can any work be elimi 


nated in processing salesman’s 


order ? 


New Personnel Is No Excuse 


Do local 
ind equipment sell? Do the drivers 
\re the trucks 
and well kept? You can 


a lot of 


delivery personne] 
help or hinder sales ? 
ittractive 


shortcomings 


explain away 


by saving “new personnel no 


training, ete.” but when competitors 
don’t have those shortcomings, then 
the alibi doesn’t sound too convine 
ing to customers 

5. Is the 
and well enough equipped to permit 


warehouse big enough 


expeditious processing of orders? 


94 


those items hidden back in the corners that have been in stock over six months. 


Would mechanical equipment step 
up the tempo? Are shipping and re 
ceiving areas large enough? Are 
items likely to be ordered together 
\re the 
turnover items nearest the shipping 
dock ? 

6. When a 
long does he wait to get the answer 
to his query? Does he get the right 
answer? Is he sold extra 
(Sticking a bright colored tab on 
the inventory cards of push items 


might 


stocked together ? fastest 


customer cals, how 


items ? 


remind inside personnel to 
push these items. ) 


A War On" 


Attitude Can Ruin Business 


“Don't You Know There's 


7. Does the general inside staff 
have a sales slanted attitude? They 
will be pleasingly unique if they do 
have in this seller’s market. If they 
like bloodthirsty, pompous 
mouthpieces for the “Haven't 
heard there’s a war on?” philosophy, 
tl thev 


omers as 


look 


you 


must impress vour cus 
‘just another lazy whole- 
busi- 


en 


saler who doesn’t deserve my 
ness.”” 


How 


moment of 


are back orders handled 
from issue to final de 
wWery 

9 Does the 


business or 


tone of credit letters 


induce alienate cus 


tomers that your salesmen work so 
hard to cultivate? Have you read 
a credit letter lately ? 

The check list could be several 
pages longer, but you couldn't get 
it in your pocket if it were 

Some of these questions we've 
asked could be justifiably answered 
“that’s somebody else’s job.’”’ Grant- 
else’s primary 

the business 


ed, it is somebody 
job, but it becomes 
of the sales manager when it affects 
any 

These items do 
buver’s market returns 


sales to appreciable degree 


now, and when a 


Service That Supports Sales 


Mr 
men will love you if you get tough 
and things 


Sales Manager, vour sales- 


around home base get 
geared 


the 
The big boss will love 


shaped up so that service is 


to support sales, now and for 


long haul 
vou, too, (after the storm is over) 
} the and 


later will show the your 


vecause sales curve now 
fruits of 
perspiration 

Where to now, M1 Man 
ager? Well, if vou weren't kidding 


really 


Sales 


about wanting to do some 


selling, now, then, roll up the shirt 
sleeves : 


] 


good ideas 


there is plenty of stuff and 


that need to be sold 


now 
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The Final World War II Form: 


omorrow’s Priorities Pattern? 


Distributors’ Application for Preference Rating 
READ CAREFULLY Instructions on ravene side 
This forns must be used by distributors, wholesalers, and jobbers who purchase from producers the types of supplics listed below, for all applications 
lor priority assi-tance except applications for machine tools, or items listed in Orders M-21-b or E-2-a. 
Fill in three copies and retain one, Send the other two copies to War Production Board, Distributors Branch, Washington, D. C 
To be filled in ONLY by Distributors, Wholesalers, and Jobbers «ho purchase the following supplies from Producers: 


Automotive supplies. Railroad supplies. 
Aviation supplies. elevator Refrigeration ow 


Indusirial supplies 
Plumbing and beating supplice 


II. Saves axp Ixvextory (Information reported in this Section must be ONLY for the department indicated in upper right-band corner of this form). 


Month ending 104... (See Instructions, Section IT), 
(a) Book or physical inventory including consignments, on above date.................-------.---- 
(6) Sales from stock, including consignments, in above month... 


TI]. Items for which Preference Rating assistance is requested (list only items stocked in the department referred to above): 


of Ivee 


(If mere space le needed, use edditionel copies of thie form) 


IV. Supplementary information which will assist in consideration of application (see instructions). 


(If more apace le needed attach additional sheets or extend sintements in letter) 


CERTIFICATION BY APPLICANT AUTHORIZATION 


The undersigned hereby certifies that he is authorized to execute this application (Te be Giled out by the Director of Industry Operations) 
on behalf of the Lietributor, that the facts herein set forth, or appended, are true aod The Preference Ratings specified in column H shove are hereby amianed to the 
correct to the Lent of his knowledar and that receipt of the material requested hereio items of the dollar value shown in column above, subject to the 
Bot coo*titute violation of Suppliers’ Inventory Limitation Order L-63. 


(Nome of 


ORIGIN AL—Sheet No. Serisl No D-......... 
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Division oF OramaTions 
WASHINGTON. ©. 7 
Department... 
a 
Construction supplies Health supp Tran-mission supplies. 
Dairy Testile mill supplies. 
Electrical supplies. Welding ond cuitiag sepplics 
Farm supplies. 
(Ome (Ona (Oma (Ome 4 
: 
Director of Industry Operations. 
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The Vast 1950 National Network 


Geographic Distribution of Full Line Verified Electrical Wholesalers 
Ala 19 Maine 10 Okla 
Ariz q Md 2 Ore 
Ark 12 Mass 8! Pa 
Calif 9 Mich 74 R 1 
14 Minn 2 
6 Miss 13 $. 
Dela 7 Tenn 
> of 0 Mont it Tex 
Fla 34 Nebr i8 Utah 
7] 17 Nev 3 vt 
‘a 9 H 4 Va 
N J 6? Wash 
5S N M WwW. Vea 
33 N Y 188 Wisc 
Kans N ¢ Wyo 
v 9 N D 8 
h 0? Total for U. 
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INSTRUCTIONS FOR FILLING OUT FORM PD-iX 


INTRODUCTION 
The Distributors’ Application Form has been designed to give mented prnonty assistance to distnbutors, wholesalers, and jobbers for certaip essential 


supplies purchased directly from producers 


form must be used by Giencibetens, wholesalers, and jobbers who purchase.from producers the types of supplies listed, for all applications 
for priority assistance except applications for machine wols, or items listed in Orders M-21- br or E-2-a. 


Wherever possible, dutrbutors, wholesalers, and jobbers should extend 


Quantities authorized will not exceed those p d under 


ference ratings they b. 
nventory Lumitetion er 


¢ received instead of using this application form. 


HOW TO “FILE AN APPLICATION 


Three copies of Form PD-1X make « complete et Fill in all tae copies, 
retaining the third Rover Bend the other two copies to War Producto: pe 
inbutors Branch, Washingtos, If io addition to the supplied o. 
PD-1X, the or A wishes to submit data which will further explain bis peed for 
the 


Both copies of the application. aad the letter, must be by the owner, 
proprietor, or duly authorised official All information on the form, and ail letters. 
must be typewritten or 
Department (sre upper right-hand corner of form) 


On and after June |, uired to apply in any one applica 
tion for items which constitute one and the supplies 08 top 
of Form PD-1X. Where this requires depar une 
according to the types of supplies listed, anes by the 

The classi6cation of departments should be aecording to types of supplies. For 
each type of supplies, a separate depar sbould be 


On an for each depe , Only items bandied by that department 
should be hated 
Where the same material is some than ene 


than one department), « separate application for rating must be made fi 
——_ needed for each department Thus if 50 bronse bushings are required by the 

al department ( ing electrical supplies) and 30 bronse bushings by the 
industrial department (handling industnal supplies), © separate application should Le 
filed for the reepective quantities of bushings needed for each such department 

Where distributor's business is confined to one type of supplies, that 
type should be listed on line provided, with the words “ove department only | immed)- 
ately following. Ail Gigures then reported abould be for the entire business. 


Information supplied in this section should cover operations for the caleodar 
month which precedes the ee of Gling the aupteation Thus, on an application 
in March, information supplied would be for operations during the month of 

Where figures for the preceding month are not available, however, Bgures 
may be for second preceding month Insert, in the space provided, the 
name of the month for which Bgures are reported 

Paar (¢) —Show here the (otal inventory of all items of the one devartment re- 

right-hand corner of form. Include value of all consigned stocks and 
it or members of the frm, whether or 


Pant (6).—Show here only sales from including consigned stocks. Ex- 


clude all from direst to applicant's customers or shipments 
consigned to others and billed to applicant. 
Section 

here items handled by the department for which asmetance 


requested. If more space is me may be 00 & separe’ 
bert, which hase been ruled spaced exactly like this section, and which is affixed 
to this section 

Column A —Report bere the In addition to 908 
figure, show the unit of measure w! purchasing (|. ¢., 365 
gross, 500 pounds, 30 dosen, ete ) 

Column B.— Report bere, in terms customarily ueed, the name of the article 
Spoeily type, quality, or other identification which will apprar on purchase order 

not, however, report individual sises. 

chine screws, steel machine ecrews, chrome box wrenches) 
Simdariy, show finish (galvanised, enameled, plated. ete) ete.) net repr in — 


ty ant feels that more information regarding any article should be furnished, 
thie may aplained in an accompanying letter 
C —Is this columpe should be shown the inventory dollar value, including 
consignments, at net cost, of the articles listed in column B only, on December 31, 104! 
Report should be of physical inventory, where possibie. here no physical count 
was made on December 31, 1941, however, figures supplied may be from book records. 
Where other than physical count is reported, indicate in section IV, or in letter 

Column D —In this column should be shown the dollar value at net cost of those 
items heted in column B which have been physically received during the calendar year 

up to the date of Gling of the application Jnformation should be obtained from per 

petual inventory records, card systems, or buying ‘cords. Where such records have 
Bot been kept, information may be obtained from yp voices. 

a EF —Ineert in thie colump the inventory dollar value (including consigned 
stocks) at net cost of the items listed in column B on date of Gling. Information may 
be gathered from book records, although it preferable that physica! count be made. 

‘olumn F —Show here the purchase cost of those materials listed in columns A and 

Boon bich rating reques' Deo not show the unit cost of each piece. Show the 
total cost of the items for which « rating is requested 

Exaurte — To further explain (be instructions for this section, the following eet 
of facts presenied 

Assume that the products needed are heragon head cap screws of various sizes. 
Applicant normally carries in stock about 200 suce ‘Applicant has @ present nedd, 
however, of only 4 sises 


The information for all 4 sizes would be reported on one line as follows 


26.000 Hexagon head $088 $580 $387 $1,233 
precee steel cap screws 


This information le made up from the following data (which should NOT be 
) 


350 68287 
10,385 17135 7,300 12385 
7.208 #139 4,500 24750 
5,387 41280 2500 19625 
$088.4) $579.60 
Nete that the information supplied in al) columns ie for only the mace and clasece 
stems for which applicant copie Deo not furnish information regarding those 

ses for which DO aasistance is requested 


pplicant may show, in this section, any additional information which be believes 
ull wo hus There should be reported here. 
where relevan 
1. Type or class of trade served: (i ¢, “machine wool manufacturer, aeurcrast 
manufacturer, sbip building, farms, restasrants, industnal, etc 
2. Where need is based on unusual demand such as new defense plant, give perti- 
peat information 


3.) Where need is based on Soment, 
erason, and slate whether quantity requested will cover requirements for 
eoure 1042 season 

4. Where distributor bas properly substantiated 


records in bis poseresion, he 
may submit the following information for the el covered by thie 
on during the month shown in Section | 
Deter volume of shipmente—owl of stoch—on orders rated A-1-J or 
igher 
Dollar volume of shipmente—owl of stock—on orders rated A-2 to A-10 
volume of —oul of sock—on orders rated B-1 to B-S 
All direct shipments must be excluded 
Distributor must not show this, information unless be has in 1. pogsesaicn 
the Working papers from which the date bave been summarised. 
HOW TO OPERATE UNDER THE PROGRAM 
If the atin is approved, one y of PD-1X will be returned to the appli- 
cant showing the quantities of materia and the ratings 


The rating atthorised in column H may be 
only to the purchase of the kinds and quantities of materials authorised in column G 


Any use of the authorised preference rating, on the articles certified, is subject 
restrictions 
1) 


the rating h d may not be placed for quantities 
greater than those certified. It is permissible to split up the quantity 
authorised into more than one purchase order, and to buy the suthorized 


quantity from more than one ek» wt The total of the separate purchase 
however given to one or several producers 
just not ex total quantities certs 
(2) The total of those ty, of referred to in Suppliers’ 
loventory Limitation Order 63, whether or not purchased 
use of rating not exceed the masimum permussible inven: 
declared in that Order 
Use of the Rating 
Priorities oy No. 3 governs the issuance of this Form Fo5% and the 
—a rating assigned hereunder. All of ite terms must be observed. 
The ference rating assigned hereunder may be extended only to 
a) vernes of maternal which will be physically incorporated into material 
to be ultimately delivered to the distributor, or to deliveries of material 
= iteelf will be ultimately delivered to said distributor or which 
be used, within the limitations of Paragraph (e) of Priorities 
Regulation No. 3 to restore inventory to practicable working zini- 


(a) Maternal which is neither greater in quantity nor to be delivered on dates 
rlier than required to make on schedule « rated delivery or, within 
the limitations of Priorities Regulation No. 3, to restore inventory to a 
practicable working minupum 
B. The Distributor shall retain this Form PD-1X and be and each related sub- 
may extegd the rating to bee order(s) 
by executing and o hie (s), by pure’ 
order or other equivalent the form of Certification, which shal! 
consti aie & representation to the Director of Industry Operations 


“Preference Rating hereby applied te Form PD-1X 
Serial Neo D.. with Prierities Regulation Ne. with 
which! certify have 


Distribuler or 


(Swgnatare aad tithe of 
Records 
In addition to the recorde required to be kept under Priorities Regulation No. 1. 
as amended December 23, 1941, copies of which may be obtained from the War 
Production Board, Washington, D C or of all endorsed purchase orders delivered 
must either be segregated or kept in « form so that they a) — be segregated 
for inspection by representatives of the War Production 


qoowg 
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ews Notes from N.A.E.D. 


By Alfred Byers. Executive Secretary 


National 


Association of Electrical Distributors 


BOARD OF GOVERNORS MEETS AT 
PACIFIC ZONE CONVENTION 


Later this month the Associa 
tion’s Board of Governors will hold 
its semi-annual meeting at Coro 
nado, California, where, immediately 
after their meeting, the Pacific Zone 
of the Association will hold its Fall 
Convention 

The Board has never before met 
on the Pacific Coast, and this meet 

yg was arranged after repeated in 
vitations the Zone 
membership, who have been anxious 


in 


Pacific 


for a number of years to bring this 
Many plans have 
Pacific Zone to 
Convention pre 

the Board 


and 


meeting about 


been made by the 
arrange its 


gram so that members ot 


own 


will find it highly interesting 


AREA MEETINGS FOR 
N.A.E.D. MEMBERS 


In connection with the trip covet 
ing the Board of Governors meeting 
ut Coronado, plans have been made 
for holding meetings at St. Louts 
and Houston and 

N.A.E.D 
mectings 


with the 


Kansas City, 
Orleans, for 


and 
New 


bers in 


mem 
those areas Lhe 
are planned to coincide 
schedule of the | 
will 


travel xecutive 


Secretary, who conduct those 


area meetings, and at which he w 
he assisted by Mr P. M. Pritchard 
the Association’s Special Represen- 
tative 

The timing of these area meetings 
is opportune from the standpoint of 
providing the members in attend 
ance with the latest information re 


garding the activities at Washington 


in connection with national security, 
ind the Association’s efforts to give 
its fullest cooperation to the govern 
ment’s programs 
Developments on the national 
scene and within the industry itself 
incline to make the area meetings 
this year more than usually im 
portant, and good attendances are 


expected at each meeting 


MEMBERSHIP 


N.A.E.D.’s membership continues 
to show a steady growth. During 
the past month N.A.E.D.’s 
dent W. G. Peirce, Jr., and his as- 
Vice President R. M. Jo 
hannesen, Chairman of the Appa- 
ratus and Supply Division, and Vice 
Chair- 


presi 


soclates, 


Benjamin 
\ppliance Division, have 


President (aTOSs, 
man of the 
their time in 


given generously of 


the interest of increasing the mem 


bership. Executive Director Chas. 
(;. Pyle and his headquarters staff 
have augmented these efforts by con 
siderable field work 

It is evident that there 1s 
ing realization within the industry 
of the N.A.E.D. to 
and 
distribut 


\ssociation’s 


a grow 


mnportance ot 


the constructive advancement 


expansion of the electrica 


4 


ing industry 


programs advance in a practical way 
the interests of tl 
listributor 
Supply distributor 


Distributor. Th 


\pparatus and 
pro- 
ual consideration for 


ance San 
vrais show eq 


and the manufacturing 
Many years’ experience 


the publi 
supplier 

than forty fact—are 
efforts 
today is 


more two, in 
Association 


N.A.E.D 


these 


it 1s that 


behind 


hus 
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very widely recognized as the repre 
sentative of its industry, and its in 
creasing membership growth retlect 
that condition and at the same time 
\ssociation’s influence 
Director Pyle affirms 
N.A.E.D. to be 


representative na 


increases the 

Executive 
that in order for 
the industry's 


tional Association, it 1s necessar 
for the great majority of electrical 
distributors to affiliate with it. With 
out constant growth in conformance: 
with the expansion of the industry 
itself, the 


static a 


\ssociation would become 
condition, Mr. Pyle 
pointed out, which he will vigorously 


has 


strive to avoid. 


N.A.E.D. MEMBERS APPOINTED 
TO DEFENSE COMMITTEES 


In another part of this edition 
will be found an interesting account 
of recent appointments of N.A.Ee.D 
important 
relating to the administration of the 
National Production Act of 1950 


lo the five members whose appoint 


members to committees 


ments are announced in the article 
referred to will accrue 
thanks of every electrical distributor 
have 
rially of their and 


Washington, and their 


the sincere 


will to contribute mate 


time talents at 
efforts will 


practical benefit 


the, 


of ¢ onsiderabl 


to the 
will 


government's agencies 
in their individual and 


At the 


however, the industry is assured o 


serve 
special capacities same time 
adequate consideration of its prob 
lems in relation to the national se 
the con 
tributions made by these five 


curity effort as a result of 
recent 


es 
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THE NAME IN LIGHTING 
THAT MEANS 


...TO YOU AND YOUR CUSTOMER 


® The finest and most complete line of Service Station Lighting 
Equipment 

* Thoroughly engineered Airport Lighting Equipment 

* Sports Lighting—Floods and Poles of the highest 
calibre 


* Street Lighting Standards and Luminaires 
incorporating exclusive scientific 
advantages 

* Outdoor Theater Lighting— 
unexcelled for beauty and efficiency 


* Industrial Lighting tha 
raises efhiciency standards 


Single and 
Double Arm 


Standards 


Pyion-Lites and Cluster Sing! 
Lights for Every 
Obstruction 
Lights 


Famous 


Criginators of the 
Famous Hinged 
Floodlight Pole 


~~ 
— 
— 
— 
— 
— 
— 
— 


Ultra High and High 
Intensity Runway 
Markers for Airports 


NOTE TO JOBBERS’ SALESMEN: 


You're sure of a sale when you promote 
REVERE — The Complete Quality Line. 
Don’t work without the Revere Catalog. 


5-Light Cluster with 
300- Watt Lamps. 


Slips 2” stub over Send for it today. 


Pylton-Lite or Hinged 
Pole 


REVERE ELECTRIC MFG. CO. 


6011 BROADWAY e CHICAGO 40, ILL. 
INDOOR AND OUTDOOR LIGHTING EQUIPMENT TO SERVE EVERY NEED 
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Aisle and Fence 

ae Marker for 

ree 3 Outdoor 

Theatres 

374 Whiteway 
Pylon-Lites 

150 to 1600 / 

Octagonal 

Qr Wall One-Piece 

Type 

Code ns 

Beacon 

No. 2000 300 

780-1000-1500 Elipter a 

Watt Rear Open 

Service | Type j i 
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FLUORESCENT FIXTURE 

This version of the “Varsity” fixture is lighter 
than its predecessor. Its side panels are of 
translucent extruded plastic, ribbed and 
curved. Plastic egg-crate louver affords 40 
degree x 40 degree shielding and swings 
from either side. Unit can be installed 
singly, or in continuous runs with no con- 
necting couplers needed. Knockouts are 
provided for single stem mounting. The 
fixture is available for two, three or four 
40-watt lamps, and for two, three or four 
slimline lamps in lengths from 48 to 96 
inches. 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical contractors. Institutional, indus- 
trial and commercial buyers. Leader Elec- 
tric Co., 3500 N. Kedzie Ave., Chicago 18 
Ill; or Leader Electric—Western, 800 One 
Hundredth Ave., Oakland 3, Calif. 


CONNECTOR 

This Yin. all-steel 90-degree angle con- 
nector is designed for use with armored 
cable sizes 14-2 and 3 through 10-2, and 
¥Y-in. flexible conduit. The clip with its 
two legs anchors the cable. A single screw 
tightens the clip and locks the connector 
together. Listed by Underwriters’ Labora- 
tories, Inc. 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical contractors. Commercial, indus- 
trial, institutional and rural applications. 
The Thomas & Betts Co., Inc., Elizabeth |, 


CONNECTORS 

A line of connectors 
splice caps for ‘pigtail’ 
snap-on insulators which eliminate necessity 
for taping of joints; and lugs which pro- 
vide for both single and multiple wire 
terminations. Splice caps come in two sizes 
for two 218 to three <8 wires. Lug takes one 
£16 to one 28 wire. Approved by Under- 
writers’ Laboratories, Inc. 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical contractors. Buchanan Electrical 
Products Corp., 1290 Central Ave., Hillside 
N. J. 


includes open-end 
splicing of wire; 


CONTROL CENTER 

Up to six Size | or 2 
mounted in a standard vertical section 
20-in. wide by 20-in. deep by 90-in. high 
in this control center. Other features of 
the control center include: “Plug-in” 
have positive pressure stabs which grip 
round vertical busses, and units slide on 
corner guide rails for removal or exchange; 
circuit breakers are of the thermal magnetic 
type with trip-free, non-tamperable, fac- 
tory calibrated protection incor- 
porate NEMA Standard mounting dimen- 
sions and wiring schemes: switches are of 
visible blade, quick make and break design 
safety handle mechanism provides for as 
many as four padlocks to lock both door 
either “on” or “off” 


starters can be 


units 


starters 


and disconnect in 
position 


@ DISTRIBUTOR'S POTENTIAL MARKETS 
Electrical contractors. Industrial buyers 
Square D Co., 404) N. Richards St., Mil- 
waukee 12, Wis. 
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HAZARD-PROOF FIXTURES 


Designed for use where highly flammable 
materials are manufactured or handled, an 
explosion-proof lighting fixture (left) fea- 
tures flame-tight cast aluminum alloy hous- 
ings which act to render internal explosions 
harmless and insure operating tem- 
peratures. Threaded permits 
access to interior for wiring and lamp re- 
dust-tight lighting fixture 
(right) is designed for use in locations where 
flammable dusts are present in quantity. 
The one-piece cast aluminum housing acts to 
exclude dust from the interior and to avoid 
accumulation of dust on the exterior surface. 
Both fixtures 
and sizes, according to the manufacturer. 


@ POTENTIAL MARKETS: Electrical con 
tractors. Industrial, commercial, rural and 
institutional buyers. Pyle-National Co., 1334 
North Kostner Ave., Chicago 51, III 


safe 
construction 


placement. 


are available in many types 


FLANGED WIREWAY 

Produced in one to five foot lengths and 
approved by Underwriters’ Laboratories 
this flanged type wireway measures 2!/2x2'/) 
recommends the 


inches. The manufacturer 


wireway for use in connecting machinery 
to power lines, telephone wiring and many 


other types of applications 


@ DISTRIBUTOR'S POTENTIAL MARKETS 
Electrical contractors. Industrial, commer- 
cial, and institutional buyers. Keystone Mfg. 
Co., 23328 Sherwood Ave. Center Line, 
Mich 


| 
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JUNCTION BOXES 


A series of three pan-type junction boxes 
for one, two or three duct underfloor wiring 
designed for installation with 
shallow concrete slabs, open-web steel joist 
construction, steel decking, or cellular floors. 
Boxes occupy 2!/-in. of top floor construc 
tion. All ducts enter on one level, with an 
interior design placing the low potential 
wiring area always at the top level of the 
box. Galvanized steel tops are standard. 
Tops for marble or terrazzo floor finish avail- 
able. Listed by Underwriters’ Laboratories, 
Inc. 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 


Industrial, commer- 


systems is 


Electrical contractors. 
cial, institutional, rural and residential ap 
plications. National Electric Products Corp., 
Chamber of Commerce Bldg., Pittsburgh 19, 


Pa. 


WALL LIGHTING FIXTURE 


Molded from electrical porcelain, this light 
ing fixture includes a convenience outlet and 
is equipped with an opaque glass shade. 
Base is 5!/2-in. by 5-in., and the cadmium- 
plated mounting strap fits 3!/4-in. and 4-in. 
outlet boxes, or Gem X boxes. The unit is 
approved by Underwriters’ Laboratories, Inc. 


Four types are offered 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical contractors. Recommended by the 
manufacturer for residential, commercial and 


industrial applications in bathrooms, lava 


tories, over kitchen sinks, counters, washtubs, 
John | 


workbenches, etc Paulding, Inc. 


New Bedford, Mass 


STREET LIGHTING STANDARDS 


Available in heights ranging from approx- 
imately 22 to 33-ft. with mast arms extend- 
ing 4, 6 or 8-ft., a line of hinged street 
lighting standards may be adapted to either 
multiple or series circuits. The standards 
are constructed of 10-gauge steel and are 
furnished with or without sub-base of !/4-in. 
steel plate with removable doors to facilitate 
installation of transformers. The hinge of a 
standard is fitted with a hollow hinge pin 
to prevent injury to the wiring insulation 
when the pole is raised or lowered. Pole 
weight is balanced to facilitate the lowering 
of the luminaire for cleaning and servicing. 
When raised, the hinged section is bolted 
to the lower section and secured with a 
padlock. The luminaire is furnished in various 
sizes to permit lighting flexibility in accord- 
ance with the needs and preference of 
each municipality, according to the manu- 
facturer. 


@ POTENTIAL MARKETS: Electrical con- 
tractors. 
Revere Electric Mfg. Co., 6009 Broadway 
Chicago 40, Ill. 


ELECTRIC WATER HEATERS 


Features of this portable electric heater 
are that it is available in 15 and 20 gallon 
capacities, it contains a  corrosion-proof 
“wrap-around” type heating element and an 
adjustable thermostat. The heating element 
is a 750 watt, 110 or 200 volt ac. unit. The 
inner tank is of heavy gauge copper which 
has a special inspection cover providing 
accessibility for cleaning by hand. The 
heater has an Underwriters’ Laboratories 
approval. Manufacturer's recommended uses: 
tourist courts, cottages, roadside 
stands, and general farm use. 


summer 


@ DISTRIBUTOR'S POTENTIAL MARKETS 
Commercial buyers. Rural and residential 
applications. Safgard Division, Grand Sheet 
Metal Products Co., 1501 S. Laflin St., 
Chicago, Ill. 


Municipalities and utility buyers. 
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FASTENING DEVICES 


These fastening devices include the fol- 
lowing types: Toggle bolts—designed in 
three styles, spring wing, and two one-piece 
wing tumble types which are available in 
several screw thread sizes ranging from 
Vg-in. x 2-in. up to '/2-in. x 6-in, in 31 differ- 
ent screw lengths; machine screw lead 
anchors—available in 10 sizes ranging from 
screw thread size 6-32 to %4-10; expansion 
bolts—these are available as a complete 
unit including a taper-headed bolt, lead 
sleeve, metal cone and a square or hexa- 
gon nut. The screws are made in four 
thread sizes ranging from 3/16-in. x I-in. to 
'/y-in. x 8-in. in 25 various bolt lengths. 


@ DISTRIBUTOR'S POTENTIAL MARKETS: 
Electrical contractors. Commercial, indus- 
trial, and institutional buyers. Holub Indus- 


tries, Inc., Sycamore, Ill. 


MAGNETIC STARTER 


This size 4 “RA magnetic starter measures 
Il-in. wide by 10-in. high by 7!/4-in. deep. 
According to the manufacturer, the compact- 
ness of the unit is achieved by use of a 
patented right angle balanced mechanism, 
which employs full magnet power without 
lifting extra weight. Features include: A low 
wattage solenoid electromagnet; alkyd, a 
thermosetting molding compound of high 
arc resistance, in the protective base and 


hood. 
@ POTENTIAL MARKETS: Electrical con- 


tractors. Industrial, commercial and institu- 
tional buyers. The Arrow-Hart & Hegeman 
Electric Co., 103 Hawthorn St., Hartford 4, 
Conn. 
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NAED Members Given Posts 
On Special Defense Committee 


Five members of the National Association of Electrical Dis- 
tributors appointed to newly-formed group within Secretary 


of Commerce Sawyer’s Wholesale Trades Advisory Committee 


ASHINGTON Joseph Kolodny, lL. W. Taylor, Graybar Electric Co 
chairman of Secretary of Commerce Inc.. New \ N. ¥ Priorities 
Charles Sawyer’s Wholesale Trades Ad Raymond Rosen, Raymond Resen & 
visory Committee, recently announced the »., Inc, Phil 


a phia, Allocation 
establishment 


al. Zamoiski 
Committee composed Mad 


within that committee of a ( 
Special Defense 


representatives of a number of wholesale 


industries. From the membership of the 


executive director 
National Association of Electrical Dis 


tributors, the following five men have Distril 


been appointed to the Special Defense chairmat 


Committee with the following — specific mittee wl 
assignments thorities actions and recommen 

I.. M. Nichols, General Electric Supply tions of special committees repre 
Bridgeport, Conn.—Price Control senting holesale industries At present 
West, Doubleday-Hill Electric hoth Mr vie and Altred Byers, NAED 
of the South, Washington, D. ¢ execut } 


ve retar ire members of the 
Inventory Control Wholesale Trades Advisory Committee 


Serving Their Industry 


These developments come as officials m 
government circles here have been calling 
on industry for active support of programs 
instituted as a result of enactment 
National Production Act of 1950, last 
montl National trade associations in the 
wholesaling industries have contributed 
considerable practical aid to the develop 
ment of these programs 

secretary of Commerce Sawyer as 


long practiced the idea of calling on re 


sponsible business agencies to advise hin 
conditions in commerce 1 industr 
ow a well orgamzed group, the Whole 
sale Trades Advisory Committee has 
functioned helpfully for more than a 


veat 


Tristate’s “Bob” Stott 
Buys Monumental Co. 


BALTIMORI The Tristate Electr 
Inc., electrical wholesal 
juarters in Hagers 

recently acquired The Monu 
ectrical Supy f this city 


town, Md 
mental El 

Located 2 North Gay Street, The 
Monumental Electri: hi 


ven in business ars. Tri 


founded in 1927 and headed | 


W. Taylor Priorities Raymond Rosen Allocation 
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T HE life of 40-watt fluorescent lamps can be 
shortened as much as 1,000 hours by improp- 
erly designed ballasts. 
You can avoid this costly loss . . . save on lamp re- 
placement and maintenance ... by specifying the 
ballasts that assure you full rated lamp life... 
CERTIFIED BALLASTS! 
CERTIFIED BALLASTS are made to exacting specifi- 
cations, then tested, checked and certified by an im- 
partial authority, Electrical Testing Laboratories, Inc. 
Up to the minute information on the types of CERTI- 
FIED BALLASTS available from each participating 
manufacturer may be obtained from Electrical Test- 
ing Laboratories, Inc., 79th St. and East End Ave., 
New York, New York. 


CERTIFIED | 
SPEC. NO. 6 
PF 


FRTIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 


2116 KEITH BLDG., CLEVELAND 15, OHIO 
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Robert A. Stott, recently occupied a new 
saltimore warehouse at Loch 
oad and 28th Street. The business 
tie combined firms will be operated tr 
that location 
The Tristate Electrical Supply ( 
operates trom warehouses in llagerstown 
and Cumberland, covering a sales 
which includes Maryland, Virgima 
substantial parts of Pennsylvania 
ware and West Virginia 
I MeCalley and Herbert © 
lley, who have been operating the 
Monumental company since the death of SHOWN above is a living-dining room area that has been “light conditioned” 
Lawrence MeCalley, will he according to G.E.’s “recipes” and to which has been added the following light- 
associated with Tristate, as will other de ing extras: Illumination of the bookcase, a ceiling spotlight to illuminate 
partment heads of Monumenta the large picture, two spotlights over the flower box, and two torchieres. 


Home Lighting Program 
To Benefit All Industry 


and illustrates the extent and location 
General Electric Co. launches all the important places to light in 
program to “light condition” home. The G.E. recipes offer spe 
40° million American homes directions for lighting each lox 

provide sufficient flexibility for 


ditioning a small home at low « 
EVELAND~— Electrical wholesalers 


A can do well to revise upwards theit 


residential | ting sales goals over 


next years in view of nsi The Legal Units of Electrical 


40° million i 
recently launched by th neral Electri As provided in Public Law 617—8Ist Congress, Chapter 484—2nd Session, an 
act approved July 2!, 1950, redefines and establishes in the following sections the 
legal units of electrical and photometric measurement in the United States 

SEC. 2. The unit of electrical resistance shall be the ohm, which is equal to one 
thousand million units of resistance of the centimeter-gram-second system of 
of bas livhtine cipes electromagnetic units 

SEC. 3. The unit of electric current shall be the ampere, which is one-tenth of 
the unit of current of the centimeter-gram-second system of electromagnetic units 
: SEC. 4. The unit of electromotive force and of electric potential shall be the 
hetter home lighting and to acquaint them volt, which is the electromotive force that, steadily applied to a conductor whose 
vith its benetit stimul | hin resistance is one ohm, will produce a current of one ampere 

olannine ; at warded wort SEC. 5. The unit of electric quantity shall be the coulomb, which is the quantity 
: of electricity transferred by a current of one ampere in one second 

SEC. 6. The unit of electrical capacitance shall be the farad, which is the 
capacitance of a capacitor that is charged to a potential of one volt by one 

ting in existing homes coulomb of electricity. 

Named . echt 4 SEC. 7. The unit of electrical inductance shall be the henry, which is the induc 
tance in a circuit such that an electromotive force of one volt is induced in the 
circuit by variation of an inducing current at the rate of one ampere per second 

SEC. 8. The unit of power shall be the watt, which is equal to ten million units of 
undertaken } om ighting Id power in the centimeter-gram-second system, and which is the power required to 
cause an unverying current of one ampere to flow between points differing in 
potential by one volt. 

SEC. 9. The units of energy shall be (a) the joule, which is equivalent to the 
energy supplied by a power of one watt operating for one second, and (b) the 
kilowatt-hour, which is equivalent to the energy supplied by a power of one thou 
sand watts operating for one hour. 

SEC. 10. The unit of intensity of light shall be the candle, which is one-sixtieth 
of the intensity of one square centimeter of a perfect radiator, known as a “black 
body,” when operated at the temperature of freezing platinum. 

SEC. 11. The unit of flux of light shall be the lumen, which is the flux in a unit 
of solid angle from a source of which the intensity is one candle 

SEC. 12. It shall be the duty of the Secretary of Commerce to establish the 
values of the primary electric and photometric units in absolute measure, and the 
legal values for these units shall be those represented by, or derived from, national 

1! she ight need reference standards maintained by the Department of Commerce 
extensi 1] = SEC. 13. The act of July 12, 1894 (Public Law Number 105, 53rd Congress) 
entitled "An Act to define and establish the units of electrical measure,” is 
hereby repealed. 


Co.'s Lamp Department 


ogram, which will | 
and 10,000 homes m which to demonstrat 


m, is designed t how homemakers 


tram,” it 


The program 


speci 


reported residential 
mimittes 


society 


3 

4 

ae size home more luxuriously, it was ce “ater 
the past, lighting people have spect 
Bio ed lighting tor an entire root accord ‘ 
er. ing to Gl The new approa ls for = 
whiting situation formulas, W may be 
of applied both in different and in 
any several rooms in a particular house. For 
c exan ple t was explained, the ghting 
Big: nd recipe for reading while seated in an up * 
holstered chair s just a valid 1 thre 
cae t or anv sitting room, bedroom and study a nt a. 
| 

Engineering Mmmm. This report defines Ce 
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living room. These recipes specify not 
only the performance characteristics of 
the portable lamp or lighting fixtures, 
but also its position with relation to the 
seeing task to be performed 

[he program calls for the creation of 
10,000 demonstration —light-conditioned 


homes all over the country by the end of 


195l—an average of one demonstration 


home for each 4,000 residential electric 

meters. It is planned that these homes 

thrown open for inspection by the 

public and expected that they will inspire 

heightened practical interest in home light 

conditioning 

Cooperating to make a success of the 

demonstration homes will be the electric 

service companies, operative home build 

ers, manufacturers of lighting fixtures 

and portable lamps, and retail stores. The 

electric service company will be asked to 

organize, coordinate and operate the dem 

onstration home phase of the program as 

| 4 i tf | id i service to the homemakers of its com 

t & at S nsi e munities, It will select the homes to be 

I conditioned and gain the agreement 

+ ot home builders to participate. It will 

That Ma eS t e Di erence also help select, secure and supervise the 

tallation of equipment meeting the re 

juirements of the light conditioning re 

Looking inside a Jefferson THERMAL Saf-T-Lag Fuse you quick- ipes, and will cei personnel to 
ly see the construction features that make the difference—in demonstrate the homes 

performance, protection and economy. General t will provide lamp 


bulbs for the demonstration homes, the 


ufacturers will be asked to supply cata 


TRIPLE PROTECTION FFERSQ lighting recipes, and overall 2 dance 
Saf-T-Lags provide triple protec- and national promotion, Equipment man 


1 


tion. (1) They afford prompt, ade- ; 

logs and samples of their equipment 
equipment against SHORT CIR- A equirements of 4 home 

ight conditionime recipes feta stores 
CUITS. (2) They furnish an ex- 


will lend portable lamps and furnishings 


treme accuracy of calibration and Operative home builders will be encour 
a long TIME-LAG that elim- FU te 


aged permit tl tallation of light 
inate unnecessary blows on conditioning equipment and furnishines 
harmless overloads of short duration. (3) in homes selected for demonstration, and 
Saf-T-Lags also provide THERMAL protection to permit these homes to be open to the 
to panel boards and switching equipment thus public for a period of time agreed upon 
avoiding damage caused by poor contact, in- hy them and the electric service company 
sufficient air circulation or poor heat dissipa- Ollie H. Young, assistant manager of 
tion. the G.E. Lamp Department's general 
The use of copper for the link means low sales division, is chairman of the com 
watt loss and a cooler operating fuse. The mittee in charge of the program. The 
balanced design of the link guarantees equal 
heat dissipation with no hot spots. 
Write for Folder 482-ST and learn why 
Jefferson Thermal Saf-T-Lags are not just 
another non-renewable fuse but a triple duty 


fuse. NAED Board To Attend 
Approved by Underwriter’s Laboratories. Pacific Zone Convention 
JEFFERSON ELECTRIC COMPANY bat ORONADO, CALIF.—The board of 


vernors of the ational Association of 
Bellwood, Illinois | 


lighting recipes were originated by Eu 
rene W. Commery, illuminating engineer 
n charge of I residential lighting 


activities 


lectrical Distributor will attend the 


Send for Folder acific Zone convention 
482-ST Today. A ich wi el at the Hotel del Coro 


27tl 
wid conditions as strained 
The Jefferson Extensive Line of Fuses includes: 423 they are, and the nation’s economic ou 
Saf-T-Lag Thermal Fuses + Union Renewable Fuses + Super-Lag Renewable Fuses 
Union Indicating Fuses * Gem Non-Iindicating Fuses ¢ Plug Fuses and Fustats 


Fuse 
} 
hes 
Ang 
Ve 
\ if 
\ 
‘4 
‘ 
: 
\ 
4 
3 
j 
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mittee intends to pay particular attention 
to these problems when making final plans 


on the business agenda According to 
Fred G. Goss, chairman, an added feature 
will be a luncheon meeting of the appli- 


ance distributors on the board of gover- 


nors and local members and invited dis 


tributor guests 
All will not be work and concern over 


present day problems, for the program 


comnnuttee as liberally inserted social 
activities ito the three day myvention 
ranging 


party he convention will terminate 


will ate on 
a social no ith a golf banquet for all noc ou 


nembers 


IES Holds National Electric 
Technical Conference 


PASADENA Marking 1900 Ne Door 


tional Technical Conference of the | 


uminating Engineering Society held at 


the Hotel Huntington, here, before 600 0 ener a 
members and guests, was the presidential 25004 

address by Cl les H. Goddard of Syl in 2 sizes 
vania Electr Products, Inc., and the 


al 
address by incoming president Walter E 


specially designed for use with latches having deadbolts 
Sturrock of the neral l-lectric only TRINE’S exclusive “KNOCKOUT” Door Opener accom 

In reviewing the society's accomplish 
ments of the vear, Mr. Goddard praised 


modates the night (dead) bolt which nearly all entrance doors 
have. By removing “Knockout” slug an extra strike plate is 


the organization stating that the soci uncevered that receives the dead bolt Saves the dead bolt 


progress and development reflects from becoming inactive as it does when conventional door 


sincere, hard work of your council, né openers are used, Conveniently reversible for right- or left 
tional officers, sections and chapters, and hand doors. Another TRINE Sales-Maker. 
national committees.” He credited the 
previous administrations of the society, MORE TRINE ELECTRICAL SPECIALTIES FOR 
our activities were im 
tiated previously and have been nurtured 
over the past sever yea! by conscien 
tious members—it 
that some of the projects were 
culminated during my presidency.” 
Mr. Goddard included a number of 
mendations pointed toward a more 25450 


effective coordination and operation of the 
A25139 Stamped Brass Push RELIANCE Door 
society's p ram. He mentioned espe . ‘ Button with White Reversible 
olid Brass last f 
conferences in the nine 
Flush Mail Box Midget Hand Doors 


regions of the organization, and the es 


tablishment of new chapters 

Touching on the world situation, Mr 
Goddard said, “It is not my intention to 
discuss war or the economics related to 
the preparations for war, but it is my 
duty to alert our membership to the 
changes ahead and the need for operating 
plans which are flexible, plans which are 
in tune with the needs of changing indus- 


try conditions and Armed Services re 
25101 
The New Trine "Verse Electric Door Switch 
controlling our finances so that full con tile’ Transformer. For 25330: 
eld outlet box or surface when door is open Dull and Pol 
mounting. Eliminates the Light “ ished Brass Bar 
of our endeavor.” need for carrying ex 25331: ‘9 Push Button— 
tra stocks when door is open Ivory Bar 


quirements, pl he very definite need of 


tinuity is maintained throughout the 


Walter Sturrock as the incoming presi 
dent opened his talk dealing with the 


ever-expandin m \ ee 


nvol 1; 2 tmbe f » te 
Wwoived i gre lumber Ol Ssepala 
: + > Write Today tor Catalog Sheets and Samples 
ut associated activities. These activities 
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range all the way trom highly scientific 
iundamental researches to the solving of 
lighting application problems.” 

In referring to the growth of the or- 
ganization, Mr. Sturrock pointed out that 
in the last eight years the total member- 
ship has doubled and that in the future 
he hoped for a membership of ten 
thousand 

With the future still in mind, ke 
brought to attention the present trend in 

I nd universities toward giving a 

illuminating engi 

that a recent 

for 71 educa 

institutions showed that 47 col 
vy ofter illuminating engineering 


hours or more credit 


Hand lron Record Set 
As 30 Millionth Is Made 


ONTARIO, CALIF.—A manufactur 
ing record for the household electrical 
“‘He wants 600 feet of temporary ipplianee industry was recently set here 


lighting strung in an hour !" Electric Company, which 
production of its 30 mil 


PS. Even with Murdy, easy-ta-we PES devices i'd 
le hard te 600 feet in an howr But wise elec 


rio by Earl H. Richardson 


that any PES deuice (4 guich and easy his utility’s day 


lectricity The iron was 


la install, helps speed CMeLGEHICY jou. production in 1904 by 


Pe the Pacific Electric Heating Co., which 
> 
ifter se Ta changes ot nam Was 


use this Pin Type Lampholder for temporary lighting 


that modern type of irons were put on 
e market 
This husky bakelite P&S Pin Type Lampholder is approved for either 


indoor or outdoor lighting. It is applied directly to the wire — no need 


to strip, splice, solder or tape wires. Sharp pins pierce insulation, make 
positive contact, and wires are held in place 
by the lampholder cap. The P&S No. 5464 
Pin Type Lampholder may be positioned or re- 
spaced at any time — the pin contacts do not 
injure insulation, so both wire and lamphold- 
ers may be used over and over again. Detach- 
able hook, as illustrated, is supplied with each 
lampholder for hanging from tree or messen- 
ger wire. Use the P&S 5464 Pin Type Lamp- FOUR “Flying Carolinians” of South- 
holder wherever you need temporary inside ern Appliances, Inc., Charlotte, North 
or outside lighting. Rated 660 watts, 250 wore omeng Ge 


PAs 5464 ? tributors who attended the recent dis- 
volts; for No. 12 or No. 14 stranded wire. tributor convention of the Capeheart- 

Farnsworth Corp., in Fort Wayne. Fly- 

ing in their own Twin Beech seven- 

passenger plane to attend the Fort 

PASS & SEYMOUR ing Wayne meetings were, left to right: 
Al Ferguson, Southern Appliance’s 

Capeheart specialist; John F. Wirtz 


89 Boyd Ave. Syracuse 9, N. i 2 sales manager; Cal Mitchell, president 


of the firm, and William W. Pruntt, 
Maker of the famous P&S-Despard Line service manager 
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VEEPS—Carl S. Menger (left) was 
recently appointed vice president in 
charge of sales and Thomas M. Quinn 
(right) vice president in charge of 
purchasing of the Triangle Conduit & 
Cable Co. Mr. Menger has been asso- 
ciated with Triangle for five years, Mr. 
Quinn for thirteen vears. 


Light Bulb Dealers 
In Display Contest 
BLOOMFIELD, N. J.—Westinghouse 
light bulb retailers who take extra mer 
chandising steps to back up a nationwide 
contest for consumers this tall are «t 
fered $3,500 in cash awards, including a 
SSK) top prize 
The dealer display contest will run 11 
days longer than the consumer contes 
which started October 1 and ends Dx 
cember 4th \ dealer must submit a 
photograph of his tie 1 
terior display and write ¢ f 100 
words or less advising 
make the promotion a success 
In the consumer test 
2,000) persons who succeed 
the case of the well lighted 
convincingly than all the other 
ants will win ; rd worth $28,000 
including a first) prize 


contest is being backed 
in Sunday supplements, daily new 


onmsumer 


Wire Firm Announces 
New Sales Positions 

CLEVELAND—Establishment of 
positions in two divisions of the Americar 
Steel & Wire Company's sales departme 
were recently announced by John G 
ham, general 
subsidiary 

Walter Anderson. director ¢ 
struction materials sales for the com 
pany's eastern district, has heen appointed 
assistant manager of construction mau 
division Farl N 


Graf, director of wire rope sales for the 


rials products sales 


eastern district, has been named assistant 


manager of wire rope roducts sales 


divistot 
Poth men will maintain 
ters at the company’s gene 


in Cleveland 
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NO. 1929 


MEDIUM DUTY 


NO. 1931 


HEAVY DUTY 


Here's your best value for service 
entrance work. Theseall-porcelain 
wireholders have no exposed 
metal parts to rust. They're de- 
signed to stand up under far greater 
wind, weather and cable loads than 


will ever be required under excess- 
ive conditions of ice and storm. 
And they're economy-plus, both on 
initial cost and long life. Send in 
your stock order NOW and stay 
ahead of customer demand. 


Porcelain Products, lac. 


FINDLAY, OHIO 


; 
iq SELL PORCELAIN PRODUCTS’ 
; NO. 1933 
their headquar 
ral sales offices 
107 


BREAK-PROOF 
SHOCK-PROOF 


Screw Drivers 


More Sizes... More Types... More Kits 
Are Available To You... From VACO 


@ No more “lost sales’’ when you carry Vaco... the nationally 
advertised, nationally known line of quality drivers with famous 
Ambery! S/B (slo-burn) handle. Whatever your customer wants 
... screw drivers, nut drivers... special purpose kits... unusual 
bit styles... “reversibles” ... interchangeable blade 
drivers... they're all available from this one source. 
on And to help you get those extra impulse 
scguesca sales, Vaco offers you more counter dis- 
plays, more “buy off the board” and 
permanent wall displays than any other 
manufacturer in the business! Quality ? 
It's ‘tops’! Prices? In line! Margins? 

Your full profit every time! 


Let This Display 
Help You Sell 


The Vaco C 110U permanent wall display 
shows 30 different drivers to everyone 
who sees it acts os a perpetual silent 
salesman. Order one today for extra sales 
and extra profits! 


Get Your FREE Copy 
of this Handy, Illustrated 
Catalog and Reference Book 


You can't afford to be without this veritable gold mine of 
information! Tells you all about bit sizes to fit every 
screw ... lists the various drivers by type and size. Amply 


illustrated in color. Order your copy, today 


0 317 E. Ontario St., Chicago 11, Illinois 


prooucrTs co. In Canada: Vaco-lynn Products Co., Ltd. 
1212 Notre Dame St., W., Montreal 3, Quebec 


rWO new appointments were recently 
announced by the Weston Electrical 
Instrument Corp. Philip Barnes (left) 
has been appointed general sales 
manager of the company and Charles 
Bb. Denton (right) has been named 
advertising manager, the position va- 
cated by Mr. Barnes. 


Kilpatrick Promoted By 
Leader Electric Company 
CHICAGO—J. L. Kilpatrick, in charge 
f sales for the eastern division of the 
leader lectric Co. has been named 


lopment 


president in charge of deve 

1 sales promotion 
Walter Glass, president of the company, 
announcing Mr. Kilpatrick's appoint 
Is Change Was made 
delegation of organiza 
to facilitate the 


ne eastern activities 


ELECTRICAL 


INDUSTRIAL SERVICE 


“FROM STOCK 


3-Conduct 
Pothead Pothead 
Write for a complete selection of 


RUSGREEN bulletins 


Soldering 
Lug 


ENDULATORS (POTHEADS) ALL SIZES + ALL 
SHAPES * ALL VOLTAGES * ALL TYPES 
* BUS SUPPORTS * SPLICING KITS AND 
MATERIALS * INSULATING COMPOUNDS 


RUSGREEN MFG. CO. 


14260 Birwood Avenue ° Detroit, Mich. 
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Mr. Kilpatrick has had a long asso- 
ciation with the lighting industry. Witl 
the rank of colonel in the last war, he 
investigated lighting developments in Ger 
many for the U. S. Government. He has 
served on numerous committees of the 
Illuminating Engineering Society and is 
a member of the U. S. national committee 
of the International Commission on II 
lumination. Before coming to Leader 
Mr. Kilpatrick was vice president 
Silvray Lighting, Inc. Prior to $s Wal 


time service he was associated with 


Westinghouse Electric Corp. for many 
vears 

W N. Gorham, vice president and 
general manager of Leader, will continue 
the supervision and administration of all 
activities from the company's headquar 
ters here Mr. Kilpatrick will continue 
to maintain offices in New York City 
where he has been located since joming 


the firm 


Litecraft Relocates 
BROOKLYN It was announced by 


the Litecraft Manufacturing Corporation 

that their Brooklyn factory has been rek 
ated to 790-8 Wythe Avenue, Brooklyn 
ll, N. Y., where they occupy the entire ee 
} OFretence 


Idin The } 
one story building. The company’s head 
quarters were formerly at 104 So. 4t! 


Street Srooklyr 


This before TAPERED BUSHING 
Christmas. g CONNECTORS 


means good sales § 4 7 Engineered to Hold 
for yourhouse | ' and Seal Tighter! 


SYLVANIA Christmas Tree Bulbs M & W TAPERED Rubber Bushing design insures a perfect 
seal and positive holding force. This double effect is gained because 
as the patented tapered bushing is pressed into place, equal 
pressure is exerted at all points around the full circumference of 
the cable. 


Make sure your dealers stock 
and display plenty of these 
bright Sylvania tree bulbs. 
They sell first because cus- 
tomers know they last. Avail- 
abie in all rich, popular colors 
... blue, green, orange, red, 
and white. Packed 10 to a box OTHER M & W FITTINGS The important result is that con- 
or in strings. — DESIGNED WITH THE tractors can put in jobs that utilities 
a CONTRACTOR IN MIND _ can depend on for long-lasting meter 
Ground Clamps—Ground Rods protection 
F ames of light-strin 
Geenectors — Write for catalog on the 
. ‘ BX—Romex Connectors complete M & W Line. 
vania bulbs address: 


Sylvania Electric Products 
Inc., Dept. 1-2310B, 1740 
Broadway, New York 19, 


A second advantage—the tapered bushing design automatically 
compensates for the small differential in cable sizes, eliminating 
many installation problems. 


SYL NANI A The M. &W. ELECTRIC MFG. CO., inc. 


I; LE TRIC EAST PALESTINE, OHIO 


: ; 
e Ss = | 4 
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ABOLITE 


SYSTEM 


The formula for Good Lighting is the combination 


of proper equipment and simple methods of main 
tenance. The Abolite Duo-Move System encourages 
regular cleaning habits because Duo-Move units 
can be cleaned and relamped quickly and safely 
without using clumsy ladders. Merely a twist of the 
wrist—reflector and lamp assembly can be removed 


and serviced—another turn and it’s back in position 


no interruption to workers no lost time. The 


Abolite Duo-Move System guarantees maximum 


illumination with minimum service expense Write 


for the Duo-Move story today! 


THE JONES METAL PRODUCTS CO 
West Lafayette, O 


WHITER THAN WHITE 


AB 


RAVBAD ELECTRIC SUPPLIES 


SERVING customers in the agricul- 
tural and industrial section of central 
Florida, the new Orlando branch of 
Raybro Electric Supplies, Inc., recent- 
ly opened its doors for business. Mr. 
W. W. Faulkner, who was in the sales 
department of the Tampa office for 
several years, has been appointed Or- 
lando branch manager. 


BM New Plant Facilities 


For Hubbard and Co. 


PITTSBURGH--A new plant building 
for the manufacture of aluminum pole 
line hardware, specialties, and street 
lighting materials is being completed at 
a cost of over $150,000 for Hubbard and 
Company, Pittsburgh. 

The new building, of steel frame con- 


struction, will be 360 feet long, 70 feet 
wide, and 22 feet from floor to steel deck 
root, The new structure is located at the 
company’s plant n 63rd and Butler 
“treet. Lawrenceville, Pa. 


Jocks . . props .. shores . . 
horses . . why fool with these 
obsolete methods of handling 
reels? DO IT THE MODERN, 
EFFICIENT WAY! Reel or 
unree! wire, cable, rope with 


ROLL-A-REEL 


Simple, strong, eas- 
ily handled stand 
for your reels to 
save time ond labor. 
» Adjustable slots for 
voriety of reel sizes 


Style A: 2,000 Ibs. cop. 37.50 


Style B: 4,000 Ibs. cap. 75.00 
f.0.b. Cincinnati 


WRITE FOR DETAILS TODAY 
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2 
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1950-51 Lighting Fixture % PA A L L SS a P & 


Specifications Listing 


The lighting fixture specifications list 
ing of Blackhawk Industries, Dubuque, 
Iowa, was inadvertently omitted from the 
f E W 


September issue of Evrctricar 

SALING which featured the “Eleventh 

National Lighting Show in Print.” A J Y 
The listing for this company is pre 

sented herewith 


No. of Shipping 
Lamps Watts Weight 


threader ... threads ‘em 
clean...threads’em easy” 


1 
1 
1 
1 
1 


*Type, industrial; Special features, yar« 
light 


*Type, commercial fluorescent; Special 
features, chrome strip 


Exhibit Train Touring 


Key Midwestern Cities 
SCHENECTADY—An estimated 35 
000 industrial leaders are being given an 
pportunity to inspect General Electric's 
“More Power to America” exhibit train 
(see ELecrricaL Jul 


1950, page 65) as it visits 29 key mid 


UNEQUALLED 


It pays you to sell these popular 
Nos. OOR, I1IR, 12R Threaders 


@ You make more sales easily when you offer your customers 
these light strong ratchet drop-head dies. Any size die head 
wanted snaps in quickly—and it’s ready to thread pipe. Die 
heads can’t fall out. No special dies needed for close-to-wall 
work. Dies are precision cut of tool steel, assuring smooth 
perfect threads. Ask your Supply House for these popular 
work-saver threaders: No. to No. 
111R, to 1%”; No. 12R, to 2”. 


OKONITE a 


THE RIDGE TOOL CO. ELYRIA, OHIO 
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Cat. No. - 
514* a 
514.1* 
512-1* 
10-14* 
10R-14** 
TAS 
| 
SER WORK-SAVER PIPE TOOLS 


COMPACT — ECONOMICAL — EFFICIENT 


“Latrobe” Floor Boxes and Wiring Specialties 
are designed for quick, easy installation and 
superior performance. Stripped of frills and 
complex assembly, “Latrobe” Products do their 
job smoothly and economically. 


No. 252-R “Latrobe” 
Two Gang Adjustable 
Floer Box 


No. 284 

Nozzle 

No. 200 
Cover Plate 


No. 280 
Nozzle 
No. 200 


Fullman 
“LATROBE” PRODUCTS 


Supreme Quality 


No. 150 Box— 


“Letrebe Non- No. 207 Nozzle 


Adjustable 
Watertight 
Floor Box 


FULLMAN MANUFACTURING CO. 
LATROBE... PENNSYLVANIA 


Keystone Fish Wire 


Sold Only Through Wholesalers 


Cover Plate 


western cities. The mobile showcase left 
Schenectady on the second lap of its na- 
tionwide tour September Sth. Previously 
the “Special” had visited 20 cities in New 
York and New England. 

Because the exhibits aboard the train 
were designed to interest those concerned 
with the generation and industrial appli 
cation of electricity, the train is not open 
Attendance has 


invited representatives 


to the general public. 
been limited to 
of electrical utilities, the manufacturing 
and transportation industries, the armed 
services, the federal government and mu 


nicipalities 


American Standard Assn. 
Lists New Ballast Data 


NEW YORK—The “Proposed Ameri 
can Standard Specification for Fluores 
ent Lamp 
published for a year’s trial and criticism 


Ballasts,” C82.1, was recent! 


the American Standards Association 
This is the third standard in a series of 
roposed specifications for lamp ballasts. 
proposed standard describes the 
ballast characteristics that have been 


ind necessary to the proper operation 


nitions the standard 
ballast mark 


ormance and 


ddition t 
eiications 10 


recom- 


ELECTRIC SOLDERING TOO 
ELECTRIC GLUE POTS 


Thermostat Control 


WATER JACKET 
TYPE 


Heavy Cast 
ALUMINUM 


110—125 or 
220—230 voits 
AC or OC 


One pint to 
four quarts 


DRY TYPE 


Heavy sheet 
iron body 
Removable 
porcelain ename 
container 
One quart to 
four quarts 


110-125 or 220.240 volts AC or OC 


VULCAN ELECTRIC CO 


Danvers mass. 


FULLMAN 
PRODUCTS 
FLOORBOXES *# [LAT ROBE WIRING SPECIALTIES 
af 
| 
| 
| 
4 
Y 
4 \ 
| 
is r 
} 
VULCAN 
| 
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operating temperature limits. 

was developed by a 

comnuttee representing ballast and lamp 

manutacturers, public utilities, testing 
laboratories, and government depart 
nents, under the procedures of the Amer 


an Standards Association 


Plant Dedication Reveals 
NuTone Production Plans 
CINCINNATI Phe announcement 
hat no new wholesalers in be added 
t time Was made by company 
nectior 

Idition t the NuTone 
tures star Joel Me 
Is, as well as members 


Cinemnati Chamber of Commerce 


ctory addition brings the 
NuTone plant to 105,000 


Builders Assn. To Hold 


Convention in January 
CHICAGO—The 7th Annual Conven 
Exposition of the National As 
of Home Builders will be held 


tevens and Congress Hotels, of 


You'll find the answers to many of your 
customers’ heating problems in this help- 
ful 20-page booklet. Outlining advan- 
tages of ILG Electric Heating, the book- 
let illustrates and analyzes typical ex- 
amples of installations—gives you new 
ideas on where and how Unit Heaters 


can be used. A wiring diagram and spec- 
Sell 1LG Electric Unit Htat- 


ers tor temporary or peri- 


cluding dimensionsand capacities. You'll odic heating, auxiliary heat- 
WINNING MORE . ing, drying processes, heat- 
NEW CUSTOMERS a want this booklet to help with winter ing tsolated buildings, etc 
EVERY DAY! -[- National Two models with capacities 
The big trend in elec--\- Safety Award selling. Send for your copy today! from 14 K.W. to 15 K.W. 
trical installations is to -\- Winner 
NO-SHOK Sofety Du- P 
plex Receptacles. In new 
construction and remod- 


eling work, NO-SHOK PASTE ON PENNY POSTCARD AND MAIL TODAY! 
provides important safe- 
ty features. National ORDER THESE FAST 
advertising in Good MOVERS, TODAY! LG ELECTRIC VENTILATING CO. 
Housekeeping, Parents @ NO-SHOK Safety 2822 North Crawford Avenue, Chicago 41, Illinois 
Magozine and Television EXTENSION Offices in more than 40 Principal Cities 
creates nationwide con- CORD SETS 
sumer acceptance and @ NO-SHOK Sofety O Please send FREE Electric Unit Heater Bulletin No. 805, 
trade enthusiasm. Sug- DUPLEX 
gest NO-SHOK for new RECEPTACLES 
ond replacement instal- 
© NO-SHOK Safety 


lot t 
Promote ene TABLE TAPS Individual 
sofety watch how 


quickly NO-SHOK builds @ NO-SHOK Safety 
volume sales CURRENT TAPS 


BELL ELECTRIC COMPANY wits 


1844 W. St, Chicago 8, Iilinois 


ifications table give complete data tn- 


Firm Name 


Address 
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IS FAST TURNOVER IMPORTANT? 
ARE GOOD MARGINS NECESSARY? 
IS VERSATILITY DESIRABLE? 

IS REPEAT BUSINESS NECESSARY? 
IS PRODUCT NAME IMPORTANT? 


If you answer YES to all of these questions, only General 
Electric time switches can meet your requirements. A fast- 
moving, high-profit line, they assure good resale and 
greater customer satisfaction. Stock only two types... 
and fill almost all your customer's needs. 


Type 1-47 

Inexpensive, efficient control for circuits 
requiring one ON-OFF operation during 
24-hour period. 

Mini 
meximum 22 hours 
between ON-OFF 
operations. 
Removable operating 
mechanism for easy 
installation. 


Automatic or manual 
operation. 

Extra set of dial riders 
available for second 
ON-OFF operation. 
inexpensively priced 
at $10.98". 


Type 1-27 
The complete time switch equipped to 
handle practically any job. 
* Up to 12 ON-OFF op- 
erations in 24 hours. 


*AIl forms of contact 
arrangement avail- 
able. 

*Astronomic dial 
available to foilow 
dusk-dawn schedule. 

*Omitting device 
avoilable for skip- 
ping certain days. 


* Priced from $25.50°. 


Both switches feature large, silver, snap-action contacts . . . 
the ever-reliable, permanently lubricated Telechron® motor 

. convenient wiring space and standard knockouts. 

Your customers are assured of years of dependable and 
efficient service with G-E time switches. They know they can 
put their confidence in General Electric. 

lo satisfy your customer's many needs for electrical timing 
—and to keep your customers satisfied—stock G-E time 
switches. Order now from your local G-E office. For further 
information, write for Bulletins GEC-535 (T-27) and GEC- 
578 (1-47), Section 603-114 Apparatus Dept., General Electric 


Co., Schenectady 5, N. Y. 


“List Price 


this city, January 21-25, Convention 
Chairman E. M. Spiegel of Passaic, N.J., 
recently announced 

By holding the convention in January, 
instead of in February as in previous 
years, the association expects to increase 
attendance. In a poll, builders favored 
the new dates in January as most con 
venient for them to make the trip to 
Chicago 

It is expected that major coverage will 
be given to the status of home building 
under existing and prospective mobiliza- 
tion plans. Final plans for this portion 
of the program will be deferred until 
just before convention time in order to 
make the sessions as timely as possible, 


Mr Spiegel said. 


G.E. Supply, Hartford, 
Names Sales Counselor 

HARTFORD--J. Peter Amberlock, 
Manchester, Conn., was recently appoint 
ed a sales counselor for the General 
Electric Supply Corp., of this city. The 
announcement was made by R. J. Lewis, 
district appliance sales manager for the 
corporation 

Mr. Amberlock, who has been engaged 
in the electrical supply business for the 
past 10 years in the Hartford area, will 


handle Hotpoint appliances, G.E. electri 


OUTLET BOX HOLDER 
FOR WALLBOARD 
AND PLASTERBOARD WALLS 


Patent Number 2514176 
wit withstand @ pull of 105 Ibs. before 
breaking through one thickness of 
plasterboard, as witnessed and certified 
by the United States Testing Company of 
Chicago. Made to accommodate up to 2 
thicknesses of plasterboard or 3 thicknesses 
of wallboard. Available also for multiple 
unit boxes. 


HONER MFG. CO. 
412 S. GREEN ST CHICAGO 7, ILL 
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cal housewares, and also the company’s 
radio and television accounts in the Hart 
tord locality 
\ graduate of North Eastern Univer ’ 
sity School of Business Administratior iT 8 A 
with a B.S. Degree, Mr. Amberlock also 


attended the Masschusetts State College RI ’ 


Graduate School 


MANUFACTURERS APPOINT 
SALES REPRESENTATIVES 


BUFFALO—La Salle Products, Inc., 

of this city, recently announced the ap 

pointment of the six following sales rep 

resentatives and their respective tern 

tories: Guster Krell, Room 1415, 230 

5th Ave. New York City, will cover 

retail accounts (furniture and depart- 

ment stores) in the New York area 

Philadelphia and New England; Otto | 

Heilman Co., Paul Brown Building, 818 

Olive St. St. Louis, Mo., will represent 

the company’s “Heetatres” in eastern Mis 

souri and southern Illinois; Stanley W. 
Owens, 1831 West Illinois Ave., Dallas for finest indirect lighting 
lexas, will now represent “Heetaire” 

sales for the company in the states of 


Oklahoma and Texas (with the exception lifetime beauty efficiency 


of El Paso); Curt H. Conrad Co., 4001 


THE COMPLETE ~—practically no maintenance 
LINE for the TRADE Awuwinum Louvees 


for distinctive modern design. 


HEATPROOF ALZAK** FINISH 


is not discolored or offected by lomp heot. 


UNDERWRITERS APPROVED DUSTLESS OPEN BOTTOM 
minimizes cleaning — dirt falls through. 


PROM YOUR SILVERBOWL LAMP 
JOBBER AND ASK provides built-in reflector. Peak efficiency is outo- 


matically restored; when lamp is replaced, you 


FOR “POLLY” have a new reflector. 


100%, AMERICAN MADE 


Coteleg ‘ The functional simplicity and beauty of the GUTH SEELUX make it the standout 


ond Prices 


oo Gene among indirect incandescent luminaires. Compare these SEELUX specs with 


any similar fixtures: 
18-Gouge aluminum, emery-grained 


e Z ALZAK finish. Concentric spun louvres 
POLLY with 25° pitch, positioned with three 
die-stamped 12-gouge aluminum straps 
onan fi riveted to each ring. Socket cover, semi 
TREE ites : polished ALZAK; 6” canopy, stem and 
swivel, ALZAK aluminum; black porcelain 


U. L. approved lompholder. 


They ‘ne Beat! % ond Patents Pending 


WE CATER TO THE WHOLESALER *##*® and Patented, Aluminum Co. of Americo 


LEO POLLOCK CO. LIGHTING 


Mfrs. THE EDWIN F.GUTH COMPANY / ST. LOUIS 3, MISSOURI 
NEW YORK 13 
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roadway, Kansas City 2, Missouri, will 


the “Heetaire” sales representative in 

Kansas and the western portion of Mis 

souri; A. S. Proctor and Brother, 1426 
Whilden St., Greensboro, N. Carolina, as 


sales representative of the company’s 


ELECTRICAL PRODUCTS Wallamps” in North and South Caro 
lina, Georgia and part of Florida; Cal 

Hagan, Cornhusker Hotel, Lincoln, Ne 
braska, “Wallamp’ representative for 


New Mexico, Colorado, Wyoming and 
Kansas 


CHICAGO International Register 
( if this city, recently announced the 
ippointment of three representatives and 
i new service station. The representatives 
E. T. Vonier Co., 1160 Elati, Denver 

, Cole Cooper & Weiss, 81 Murray 
. New York 7, N. Y.; S. H. Colman 
17 William St.; Newark 2, N. J. The 
service station is the Abbott Electric 

, 1101 Eastlake Ave., Seattle, Wash 


CHICAGO—George Butler Co., man 
ufacturer’s representatives in this city 
Middle West recently announced 
wintment of W. “Cliff” Foss as 

With the Butler or 


e past four years, Mr 


Foss was formerly with Westinghous 
I> 


lectric Suppl 


All COLUMBIA electrical products are Approved 
by Underwriters Laboratories 


Serving the Electrical Wholesaler Since 1912 


Columbia Cable & Electric Corporation 


255 Chestnut Street * Brooklyn 8, N. Y. 
Sales Representatives in Following Cities: 


Atlanta, Ga. Detroit, Mich. Minneapolis, Minn. Portland, Ore. Spokane, Wash. AT LANTIC CONDUIT 
Boston, Mass. Glassport, Pa. New York, N. Y. San Antonio, Tex. St. Louis, Mo. FIT TINGS co. 
Chicago, Ill. Los Angeles, Calif. Philadelphia, Pa. Seattle, Wash. Utica, N. Y. BOSTON. MASS 
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warth to an administrative post in the 
company. Mr. Gegenwarth has had 23 


years experience in the electrical whole- | ; gg. 
saling business also with the Westing LET S LOOK A T IT 
house company : 

CHICAGO — Simplet Electric Co., of 
this city, recently announced the appoint 
ment of M. B. Squires, 1301 Clark Build 
ing, Pittsburgh 22, Pa., as its represet 
tative in western Pennsylvania and 
northern half of West Virginia 
company also announced the appointment 
of Kearton and Nagle, New York City 
as its representatives 


MILWAUKEE—Northern Lighting 

of this city, recently announced the ap 
pointment of Walter Zimmerman ot 
Wichita, Kansas, as its sales representa 


ano 


tive. With more than 20 years experi 


yey) Auedwo> 
wi 


Ang ‘poy ‘aourwojiad jo punog 


ence as manufacturer's representative im 


-vodwo) pur umouy ay) ut 
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the electrical field, Mr. Zimmerman will 


represent the company in Kansas, Okla 


“aas pur 


aia “Sarid aannadwos ie sionpos 


homa and western Missouri. 


/ 


PHILADELPHIA Bradley Com 
pany, Inc., of this city, recently announced 
that Charles B. Broschart has been elect 


& UO Saha Avy] NOK 


ed president of the company to fill the 


vacancy caused by the death of Paul 


soul], 


‘anuaay 1S 14772 


Bradley, president and toun 
firm 


& YIM sit dn 
30 ayi st ‘001 
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ACO PRODUCTS 


FASTENING DEVICES 
A Large Variety 


Pipe Straps and Cable Clamps 
—all types and sizes 


z 


LHOIT? 


< 


Perforated Hanger tron 


uy 


SHOMUIJUOD AO (Fuss 


Reducing 
Washers 
, Wings made 
of heavy 
steel 


LHOIT? ‘VW 00 
‘YW 00% LHOIT7 ‘VW 007 LHOII 


‘VW 


Toggle Bolts 


Also one hole pipe 
straps. BX Cable 
Clips and Bolt and 
Nut type Lead Ex. 
pansion Anchors 


SIZIS PAOQE JOJ SIIANO] 
VW LHOIT 

NVYW 3NO G3TIVISNI AlISV2 GNV 
ATADINO 3B NVD “148 FHL 


VW Of 
nod 


VW Oth 
VW Ott 


WE SELi TO 
WHOLESALERS ONLY. 


AMERICAN WALL TIE CO. 


2711 W. LAKE ST. CHICAGO 12, ILL. 
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Used 


by the 


‘foot —sold by the mile 


—for 


er dollar volume! 


You're not guessing when you stock Accurate Tapes. These 
quality tapes have enjoyed steadily increasing demand for 
over 30 years. Distributors handling the Accurate line have 
benefited accordingly. If you do not stock Accurate Tapes — 
or if you handle only a portion of the line — we suggest you 
write us today for name of the Accurate representative near- 
est you. Warehouse stocks and agents strategically located 
throughout the country. 


ACCURATE FRICTION TAPE 


Made of high grade rubber, 
finest cotton base. Provides 
maximum mechanical protec 
tion. Available standord and 
A.S.1T.M. grades 


ACCURATE RUBBER TAPE 


Features high elasticity, excel- 
lent cohesion, high dielectric 
strength, super aging aquvoli 
ties. In standard ond A.S.T.M.- 
A.A.R. grodes 


NEW ILLUSTRATED CATALOG 


Complete specifications and 
dato on Accurate Tapes. Call 
or write for your copy to Accu 
rate Manufacturing Company, 
Garfield, New Jersey. 


IF IT'S TAPE... IT WILL PAY YOU TO MAKE SURE 


ACCURATE TAPE ‘Go 


! 


MT. VERNON, N. ¥ Ward Leon 
ird Electric Co., Mount Vernon, N. Y., 
recently announced the appointment of 
Jesse W. Eakins Co. 3105 East Grand 
Blvd., Detroit 2, 


representatives in the Detroit area. 


Michigan, as its sales 


PITTSBURGH—The M. B 
Co.. Clark Building, of this city, manu 


facturer’s agents of electrical materials, 


Squires 


recently opened for business. The com- 


Mr. M. B 


formerly manager ot conduit sales for the 


pany's president Squires, was 


halfant Division of the National 


According to the company, 


Spang 
Supply Co 
the firm will act as sales agents for Cen 
Steel Conduit and Central 


Metallic 
other electrical products 


tral Rigid 
Electrical Tubing, along with 
The new com 
pany wall operate in the territory of west 


ern Pennsylvania and West Virginia 


PORTLAND, ORE The Hugh Me 
Nair Co., of this city, recently opened a 
new district 
N. W. Marshall St 
Northwest rhe company will keep its 


flice and show room at 1205 
which will serve the 


Borse open and continue to serve 
Idaho, Montana, Utah, 
For a number of years the company has 
Products 


othce 


Colorado, ete 


represented the Universal Clay 


Co. of Sandusky, Ohio, and the Monarch 


Lighting Fixture Co. of New York 


WRITE FOR 
CATALOG 5LC 


KRUEGER & HUDEPOHL 


236 VINE ST. * CINCINNATI 2, OHIO 
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BOSTON—The Electric Institute of 
Boston, Inc., recently launched its tall 
program of tramimg courses, meetings 
and activities. The program beim, 
presented by active committees represent 
ing the various groups within the insti 
tute and cooperating orgamizations tron 
the electrical industr Due to the times 
confronting the nation, more emphasis 
wen placed on traimmg courses coy 
ering such fundamental subjects as TS 
service, adequate wiring and lighting 
[his year as was the case last year 
the institute is sponsuring a fall lamp 
ulb campaign in cooperation with the 
utilities, manufacturers and wholesalers 
The campaign will include a_ contest 
among retailers for outstanding window 
or lamp bulb displays. Closing date of 
the campaign is November 4th 


CHICAGO~— The Electric Cooking 
Institute Home Economics Staff will en 
tertain the Woman's Division of the 
Flectrical Association with a playlet in 
the Commonwealth Edison Co. assembly 


hall, 2nd floor, 140 South Dearborn St 


Now ved 


Soy: “WIRE 


WIRE PULLING LUBRICANT 


For Lead, Rubber, Braid or 
Synthetic Covered Cables 


Will not deteriorate in transit or 
storage 


Gives more ‘'slip’ to electric cables 
i Not messy or greasy to use 
Not harmful to hands or clothing 


Prevents sticking and setting of 
cable 


Will not run back on cables 


Facilitates re- 
moval of cable at 
a later date 

Recently re-test- 
ed and approved 
by Underwriters 
Laboratories, Inc. 


At all leading Electrical 
Supply Houses 


ELECTRO COMPOUND co. 


1812 W 150th Street © Cleveland I 


1° 


HYDRAULIC KNOCK-OUT PUNCHE 


are at least 60% faster! 


Electricians call this the greatest boon in years! No more sweating it 
out with a wrench — no more danger of being jolted off ladders and 
scaffolds — no more distortion of boxes — no more getting stymied 
by cramped quarters. The hydraulic “Porto-Power’’ unit and its 
knock-out punches make clean holes for !/,” up to 4” conduit... 
and with unbelievable ease!’ And users are proud of their installations 
— they punch exactly where the conduit should go for a neat job. 


Porto-Power 


makes all this possible... 


All Blackhawk Electrician's Equipment 
features highly-retined hydraulic 
called ‘'Porto-Power."’ They differ from 
ordinary jack units because the pump and 
ram are not in one combined piece. That 
makes the ram all-directional and espe- 
cially adaptable to hole punching, pipe 
bending and allied jobs 


@ Bend RIGID and THIN-WALL 
conduit this better, faster way 


Whether hand-operated or motor-driven, 
Blackhawk Benders roll up bigger profits 
duce to the exclusive idea. 


@ Get all the facts on this active line 
of Electrician's Equipment. The 
wholesaler policy is just 
what you wont! 


Blackhawk Mfg. Co. Dept F-44100, Milwaukee |, Wis 
Send me WHOLESALER information on your Electrician's Equipment 
Nam 
@ Addres ( 


| | 
| 
} 
| ! 
Y-er Eas- 
. 
4 f 
r—~ 
Folder | » 2 
Ry 
= 
------ BLACK HAWK..------ 
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An important question with all WHOLESALERS The play will tlee glace on the evening 


‘HOW CAN I GET MORE PROFITS?,, "Mom Step Out” 


is a domestic comedy featuring Mrs 


Load Jones, her teen-age daughter, and her 


sister-in-law 
8972-8974-8976 YARD LIGHTS 
CHICAGO The West Suburban 
Electric League recently went on a tour 
w Hotpoint, Inc., electric range 


th Street and 54th Avenue, 


A K PORCELAIN ENAMELED n tl : - rhe tour marked the first of 
lav’s events planned to launcl he 


ollowing the Hotpoint plant tour, a din 


« was held at the “Old Prague” res 

We t @ nswer | taurant Endeavoring to get the new 

season off to a good start, League Presi 

If it's QUALITY . . . GOOD APPEARANCE... dent B. L. McClain called the night affair 

SERVICE .. . BUSINESS WITH PROFIT you want— “Bring a Guest Night”. Mr. McClain 

JACKSON gives you all these. We can supply urged each member to bring a non 

YARDLIGHTS of modern design—one-piece heav member contractor as ~ personal guest 

gauge steel, finished with three coats of VITREOU JACKSON thereby interesting possible new league 
PORCELAIN ENAMEL. Completely wired and Quali 

assembled. Withstands wind and weather. Listed 

by U. L.—approved for R. E. A. installations. Send P RODUCTS 

for facts and figures. Electrical Council recently held its 

* Sold only thru WHOLESALERS Annual Conference at the Blackstone 

* Manufacturers of Lighting Equipment Hotel, in Chicago. The conference fea 

tured talks by L. R. Anderson and R. E. 

Birr of G.E. on the latest developments 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS 


members 


OMAHA — [hx Nebraska-lowa 


Sth 


late wiring; I. E. Showerman, vice 
president of NBC and a talk dealing with 
The Impact of Network Television on 
Omaha”; and a talk on merchandising 
I E. Vining of Westinghouse 


Dr. Ganus’s topic was 


or America.” 


Introducing — NEW, IMPROVED 

SHEPLER-RADIA WALL INSERT HEATERS | DENVER The Denver Chap 

ter of the Rocky Mountain Electrical 

league recently held its 1950 Golf Tour- 

nt at the Lakewood Club. To qualify 

e Sizes and capacities from 350 to 1000 watts; 115 F for the tournament's Larry Cargo Cup 
or 230 volts! 


New ULA safety guard! 


players had to coax the elusive 
for 18 holes A steak dinner 


e Equipped with long-lived, non-metallic Glober 
day's activities at the club 


Heating element! 
re non-golfers a chance 


Equipped with a newly-styled. attractive ULA safety guard, the 
new, improved Radia Wal! insert Heaters afford maximum pro 
tection, an important factor where children are present. The 
efficient Globar Heating Element—guaranteed against burn out 
for 5 years (normal usage) and unaffected by water or moisture 

generates clean, safe. odorless, healthful heat instantly and 
economically 


Other features of the new Radia Wall Insert Heaters include 
jouble pole heat switch, easily replaced heating elements and . 
ompact design. Finish is chrome, with polished chrome face No. 1100. Wall opening required— 
plate and reflector 
2 


Everybody Profits with SHEPLER Preferred Products 


© Radia Electric Wall and Portable Heaters e 8 and 10'' Automatic Wall and 
h Chimney Fans ¢ Automatic Wall and Ceiling Shutters e Gas and Electric Fire 


place Logs @ Medicine Cabinets 


SHEPLER 


Write Dept. N-!! for complete details 


1312-14 SHEFFIELD STREET e« PITTSBURGH 12, PA. * Those catalogs you electrical salesmen 


carry sure put humps in vour backs.” 
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KANSAS CITY Phe tirst 

luncheon meeting of the Electric Associa Get all these Cluster Light 
tion of Kansas City was recently held = - 
in the Aztec Room of the Hotel Presi Combinations, AND MORE— 


dent. Guest speaker at the luncheon meet q 
ing was Ellsworth Green, Jr., executive with just a few Standard 


manager of the Kansas City, Kansas 


Chamber of Commerce. Mr. Green spoke Austin Parts 
on “Free Enterprise.” Visiting seven yo 
teen foreign countries during the war k. AUS TiN ‘ 
Mr. Green is convinced that our capital ELU—TBO 
istic system is the only system yet known i 
which can bring the most to all people , —7 i 
Program chairman Glenn Young is hard CLU-5S 
at work obtaining other interesting speak Splice AUSTIN 
ers for future luncheon meetings H Box 
The Electric Association’s annual pi H 
nic at Santa Fe Hills recently proved to 


be a big success. Thirty persons alone 
from the W. T. Foley Electric Supply E: easy screw insertion 
Co. attended the festivities Baseball, a | 


golf, field events and square dancing kept { 1 

everyone busy all day long The prizes CLU-150 lamp Holder ” CUBA-3t 
Completely adjustable 150-watt 2” Pole 

lowing wholesalers: Continental Electric lampholder with easily removed “teas Fitter 


back plate for socket replacement. 
W. T. Foley Electric Supply Co., Slip fit adapt 
ip ht adapt- 


for the picnic were donated by the fol 


with set screw 
and close 
nipple. 


Electric Co., Graybar Electric Co. Jen 
kins Music Co., Kansas City Electrical 
Supply Co., Lee Wholesale Co., Missour: 
Valley Electric Co., and the Superior 


Co ciua-3 Jerminal Box 


Kansas City wholesalers who co-oper 


° For upright 
CLU-7 Splice Box or horizontal > 


»sition,one, 


(ADVERTISEMENT) 
Body with 7 drilled holes, 5 in top : two or three 


CITES DAILY USE... | and 2 plugged in back. 


ated in the recent Town Meeting for T\ 


..-Of Buying Information 


McGRAW-HILL’S PRE-FILED ELEC- 
TRICAL CATALOGS is the standard refer 
ence book in the offices of many important 
contractors and wholesalers. There is a well 
thumbed copy in the office of Mr. John 
Braham (picture above), Partner in’ the 
firm of John Braham Electrical Supply Co., 
New York City, to which he and his asso 
ciates refer regularly as an authoritative 
source of Buying Information for all sorts 
of electrical equipment and supplies. 


Recently. Mr. Braham told us: “We use the 
Catalog daily. It is very useful.” 


The Austin cluster light system gives 
lf PRE-FILED ELECTRICAL CATALOGS you low parts inventories, low cost, 
is not available for buying reference at your high efficiency and easy installation. 
plant, write to MeGRAW-HILL CATALOG All parts of sturdy, rustproof alumi- 
SERVICE, 330 West 42nd Street, New York num alloy. 


There as no write for Information and Prices 
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The UE. Austin Company 
NORTHBROOK ILLINOIS 


Dealers were: Columbian Electrical Co., 
Federal Distributing Co., Continental 


Make Way for Electric Co. John G. Gaines & Co., 


General Electric Supply Corp., Graybar 
DEPENDABLE FUSE PROTECTION 889 
lenkins Wholesale Division, Lee Whole 
sale Co., Mayflower Sales Corp., Motor 
Radio Co., Inc. RCA Victor Distribut 


ing Corp., G. W. Ryan Distributing Co., 


~ After all... a fuse is only as effective 
st Distributing Co., and the Su 


as its protective qualities, Thet is... it 
can’t be “under” protective or costly 
idle production time results from un- 
necessary blowouts . . . likewise, it 
mustn’t be “over” protective or expen- 
sive equipment burn-ups may occur. To 
end all protection worries, we suggest 
you specify Monarch Fuses ... they 
specifically designed to meet your 
protective requirements 

and guard your production 

with lasting dependability. 

If your supplier does not carry 

Monarch, please write for name his career. Mr. Conover is also a member 

of nearest who does. of the board of directors, Electrical As 


Distributing Co 


PITTSBURGH—(George K. Conover 
vice president of the Philadelphia Elec 
tric Co. was recently elected president ot 
the Pennsylvania Electric Association at 
the group’s annual convention here. Mr 
Conover was formerly a vice president 
of the organization which embraces elec 
tric utilities throughout the state The 
ew chief executive has been identitied 


with the electrical industry throughout 


sociation of Philade Iphia, Philadelphia 
Chamber of Commerce, Philadelphia Con 
vention Bureau, and the Better Business 


Bureau 


SALT LAKE CITY are rap 


} idly being completed for the annual fall 
Manarch FUSE LTD. mference of the Intermountain Electr 
4 cal Assoctatiot o be held at the Hotel 

116 E. FIRST ST. JAMESTOWN, N. Y. 


mmittee, under Gen 


al Chairman Howard Price, has been 


working for weeks to arrange outstand- 


No. 63310 
CANVAS ing programs of busine 


ment. The theme of the business sessions 


ss and entertain 


vill be concentrated on current merchan 
hsing problems caused hy unsettled eco 
mic conditions 
ONLY UNION 3 lo present these problems and some of 
the answers, the program committee | 


Nas 
offers a complete irranged for many outstanding national 


WEATHERPROOF SOCKET LINE ind local speakers 


Vernon | Vining, merchandising cot 


Among these are 


tant, Appliance Division, Westing 
Py 


For “Heavy Duty - - =63310 Canvas house Electric Corp., Mansfield, Ohio 


Service ---- = 60666 oward Meighan, vice president, Colum 
Broadcasting System, Ne Yorl 

+43310 Extratuf No. 60666 r ng en ew tk 


« #43329 Charles L. Wheeler, president and 


manager, Salt Lake lHlardware Co J 


Gadsby, president and general 
Penera 


When in need of a sturdy dependable * Vernon Sharp, president, Sharp Electric 
Weatherproof Socket come to PIGTAIL na 
SOCKET HEADQUARTERS — UICo 


No. 43310 
EXTRATUF 
No. 43329 
RUBBER 


UNION INSULATING co. 


PARKERSBURG, WEST VIRGINIA 
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clevision show Wi e given for the en 
itfan frips to the new Electrolytic 
| vation of a block of tickets for the 
| YOUNGSTOWN Kecently attend 
eir 23th Annual Stag Picnic was 
the Elect il League t bastern Ohio 
122 
= \ 


With good weather and the usual good 
food and drink that goes with a picnic 
440 men attended the affair. Gate and 
other prizes made up of $175 in silver 


dollars were given to 17 winners. Jacob 


\. Beil and Carl Peterson for having helps make a 
attended the stag picnics for a quarter of re] lity 
a century ir ua 


each received a souvenir silve 


dollar job 


MORE FACTS . 
ON PRODUCTS 


Business Machines International 
Business Machine Corp., 590° Madisor 
Ave... New York 22, recently issued two 
publications “Electrons at Work” and 


“Fundamentals of Electronic Calcula 


tion.” The first booklet describes briet UNIVERSAL 


ly the operation of the electronic tube 


and its application to electromic caleu ne : PORCELAIN 


‘ 
lators and business machines. The latter 


booklet discusses commercial and tec! INSULATORS 


nical applications of the éompany’s 


electrome calculating machines, 


describes some of the work of - 
trm’s Technical Computing Bureau THE UNIVERSAL ‘CLA PRODUCTS co. 

1549 EAST FIRST STREET SANDUSKY, OHIO 


Circuit-Breakers—- twelve-page Bul 
letin No. 3410 describing fully magnets 
non-thermal, non-enclosed, general 

pose circuit breakers is now available 

general distribution by the Heinemam 
Electric Company of Trenton 4, N. J 
Illustrations, charts, diagrams, graphs, 


and cutaway drawings portray the Hein — PIN TYPE 


mann line of one-, tw and three 


, Sockets offer the most 
weakers for general mdustrial use 
al treatment is given the subjects o convenient and economical 
true inverse time delay, high speed latch means of obtaining outdoor 
and magnetic blowout, which are the basis or indoor temorary lighting, since the 
for operation. Time overload curves and tedious stripping, soldering and taping oper- 
ations are eliminated. No. 43308 & 43318 


resistance urves are also included 
wemence m selecting the reakers 


itic needs. In addition to terminal In street decoration, construction lighting, 
struction, the following: ty t cot carnivals, roadside stands, etc., their ease of 
installation and convenient flexibility is 


unsurpassed. 


Insist on UNION’S PIN 


TYPE SOCKETS — the 
when ring ELECTRICAL WHOLESALING FIRST and the 


BEST. 


wmections are described series over 


calibrating tap, shunt trip, and relay 


No. 44408 
Electrical Planning —Vhe Better Homes Intermediate 
Bureau of the Westinghouse Electr 
Corp. recently published a new 24-pag : 
et, N B-4671, on “Design Details 


for Electrical Living Homes To help 


INSULATING CO. 


PARKERSBURG, WEST VIRGINIA 


jureau has also issued a bulletin 


PI-807, in conjunction with the 


| 
“i 
Stando 
cor 
trip. 
q 
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iminate publication stresses that good electrical 
: hens and laundries, in lighting, and in 

wiring. Photographs, plan views, and wir 
ng diagrams are used to illustrate ways 
# best utilizing available floor space in 
kitchens and laundries. The final section 
the booklet offers an outline of the 
minimum requirements for providing com- 


plete electric service in the modern home 


Accomodates Physical kor copies write Westinghouse Electric 
Variations in Lamp— 


Corp., Box 2099, Pittsburgh 30, Pa. 


Assures Positive Contact— 
Cat. No. CLD-150 for 150- Eliminates Breakage 


watt lamps Fastening Devices—l.iterature illus 
and $00-watt Floating socket moves for- trating thre lew types 
de s is available from olub Indus 
ward or side to side in an 


eccentric plane to compen- 


tries, Inc., Sycamore, Ill. In 66 sizes, 

Alumi lloy. € letel he devices meet all popular anchoring 
uminum alloy omptetely . . . . 

wired. Heatproof, weather- sate for variations in size needs in floors, walls and ceilings 


proof gasket. Removable re- 
taining ring for easy socket and shape of lamps, sockets 


replacement and castings. Insures tight When writing ELECTRICAL WHOLESALING 


Snug Fit Under All Conditions! %#! and positive electrical 


comeact. Racks—A new 24-page catalog in 


cludes a presentation of the Unistrut rack 
story with 46 different photographs of 
typical rack applications, and detatled 


THE M. B. AUSTIN COMPANY ordering intormation. Complete drawings 


Snons by ECCENTRIC of the various sizes of Unistrut metal 
— _—— NORTHBROOK, ILLINOIS channel and basic fittings recommended 
the building of most Unistrut racks are 
porated in the catalog. Copies 
No. 600 are available without 
charge upon request to Unistrut Products 
Co.. 1013 W. Washington Blvd., Chicago 
7, Ill 


whee writing ELECTRICAL WHOLESALING 


mention 


Filing Systems—‘How To Simplity 
Your Files and Filing Systems” is the 


subject of a new 40-page booklet LB\ 
@ The Reliance “Model is simple in 30 released by Remington Rand, Inc 
design, economical, and thoroughly de- Chis booklet is based on the premise 
pendable. Available in’ three types, this that manv time saving, work saving fil 
modern Reliance Switeh covers practic ally bc \; ing techniques are often unknown to 
every time control requirement Heavy con- 


tacts are of pure silver and the entire 


switch is approved by Underwriters’ Lab 


Ampere at 135 250 SPECIALISTS 


SIN 
Reduction gears of the synchronous motor s 
run in oil and the housing is sealed for 4 


lifetime lubrication. Constructed through F L U X 


out of the very best materials. the “Model for li 
Wis built to the high standards of quality 


maintained for forty vears in the Reliance SODERING \ 
line. For complete information, write ; X 
RELIANCE AL TOMATHE LIGHTING BRAZING 
CO... Mead Street. Racine, Wisconsin. 2 : ; WELDING 


L. B. ALLEN CO., Inc. 
6701 BRYN MAWR AVE. 
CHICAGO 31, ILL. 
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the average file clerk. Emphasis is o1 
the simplicity and convenience of ac 
urate filing conducted with adequate 
ling systems. For copies write to 

|. Hastings neton Rand 


315 Fourth Ave. New York 10 


Whee writin ELECTRICAL WHOLESALING 


Floodlights—Containing complete ; 

listing of open and enclosed dlights in : : LL 

i wide range of siz ‘ 1500 ‘| PRICED TO SE 
watts, this Bulletin 128-50 is availabk q ICED FOR PROFITS 
irom the Steber Manufacturing PR 


} 1] ] ntair 
Broadview, Ill, The bulletin also contains This new low priced, high profit fluorescent 
cabinet is amazing dealers everywhere with 
the sales responses and public acceptance 
g . of this unit. Its modern durable appear 
: >» and ease of install pleases dis 
When writing : ance and ease ¢ installation pleases di 
mention ELECTRICAL WHOLESALING criminating contractors and home owners 


alike 


Floodlights new catalog bulletin, aga 


No. 127-50, ilimstrating and describing its opu s. Write today for 


complete lamp specifications 


snorts areas th * catalog and earn those “extra 

plants, et been released Wall Opening 14° x 21° | 
ew fluorescent cabinets 


th | WINDOW GLASS COMPANY 


nclude baseball, soft 4045 St. Clair Ave. Cleveland 14, Ohio 


track and other sport 


ELECTRICAL WHOLESALING 


Fluorescent Fixtures — Giving complet 
hnical data ab h compa v's WK 
Wk 2-4 
aft Prodnets 
hilad 


} ubletir 


ELECTRICAL WHOLESALING 


Lighting 
Company 


} ] 
| catalog b 


At last you can get « Fixture Hanger that turns to any angle alter being 
screwed to an outlet box. Although base and receptacle remain stationary 
hanger arms may be turned to align with any preconceived lighting plan 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger 
screws on to 3'4 or 4 outlet boxes, no other fastening necessary. Fur 
nished complete with receptacle, two 5S’ chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacle 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories 

H100 shown sbove, List Price $1.10 + Write for Bulletins K25, K26 and 

Lighting ! 


3600 West Potom Avenu itinois 
1 k Place, New 


rroduct 
oduc 
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N. 
‘ 
ree industria 
iew, Ill. A series of layouts with bill of 
material tor each 1s included in this bu aad 
tin The layouts 
hall, football 
ail, football, race 
areas 
cal Testing Laboratories’ reports, mount of 
amusemer 
fase: 
itior urves, 
tables, and complete any 


LUMENALL 


COMPLETELY 


DESCRIBED 
IN 
BULLETIN 
G 


SEND 
FOR YOUR 


COPY TODAY 


1 | 4223 WEST LAKE STREET, CHICAGO 24, ILL. 


| Rand Ine., 


d 


THROUGH SCIENTIFIC INTERMITTENT PUMPING 


«te TORKMASTER 


UTILITY TIME SWITCH 


With water tables running low every- 
where, it is vital to get the most from every 
well. Precision control of efficient intermit- 
tent pumping is another of many import- 
ant uses — indoors and out — of famous 
Tork devices for turning electrical circuits 
on and off. Write for full information and 
prices of complete line. 


No. 948A $10.00 List 
Americas Biggest 
Time Suiteh Value 


30 AMP * SINGLE POLE 
TELECHRON MOTORED 


General information on lighting design, 
recommended foot candle values for vari- 
ous areas, spacing and mounting height 
ratios, and table of room index are also 
presented. Catalog is indexed for quick 
reference. Copies are available by writing 
to The Art Metal Co., 1824 East 40th St., 
Cleveland 3, Ohio 


when writing ELECTRICAL WHOLESALING 


Lighting—A new 36-page catalog cov- 
ers manutacturer’s fluorescent fixture 
line. The compilation includes illumina- 
tion design data as well as illustrations 
of fixtures with complete specifications, 
charts and lighting graphs. Catalog may 
be obtained from Leader Electric Co., 
3500 N. Kedzie Avenue, Chicago 18, IIL, 
or Leader Electric-Western, 800 One 
Hundredth Ave., Oakland 3, Cal. 


ELECTRICAL WHOLESALING 


Office Equipment \ new 80-page 
catalog KD 462, “Kardex Visible Record 


Control” recently published by Remington 


offers information regarding 


efficient maintenance of business records 


| aml effective administrative control over 


all phases of business management. This 
hooklet is 


on all phases of the company’s visible 


mprehensive presentation 


LINES WANTED 
NEW ENGLAND 


New agency in the making to 
give extensive coverage through 
dealers, wholesalers and utilities 
in New England. Close personal 
following developed over 20 
years of experience in this area. 
Electrical lines for distribution 
through jobbers preferred. Plan 
is for limited number of lines on 
which volume can be built up. 

RA7808, ELECTRICAL WHOLESALING 
330 W. 42nd St., New York 18, N. Y. 


ELECTRICAL SALES 


in Penna., Del., Md., and D. of C. 


Philadelphia Sales Agency 
offers aggressive yet digni 
fied representation. Well ac 
quainted with Jobber, Con 
tractor and Industrial market 
We promote Sales through 
wholesaler channels 


Address Box 7521 
Electrical Wholesaling 
330 W. 42nd St., New York 18, N.Y. 
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| TORK CLOCK CO., INC. 
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Designed 

for industry, 

for professional 

work, this light, beau- 

tifully balanced, orbital- 

motion, SpeedSander is rap- 

idly becoming a standard 

home appliance. With its 

powerful electric motor and 
all-ball-bearing construction, 

anyone can easily re-surface 

and refinish furniture, wood- 

work, metal surfaces or 

walls. It will quickly remove 

old paint, stain, or enamel 

down to the bare wood or 

‘ metal; will sandpaper to a 
“piano finish,’’ remove rust and cor- 
rosion or “‘feather edge” a scraped 
fender. It will burnish pots and pans 
or with lambs wool bonnet, delicately 
polish fine furniture. It makes tedious, 
tiresome jobs fun—saves hands! In de- 
sign, convenience and efficiency it is 
today’s finest sander regardless of 


Far advanced in de- 
sign and construction 
these new Speed Drills are lighter, han- 
dier, yet more powerful and faster- 
drilling than more costly old type 
drills. Drill steel, wood or concrete. 
Quality built for lifetime service, of 
die-cast aluminum with cast-in air 
cooling system and _ self-lubrication. 
eavy cut-steel gears. Ball thrust 
bearings. 


Electrical Wholesalers 


. .» be ready to show these new 
tools, now being announced in The 
Saturday Evening Post, Better Homes 
and Gardens, Popular Mechanics, 
Popular Science, Science and Me- 
chanics, Mechanix illustrated, Popu- 
lar Homecraft and dozens of trade, 
farm and garage publications. 


Write for catalog sheets of 
SpeedWay Tools and Tool Kits 


Speed Way manuractunine co. 


—/ 18745. 52nd Ave., Cicero $0, Ii! 


ontrol principle. It describes the various 
combinations of record forms which may 
be incorporated and the infinite variety 
ot colored signal control methods. New 
computing charts are also described. Five 


types of visible cabinets are illustrated, 
including the company’s new mechanized 
umt with complete specifications on all 
sizes available. Insulated equipment 

protecting vital records from fire is 

scribed, as well as the company’s line of 
portable units for visual sales and sum- 
mary records. For copies write to the 
Management Control Division, Reming 
ton Rand, Inc., 315 Fourth Ave. New 


York 10, N. ¥ 


wren ELECTRICAL WHOLESALING 


Transformers—Jhe Superior 


trical Company, Bristol, Conn. has re 
leased a new 16-page bulletin No. P550 
featuring the complete line of standard 


This 


new bulletin describes in detail both 


Powerstat variable transformers 


manually operated and motor driven 


variable transformers and line corres 


tors 


"ELECTRICAL WHOLESALING 


The lomp of o thowsend uses 
Only hes the potented ( 


double spring device for giv 
ing fager tip Rexibility 


UL approved materials: 
ey bronze, grey ond green oven 
Fred enamel finishes. 
2 Puts light where you wont #. 
at home, industry or instintion 
ART SPECIALTY COMPANY 
3245 W. Lake St., Chicage 24, Hl. 


1455 SPRING GARDEN AVE., 
PITTSBURGH 12, PA. 
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WHEN YOUR CUSTOMER 
FOR THE BEST 


SELL 


CHANNELLOCK 


Made only by CHAMPION DeARMENT 


Channellock pliers are made by skilled 
craftemen of a company known for nearly 
3,4 of «a century for its highest quality pro- 
ducts) The outstanding features of Channe!l- 
lock pliers such as Longer Wearing, No Wear 
on the Joint Bolt, Closely Spa Adjustments 
and Greater Strength make them the most 
desired pliers. 

Whenever your customers ask for pliers 
... help them select the Best . Hand them 
Channellock 

nd remember, Only Champion DeAr- 
ment makes Channellock. Send for Catalog 
D10 today 


CHAMPION DEARMENT TOOL CO. 
Meadville, Pe. 


Sands, Cleans, Smooths, Polishes 
sam Electrically 
= 
| | 
Ya” (un steel No. 79 >’ 
$34.95 3%" (in steal) 
$19.95 
4 
Channellock pliers are listed in the 
Yellow Pages of most Telephone. 
ray A SS 
4 © \ 
nd tor RAMPION 
Se 
127 


STRIPPER 


STRIPS WIRE CLEAN 
—QUICK AS A WINK 
RUGGED 
ALL-STEEL 
CONSTRUCTION 


it's back in the line, by popular re- 
quest. Once again IDEAL Distributors 
have the Famous IDEAL ‘‘E-Z"' wire 
stripper. But now it is manufactured 
by IDEAL INDUSTRIES, Inc., exclusively 
—to IDEAL'S own standards of quality 
and dependability. 


Easy to use as pliers. Just place the 
wire in the notched blade, squeeze 
handles and presto! — insulation 
falls away, leaving wire clean and 
bare. For solid or stranded wire. 
Automatic stop prevents snap-back 
against wire ends. No chance of 
crushed wire... Rugged all-steel 
construction. Quickly replaceable 
blades have cutting edge for snip- 
ping wires. Six sizes for all wire 
gauges 8 to 30. 


MAIL FOR FREE DATA 


IDEAL INDUSTRIES, Inc. 
Park Avenue, Sycamore, Illinois 


| Please send me latest free data on IDEAL 2 
I “E-Z" Wire Strippers. 


zone__state__. §f 


| 
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Accurate Mfg. Co 

Acme Electric Corp 

Adam Electric Co., Frank 

Allen Co. Inc., L. B 

All-Steel Equipment, In« 

American Wall Tie Co 

Anaconda Wire & Cable Co 

Appleton Electric Co. 

Appleton Rubber Co., Inc 

Arrow-Hart & Hegeman Electric 
Co., The 

Art Specialty Company 

Atlantic Conduit Fittings Co 

Austin Co., The M 

Auth Electric Co., Inc 

Bell Electric Co 

Blackburn Prod. Corp., Jasper 

Blackhawk Industries 

Blackhawk Mfg. Co 

Briegel Method Tool Co 

BullDog Electric Prod. Co 

Burndy Engineering Co., Inc 

Bussmann Mfg. Co Fourth Cover 

Certified Ballast Mfrs 

Champion DeArment Too! Co 

Chase-Shawmut Co., The 

Columbia Cable & Electric Corp 

Compco Corp 

Conduit Nipple Mfg. Co, Div 
Pittsburgh Nipple Works, Inc 

Conduit Pipe Products Co 

Cornish Wire Co 

Crescent Ins. Wire & Cable Co 

Cummins Portable Tools 

Cutler-Hammer, Inc 

Economy Fuse & Mfg. Co 

Electro-Compound Companv 

Federal Electric Products Co 

Fresh'nd-Aire Co., Division of 


y 
Fullman } Co 
Gedney Electric Co 
General Electric Co Apparatus 


Co. (Lamp Dept 
eral Switch Corp 

1 Tool Co 
su The Edwin F 
Hazard Ins. Wire Works Div 
Honer Mfg. Co. 
Ideal Industries, Inc 
Ilg Electric Ventilating Co 
Jackson Electrical Co 
Jefferson Electric Co 
Tenkins Bros 

Metal Prod. Co.. The 
Killark Electric Mfg. Co 
Krueger & Hudepohl 
Leader Electric Co Second 
M & W Electric Company 
McGraw-Hill Pre-Filed Electrical 
Catalogs 
Midwest Electric Mfg Co 
M inneapolis-Honeywell 
Mitchell Mfg. C 
Monarch Fuse Co., Ltd 
Multi Electric Mfg. Co 
Murray Mfg. Corp 
Vational Electric 
Ohio Window G 
Okonite Company 
O. Z. Electrical Mfg 
Pass & Seymour, Inc 
Plymouth Rubber Co 
Pollock Co., Leo 
Porcelain Products 
Pyle-Natonal Co 
Reliance Automatic 
Republic Ste 


. M Standard Institute, Inc 
vebling’s Sons Co., John A 
il-A-Reel 

Rome Cable Corp 

Royal Electric Co., Inc 

Rusgreen Mfg. Co 

Sangamo Electric Co 

Shepler Mfg. Company 


J 
nghouse Elec. Corp., Lamp 
Division 
Wheeler Reflector Co 
Wiremold Co., The 


COST CUTTER FOR 
ELECTRICAL CONTRACTORS 


AND INDUSTRY... 


profit-maker for you... 
GREENLEE PIPE BENDER 


You've prospects galore today for this 
timesaving tool that cuts labor and 
materials costs, speeds conduit installa- 
tions. Quickly, easily makes “‘on the 
job” bends in pipe and rigid conduit up 
to 410", thin-wall conduit, tubing, bus- 
bars. The GREENLEE Hydraulic Bender 
is One-man-operated for fast, accurate, 
uniform bending. Easy to set up and shift 
trom job to job. Owners re port 
it Often pays tor itself on first 
tew jobs. Talk about the 
GREENLEE on every call, see 
how tast it builds good profit 
tor you. Write today for tree 


booklet E-201 


GREENLEE 
: 


Other fast sellers in the GREENLEE timesoving line: 
Hond Benders for Tubing * Hydraulic Pipe Pushers 
Knockout Tools * Electricians’ Auger Bits and Drills 
Joist Borers*RadioChassis Punches *and many others. 
Greenlee Too! Co., 1850 Columbio Ave., Rockford, 
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NOW / never YEARS OF RESEARCH A PLASTIC. TAPE 
WORTHY OF THE PLYMOUTH NAME 


\ THE OUTSTANDING PLASTIC 

ELECTRICAL TAPE 


PROTECTIVE ... 7 solid mils of high dielectric vinyl 
as against 6 for other brands. Gives 16% more dielectric ieee beeen 
and mechanical protection. rolls, ¥%4" width 
DURABLE ... Extra thickness insures against chafing handy container. 
through. 

SAFE .. . Dielectric resistance of more than 10,000 

volts. Over 1,400 volts per mil. 

TOUGH .. . Resists water, acids, alkalies, corrosion, 

varying temperatures and weather conditions. 


VERSATILE... Adheres perfectly and conforms smoothly 
to all contours. 


PRACTICAL ... Answers the problem of space and 
neatness. Packed indi- 


ECONOMICAL ... Greater flexibility and stretch makes vidually. One 


60-ft. roll, 
each roll go further. width in single 


CONVENIENT . . . Packed in sizes electricians have i pocket-size 
demonstrated as their choice for years. ' ts metal can. 


PLYMOUTH RUBBER COMPANY, INC. — 


CANTON, MASSACHUSETTS 
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"We Stopped Blows 
due to Excessive 
Heating in a 600 
Ampere Switch... 
by changing aoe 
-FUSETRON 
Dual-Element Fuses” 
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Show your fuse 
prospects how 


Mr. Bishop stopped 
excessive heating in 
a 600 amp Switch— 


It may help you 
get more fuse business 


Excessive heating in switches and panel- 


boards is quite a problem with many fuse 
users. 


Such excessive heating often causes fuses to 
blow needlessly. 


Fusetron fuses, because they have a lower 
resistance than ordinary fuses, generate 
less heat. This means that the tempera- 
ture inside the switch or panel remains 
lower than it could with ordinary fuses. 
Some of your fuse prospects may right 
now be having trouble with excessive 
heating in switches and panels and do 


not know that Fusetron fuses may 
solve the problem for them, 


By calling their attention to the way 
in which Fusetron fuses reduce 


heating you may be able to work up 
a nice fuse order. 


And don’t forget that you have a 
briefed up sales presentation 
right in your binder. It is the 


bulletin on FUSETRON dual- 
element Fuses. 


BUSSMANN MFG. CO. 
St. Louis 7, Mo. 


Division McGraw Electric Company 
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HERE ARE THE FACTS 
~ 600 Ampere 920 volt gwitch one of out jocal 
was causing a \ot of worry: The fuses were 
that they were plowing on an average 
“A rold us about the loweT pesistance of 
try them. 
on 
ol the 600 ampere Fusetron fu 
ache 
chee ked the ewitch and find 
normal rempet ature. 
Eureka, Californ' a 
You too, co" get 10 Point Protection by changing 
ul 
1 Protect against short-circult® 
Protect against needless blows caused by harmless 
4 3 protect against needless blows caused by excessive 
heating — lesset resistance results in cooler operation 
provide thermal protection — for panels and switches 
ayainst damage from heating due to poor contact: 
5 Protect motors against purnout from overloading: 
6 protect motors against burnout due to single phasing 
7 Give pov BLE purnout protection to laree motors — 
without extra cost. 
Make protection of small motors simple and 
anexpensive 
9 protect agains 
of prope® site 
10 Protect coils, transforms 
purnovt- 
—— Test! 
= 
One destroys | 
May cost you tat more rhan prorection 
replacing every ordinary 
quse FI sETRO™ 
FUSETRON mark of a 
BUSSMANN MFG- co. 
Divisiot of Met Flectric Co. 
L niversits at Jefferso™ St. Louts 7, Mo- 


